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CHICAGO, MARCH 28, 1908. $2. 


WIZARD 
ADJUSTABLE HINGE BANGER 


under po - 3. 


URN BUCKLES | . 
‘NEVER-BREAK” > 
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ir way, 


tull line of Bolts, Bolt Ends, Rivets, Lag Screw, 
Nuts, Washers and Carriage Hardware. 


JWMBUS BOLT WORKS, Columbus, 0, 








“‘NEVER-BREAK” 


Steel Spiders, Griddles & Kettles 


: a it THE FRONT RANK FOR 25 YEARS RN \ i WILL NOT ; 
. 66 595 if oii Mh ale ke cheap enamel 
oblong AMERICAN SEAL WEG A As WILL NOT 
a — ==" Scorch or Burn ike Eght fry-pans 
ELASTIC OIL ROOFING CEMENT Te hens tea set ote: | | wrt nor 
ated STOVE PUTTY and ASBESTOS Bearings reduce friction and ay Grease ot Flavors She 
JRGH,P FURNACE CEMENT eb a Sealy sney tol ron. 
; 1 anger. ateral an¢ ertica 


THE AVERY STAMPING CO, 


CLEVELAND, OHIO 
Sole Manufacturers 
“NEVER-BREAK” Goods 


adjustment. No special track re- 
quired. Ask your jobber or write us. 
SAFETY DOOR HANGER Co. 
Manufacturers 
Ashland, O,. Hamilton, Ont., Can, 


and the superior quality of these goods is still universally recognized. 


THE WM. CONNORS 
PAINT MFG. COMPANY 


MAKERS 
TROY, N. Y. 
Southwestern Agent 


STOCKHOFF SUPPLY COMPANY 
107 N. Main St., St. Louis, Mo. 

















Western Agent 
FRIEDLBY-VOSHARDT CO. 
1-204 Mather Street, Chicago, Ill. 


Ts 


anyTaiee CARVER FILE CO., Philadelphia, Pa. 


An independent organization not connected 
with the trust in any form, shape 
or manner. 





To keep up the sales, keep up the quality. 


RYING to do business without 

advertising is like winking at a 
irlin the dark; you know what you 
are doing but nobody else does. 


DELTA 


ARGEST LA 
OF MACE 














ENNI 


The Hardware Merchant 
who sells good goods 


SELLS ORIGINAL 


MATCHLESS 


Floor Hinge, Jamb Hinges, 
and Hardware Specialties. 


It your Jobber cannot furnish them, 
write us. 


LAWSON MFG, CO 





40 Dearborn St., Chicago, II. 


PULLMAN 


SASH BALANCES 


Are you sell. 
ing them? 
IN USE 
EVERY. 
WHERE 


Send us your orders 





i 
| 
| 
| 


PULLMAN MFG. COMPANY | 
ROCHESTER, N. Y., U.S.A. 





HONES ARE HONES 


But “APART” Hones are 
the Thing 


For Sale by all jobbers 
S. R. DROESCHER 
79 Warren St. NEW YORK, N.Y 
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A STOVE WITH “SEARCH LIGHT” NICK") 


~ The Brilliant Cinderella 


New for 1908—‘“‘Hot off the Griddle’’ 


SPECIFICATIONS 


Five Flues—3 for Radiation—2 for Double Heating. 
Lift off Nickel—Lift out Fire Pots—Ransom Duplex Grae. 
Fine Fitting—Full Sizes—Full Weight. 
Triple Coated ‘‘Search Light” Nickel on Copper Base. 
13—14 and 15. 





CP 
> 
















NOTE—Onur 15 in. stoves equal in fire pot and body, stoves t 
are usually sold as 16 in. 
It is Magnetic in Appearance 
A Masterpiece in Construction 


If you see a sample you will buy a stock, for it is salesmanship 
portrayed in cold cast iron — you will not be able to resist it whe: 
you hear its price. 


Of course it has its equals but they are be- 
ing sold for a whole lot more money—Write 
for prices—We make stoves in Pittsburgh. 


: Stove & Range Co. of Pittsburgh 


PITTSBURGH, PA. 


Western Agency—W.s 1 Sage-, 38 to 40 Michigan Street, Chicago, 11!. 
ste h..s samples ready. 























Don’t Stay 
Down in a Rut 


The Heating Business to-day offers better 
opportunities than ever before to the man who 











wants to make money and do business on a 
square, business basis. 








If you now suffer from hot competition, that, 











in itself, is a mighty strong reason why you 
should gét the KELSEY Exclusive Agency pro- 
position,::ad see how you can take the best con- 


















































tracts in your vicinity at your own prices, and 
let the other fellows have the jobs in which 
there’s no profit. 














This isnot mere theory. We have the facts, 











and the proof, to offer you, if you’re interested 











in getting out of the rut and making progress. 
This is the best time of all to make the change. 


Shall we tell you what we have to offer? 


KELSEY HEATING COMPANY 


SYRACUSE, N. Y. 
Chicago, Van Evera & Lewis Mfg. Co. 104-106 W. Lake St. 
{James Smart Mfg. Co., Brockville, Ont., Sole Makers for Canada 





New York: 156 Fifth Ave. 
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A Wireless 
Message 


From 


“The Monitor” 


WOULD YOU HAVE THE PRESENT YEAR BRING YOU 


INCREASED PATRONAGE, PROFITS AND PROSPERITY 
DO YOU REALIZE THAT THE PEOPLE ARE DEMANDING 
BETTER RESULTS FROM HARD COAL BASE BURNERS? 


THE MONITOR FRONT FLUE RADIATOR 


WILL DO ALL OF THE ABOVE FOR YOU AND YOUR CUSTOMERS. 
A CATALOG AND FULL INFORMATION WITH PRICES FOR THE ASKING 


THE MONITOR STOVE & RANGE COMPANY 
" CINCINNATI 


MORLEY BROS., Distributors for the State of Michigan 


GREAT WESTERN STOVE & REPAIR CO., Minneapolis, Minn., Northwestern Dis- 
tributors. 

THE MORLEY-MURPHY HARDWARE CO., Green Bay, Wis., Distributors for Wis- 
consin. 

HIBBS & FLEMING, Los Angeles, Cal., Distributors for California 
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We Deserve Your Co-Operation! 


MR. DEALER: 





Do you know that THE TOLEDO COOKER COMPANY, OF 
TOLEDO OHIO, the largest and oldest manufacturers of Steam 
Cookers in the world, is the only Cooker Company devoting its 
energies and an extensive advertising campaign in the interests of 
dealers? There are strong reasons why the 


ee ll IDEAL 
| eS Ay | Combination Steam Cooker and Baker 


is going at a clip that is unparalled. 













Hy sai TIT 
IT Te 


ff = ANS ' { 


It’s the greatest cooking invention of the age. 

It’s the most Perfect Cooker made. 

It’s the best advertised. 

It is endorsed by thousands of housekeepers in every state and terri- 
tory. Our Advertisement will be read in the leading publications every 
month by over 24 MILLION WOMEN. 





You owe it to yourself to have them in stock. 
We'll send you every inquiry from our extensive advertising. 





WRITE TODAY FOR CATALOGUES AND PRICES. 


The Toledo Cooker Co. 


British Columbia and Alberta Branch: | 
351 Homer Street, Vancouver, B. C. 1356 W. Bancroft St., Toledo, 0. 











VAN’S 


Patent Improved 
Wrought Steel Portable 


RANGE 


For Hotels, Restaurants, 
Public Institutions, Board- 
ing Houses and Private 
Families. All kinds of 
Hotel Implements for culin- 
ary purposes. Manufact- 
ured and for sale by 




























See ae 



























. Ghe 
JOHN VAN RANGE CO. ™ 


Southwest Corner 
5th and Broadway 


CINCINNATI - - OHIO 
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GEM MILLER 
RANGES 








With 
Flush-Top Encased 
Reservoir 


The Reservoir Attachment on this 
Range has all of the latest 
improvements. 


Write for Catalog and Discounts, and secure Agency 





The Wm. Miller Range and Furnace Co. 


CINCINNATI, O. 


The Best Range Made 


We have spared no expense in securing the best materials, the most 
skilled workmen and the meritorious improvements which produce Peoria 
Lexington Steel Ranges. 

Our product is the best, most substantial, and most perfect 
operating Range made. 


Peoria Lexington Steel Ranges will prove a boon to 
dealers with a sluggish Range trade. 













If you are open to conviction, and want to increase your Range 
trade in 1908 let us send printed matter containing full particulars. 











Culter & Proctor Stove Company 


Hamilton and Water Streets, PEORIA, ILL. 





To the person whose ideal of a furnace 
finds expression in 


MUCH HEAT, LITTLE FUEL, 
EASY MANAGEMENT, 
LONG LIFE and 
NO REPAIRS 


THE WISE 


appeals with peculiar force. 


THE WISE FVRNACE CO., Akron, Ohio 
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TASTES DIFFER IN FURNACES | 


As in Everything Else. 


One style of furnace will not please all of your 
customers. One man wants a steel] furnace, another 
a cast iron furnace. Can you now supply the de- 
mands of all your customers? Why not handle a 
complete line—high priced furnaces and low priced 
furnaces; all cast furnaces, all steel furnaces, and 
furnaces part cast and part steel; furnaces for soft 
coal, furnaces for hard coal, and furnaces for wood} 
furnaces with every modern improvement and con- 
venience? We manufacture 


GREEN’S Colonial Furnace 
Green’s Colonial Furnace. GREEN’S Base Heater Furnace 
| GREEN’S Low Down Furnace 
GREEN’S Steel Plate Furnace 
GREEN’S Crescent Furnace 
GREEN’S Hawkeye Furnace 
GREEN’S Wood Furnace 
GREEN’S Steel Dome Furnace 


We have a line which will interest you. Our 
location insures a low freight rate. Our class of 
workmen insures a high grade article. Our stock of 
goods insures prompt shipment. 







































Green’s Low Down Furnace. Write for Catalogue and Discounts. Green’s Hawkeye Furnace. 


GREEN FOUNDRY & FURNACE WORKS, "2! Des Moines, Ia. 


QUR NEW 


CELLULAR 
| OVERDRAFT 


FIREPOT 


FULL OF GOOD POINTS 
AS AN EGG IS OF MEAT 






















































@ Bigger at bottom than at top. @ Sides always clean. 
@ Ashes cannot rest on sides as they are above ashes. 
@ Blast is toward the fire and gases. @ None like it. 


OF our NEw aLL.cast CANTON EAGLE FVRNACE 
THE BONNOT COMPANY, CANTON, OHIO 
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Shaded Sectional Cut 
of the 


“Low Down” 
Crown 


Warm Air Furnace 


Designed to show the 
direction taken by the 
gases and warm air. 
Also the thickness i 
and staunchness of 
its parts. 


March-Brownback Stove Co. 


POTTSTOWN, PA. 
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<& BOYNTON’S 


New Steel Dome Double Return 
Flue Furnace 


for burning coal and wood is the Best and 
latest type of wrought plate furnace on 
the market. 

Like all Boynton Furnaces the Steel 
Dome Return Flue Furnace, maintains 
the general excellence, modern design and 
— absenceof complications which have made 
= The Boynton the best and most complete 
- line of furnaces made. 

Fitted with Boynton’s Patented Square 
Fire Pot and Square Ash Pit. 

The smoke pipe damper is both direct 
and indirect and adjusted by a rod pass- 
ing over the top of the furnace. Boyn- 
ton’s new patent regulating ventilator 
furnished with each furnace. 


The Boynton Furnace Co. 


147 Lake St. CHICAGO 
207-209 Water St. NEW YORK 





New Steel Dome Double Return Flue Furnace 
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A Demonstrate 


It is not a theory, 
Fact that the 


WEIR 


consumes GAS 


‘Fact | 


ta 
*) 
y 
ry 
but a Demonstrated > 
wy 





ALL STEEL FURNACE 
and SOOT. 


In consequence the products of combustion 
are utilized in THE WEIR to an extent 
attempted by no other furnace made. 





This is but one point of superiority of this 
highly desirable furnace, there are many 
others. 


DHF REESE SI SE SI ERE RR ERE REE REPRE EES 





Write to-day for our catalog 
which tells about them. 


Peoria, Ill. 
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STEEL CASING RINGS 


Are Made to Conform to Individual Requirements in Every Respect 


NEVER BREAK CIRCLES PERFECT 








SS Sees 


With Lugs—For Double Casings 
Without Lugs—For Single Casings 
Full Circles— For Ordinary Use 


Partial Circles— For Full Cast Fronts 





— me 


Always to Exact Circumference From Your Own Dimensions 
Write Now 








READY_ TO USE INCREASE PROFITS 


THE WALWORTH RUN FOUNDRY CO,, 2h s.s.. Cleveland, 0. 


Makers of Fine Grey Iron Castings 88 88 Mfrs. of Semi-Steel Registers 
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RR || Everything for the Kitchen 


Whether Residence, Hotel or Institution 


Steel Plate Ranges, Broilers, Bake Ovens, Coffee 
Urns, Steam Tables, Plate Warmers, Steam and Gas 
Cooking Appliances, Laundry Stoves, Water Heaters, 


Tin and Copper Ware. 


Your business library is incomplete without a set of 
our new Catalogues. Let us send them to you and 
quote our liberal discounts. 


The Born Steel Range Company 
Cleveland, Ohio 


B 
O 
R 
N 














The APEX “ Furnace 


is an extra heavy, 
durable furnace with 
a most powerful 
heating capacity. 
Its construction is strong 
enough to resist the fiercest 
fire. Absolutely gas tight. 
Will burn hard coal, soft coal 
or coke. Simple to 
to operate, econom- 
ical and thoroughly 
efficient. 













Write Today for 
Catalogue 


Youngstown Furnace @ Supply Co. 


Chicago Office, 211-213 Lake St. Yeungstown, Ohio 
Rood & Molntyre, Kansas City, Mo., Southwestern Distributors 




















LIBERAL 
COMMISSION 





TINNERS 


CAN INCREASE THEIR MEANS BY SOLICITING 
SUBSCRIPTIONS FOR 


The American Artisan 
and Hardware Record 


Write jor Particulars. Address 
THE AMERICAN ARTISAN, 69 Dearborn Street, Chicago, III. 




















Mercury Heat 
Economizer 





For Hot Water Systems 
Old or New 













Is SURE and RELIABLE 
Works Automatically 





Descriptive Booklet: on Request 


Kellogg Mackaylameren Co. 
“FMC” Building — 
Michigan Avenue and 12th Street 


CHICAGO 




















Economy, Cleanliness and Durability 
All Combined in the 


Moncrief 


Warm Air Furnace 

















man ty good Large Radiating Surface 
points of Top Return Flue 


the 
Double Fire Pot 
MONCRIEF arge Grate Surface 


1 Cast lron 
A few of te crief Duplex Grate 


HENRY & SCHEBBLE CO. 


825-29 Long Avenue, N. W. 
CLEVELAND, O. 

















Western Sales Agent 
J.C. KIMMEL, 3314 E. 15th St. 
Kansas City, Mo. 
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More Than 10,000 in Use in St. Louis Alone Giving 
Absolute Satisfaction. 


WHEN WE PROVED THAT 


The Front Rank Steel Furnace 


burns successfully any kind and any grade of fuel—the radiator not 

choking up—people in St. Louis stopped installing other furnaces and 

installed the ‘‘Front Rank,” 10,000 of ’°em and they are giving abso- 

lute satisfaction to-day. 

How about you taking the agency in your town? Good money in it. 
The Front Rank Has the Greatest Demand and Brings the Most Money. Write To-day. 


Sales Agents for Wisconsin and Northern Peninsula of Michigan 
CORDES HEATING & SUPPLY COMPANY, MILWAUKEE, wis. 


HAYNES-LANGENBERG MFG. CO. 


4045-4057 FOREST PARK BLVD. ST. LOUIS, MO. 




























The Hero Furnace 


For any kind of Fuel 
Showing Smith’s Cleanable Water Heater 


Cast or Steel Radiator. 
Large Double Feed Doors. 
Independent Grate Bars. 


Everything an up-to-date furnace 
should have. 


Catalog tells all about it, also 
about our 


New Hero Boilers 
CHAS. SMITH COMPANY 


101 East Lake Street, CHICAGO, ILL. 














Gilt Edge Radium Furnace 


With Heavy Steel Radiator 


Burns hard coal or block wood. 


Carries an enormous field of quick action radiating 
surface. 


Perfectly made and mounted. Is gas and dust tight. 


A perfect worker and a great seller. 





Catalogue on Application 


R. J. SCHWAB @ SONS CO., Milwaukee, Wis. 
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BE AN EDUCATOR 


When figuring heating work, educate your customers 
to thet fact hat the Best is None Too Good for him, and 
in the end is the Cheapest. 


THEN GIVE HIM THE BEST 


For many reasons, too numerous to mention here, the 
“MUELLER” All Cast, Double Radiator Furnace is the 
BEST. It is the most powerful and economical, and will 
last a lifetime. 

Our catalog tells all about the full line of “MUELLER” 
Furnaces—ask for a copy if you have none. 

_ We also make a complete line of Cast Iron House 
Heating Boilers. 








L. J. Mueller Furnace Company 
Established 1857 191 Reed Street, MILWAUKEE, WIS. 














Hot Blast Over and Thru 
Fire Saves Fuel. Strongest 
Grate Ever Made. 





Fewer Joints and Parts. 
Many Exclusive Features 
of Merit. 





Catalog for the asking. 


It shows all points. Only gas tight joint made 


on the job. 









INTERSTATE, MANUFACTURING (OMPANY 


OSKALOOSA, IOWA 






























Floral City Capitol Furnace 


Like all Floral City Furnaces, the CAPITOL has embodied 
in its construction all the best features of the up-to-date turnace. 
The result. is a durable, powerful and economical heater. It’s 
most important feature is the Dome or Body with the outer 
return filue, or 


HORSE-SHOE RADIATOR 


The Dome is high enough to give an extra large combustion 
chamber but the furnace is low enough to fit in shallow basements. 





This furnace is heavily constructed and will give the most 
satisfactory service. 
WRITE FOR CATALOG OF OUR ENTIRE LINE. 


MONROE FOUNDRY & FURNACE CO., Monroe, Michigan 
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BOOMER FURNACES 


Quickly Establish a Local Reputation 


It is always a little hard to introduce an old Furnace in New 
Territory. 

But the firsts BOOMER Furnace you sell will pave the way 
for an unlimited profitable furnace business. 

It is likewise better to take an old, time-tried furnace like 
the BOOMER, and sell it in new territory; than to continue sell- 
ing, or endeavoring to sell, a Furnace that does not “stand up” 
the way you would like to have it. 

The BOOMER Furnace is one of those always-reliable, sure- 
to-give-satisfaction commodities that is a genuine pleasure to sell. 

The BOOMER Agency, remember, has attractive inducements. 

We'll gladly send you our Furnace catalogue upon request. 


Ghe HESS SNYDER COMPANY 


Manufacturers al MASSILLON, OHIO 


Ghe MICHIGAN SAFETY 
FURNACE PIPE COMPANY 


Corner Brooklyn and Abbott Streets, 
> DETROIT, MICHIGAN. 
| The STIFFEST and BEST Machine - made Pipe on the Market. 


The only Sectional Furnace Pipe made in which the 
Inner Walls Form the Cross Walls. 


No Wings to Pull Oct. Write For Catalog. No Cleats to Bend. 
Our Large Factory Insures Prompt Delivery. 


We are not Gonnected with any Combination. Do not get us Confused with Other Manufacturers. 














aU | 











HERE’S THE REASON! 


Improved Handy Furnace Pipe isn't just 
“plain pipe’’—IT’S DIFFERENT. it 
insures the most perfect ventilation added 
to a saving in fuel consumption. 
















Has the easiest slip, the longest lap and 
the best fitting joint of any pipe made. 
The joints can never come apart 
under any circumstances, thus 
insuring the utmost safety. 


















Made 
in following 
lengths: 58, 20, 
15, 12, 10, 8, 64, 5, 
4 and 2 inches. 
















It requires practi- 
cally no time 
to install. 
















Insures 






perfect sales 
to the dealer and 
perfect service to the 
customer. 

EXCLUSIVELY USED 
BY ALL FURNACE MEN. 


Send for illustrated catalog—free for 
the asking. 


F. MEYER & BRO. C€0., "ci! 
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SEMI STEEL FLOOR REGISTERS 


in all sizes and finishes. Neat 
in design, Strong, Light in 


Mueller Wall Registers 


both steel and cast, in vari- 
ous sizes and finishes, and 
=< with the most simple and 
| durable operation. 






No parts 








a life-time. 


imitations. 











REGISTERS 


NOT IN THE ASSOCIATION. 


MAKERS OF ALL CAST WARM AIR REGISTERS, neat in design, and 
superior in finish, interchangeable with all first-class makes, and will wear 


Why buy the so-called Semi-Steel or Stamped Register? They are only 


We are the largest makers of registers in the country. Our own foundry 
with molding capacity of 200 molders. 

Get the Association’s discount and compare it with ours. You will see how 
much we can save you. 

We carry a large stock insuring prompt shipment. 


STANDARD REGISTER COMPANY 
Register Dept., Standard Foundry & Mfg. Co., 


OUR DISCOUNT 80 and 5%. 


CLEVELAND, OHIO 














BOOKS BY MAIL. 





[The publisher of THE AMERICAN ARTISAN will take pleasure in supplying Books, of whatever character, at catalogue 
prices, prepaid by mail, to any address, on receipt of price. The following are in lines especially represented by this journal 
No BOOKS EXCHANCGCE DP 





SHEET METAL WORKING. 
GRAY’S PERFECT ELBOW PATTERNS. 


On heavy blue print paper. From one inch to twenty inches; price $1.50, 
prepaid. From twenty inches to forty inches, price $1.50, prepaid. From 
one inch to forty inches, made in 2,3,4,5,6 7 and 8 pieces with 160 patterns 
and angle chart showing all angles and degrees of same gotten from 160 
patteros, price $3.00, prepaid. 


GRAY’S PERFECT SKYLIGHT PATTERNS. 


For single pitch, gable and hip skylights. Contains 6 to 8 and 10-inch 
ventilator patterns and skylight chart, giving the length to cut hip and 
rafter bars for any size skylight ye 24 feet wide, for % pitch skylights. 
Full set of patterns and charts. Price, 83.50, prepaid. 

i neentiitemeneeimniiendl 


3 
TIN, SHEET IRON AND COPPER PLATE WORK. 


This is a work of the greatest value to all who work in sheet metal. 
[t describes the method of laying out nearly everything which the metal 
worker will be called upon tomake. Joints,elbows,and all kinds of kitchen 
atensils are fully described. The work is supplomented by rules for men- 
suration and hundreds of valuable receipts. By L. J. Blinn. This book 
contains 296 pages with 169 illustrations, bound in cloth. Price, 82.50. 








TINNERS’ HELPER AND PATTERN BOOK. 
on me Vosburgh. Rules, diagrams, tables, 123 pp, 53 figures, 





PATTERN-MAKERS’ HANDYBOOK. 


A valuable work for the beginner. It is thoroughly practical and has 
* deservedly large sale. By P. N. Hasluck. Price 50c; 50c edition is paper. 


THE CORNICE WORK MANUAL 


Is a 240- book, illustrated with 104 engravings. It is thoroughly 
indexed and attractively gotten up, vith substantial red cloth covers, 
embossed in gold. Chapters treat of Tho Cutters’ Bench, Drawing Toois 
and Angles, Cutters’ Tools, The Entebulcture, The Reading of Drawings, 
The Measuring of Cornices, Estimoting, Rieht Anr e Mitre Patterns, 
Bracket Patterns for Panel Sections, Right Angle Return Mitre Pat- 
terns, Patterns for a Pediment and Thoir Dcvclopment, Patterns for a 
Segmental Section of a Pediment. Dei :ils and Patterns for a Finial, 
Bracings and Fastenings of Cornices to Buildings, Staging and Scaffolding 
for Cornice Work, Ornament Stamping Machine, The Management of 
Ropes and Hoisting Tackle, Plan and Details of a Gable and Horizontal 
Cornice, Detail of Slating and Slaters’ Tools, Details for Horizontal anc 
Raking Mitre Patterns, and the development of Details and Patterns of 
the Turrets. Price, $3.50. 


THE TINSMITHS’ PATTERN MANUAL. 


A 250-page book, containing over 200 illustrations. By Joe K. Lite. 
This book gives several methods for developing some of the most difficult 
and complicated patterns. It also devotes corsiderable attention to pat- 
terns of irregular shape and unequal taper. The laying off of patterns by 
triangulation is shown at length. This book is eminently practical and is 
recognized as the paramount practical authority in its chosen field. 
Price, $3.50 per copy. 


SHEET METAL WORKERS’ GUIDE. 


A collection of rules and diagrams, for describing the most useful 
tterns ordinarily required, preceded by chapters on Sheet Metal Work, 
ldering, Geometry as applied to Sheet Metal Working. By W. J. E. 

Crane. Price, postpaid, 60 cents. 











100 TINNERS’ PATTERNS. 
THE AMERICAN ARTISAN Full Size Patterns printed on manilla 
paper, from which they are readily transferred to heavy sheets and cut 
out ready for use. Price, sent postpaid, for the full set of 100 patterns, $1. 








DANIEL STERN, “sooxecuicr, 69 “Strecr. CHICAGO 
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The RELIABLE 
GASOLINE 
STOVE 


IS THE QUICKEST SELLING SUMMER 
STOVE THAT THE MARKET AFFORDS 


BECAUSE g 


Its handsome appearance immediate- “ 
ly attracts the attention of the prospec- 
tive buyer and arouses his interest. — 


























Rep 











who 


The many meritorious features embod- 

ied in its construction and its simplic- Inta 
ity of operation (most quickly and te 
easily demonstrated by the dealer) 7 
never fail to create the desire to pos- pass 
sess, and finally, knowledge as to rea- a 
sonableness of the price asked for it, ren 
speedily effects the sale. is 
out | 
ethic 


THERE ARE JUST FIFTY pape 


store 


SIZES AND STYLES OF RE- tal 


natu 


LIABLE VAPOR STOVES AND mn 
RANGES MADE. EACH AND re 
EVERY ONE FULLY GUAR- 7 


ANTEED BY os 


Schneider & Trenkamp - 


al 
Company 7 
Division of American Stove Company an 
CLEVELAND ar ae | 


ASK FOR CATALOG No. 36A 
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ESTABLISHED 1880, 





Representative of the Stove, Tin, Hardware,» Heating 


and Ventilating Interests. 


PUBLISHED EVERY SATURDAY. 


TerMS OF SUBSCRIPTION IN THE UNITED STATES AND ITS POSSESSIONS, 
(Invariably in advance): One Year, Postrace Pain, $2.00. 


In Forercn Countries IncLupine Canapa, One Year, Postace Pan, $4.00. 


Address all Letters, Communications, and Remittances to 


DANIEL STERN, PUBLISHER AND PROPRIETOR, 


69 DEARBORN STREET, CHICAGO, ILL. 
Entered as Second-Class Matter June 25, 1885, at the Post Office at Chicago 


Illinois, under Act of. March 3rd; 1879. 


Tois PaPER 1s A MEMBER OF THE CHICAGO TRADE PRESS 


ASSOCIATION. 


THE AMERICAN ARTISAN 





CHICAGO, MARCH 28, 1908. 





od- 


A story is told of a newcomer to an Indiana city 
who entered the retail hardware business on his own 


account. There were numerous other re- 


li The tail hardware stores in the city, all of 
NIC- Infallibility of , . PR getty & 
ad which were old-established concerns 
Advertising. i oe 
and whose existence and locations were thor- 
ler) oughly well known and which prospered according to 
the ideas of their proprietors, who viewed with com- 
OS- passion the prospects of the young man from the East 
ea in a field so well cared for by themselves. The newcom- 
; er, however, saw things differently and did things dif- 
. i, ferently than had been the local custom, and, moreover, 


he knew his business quite exactly and realized the ne- 
cessity of making himself and his business known with- 
out delay; and to this end he violated the hardware 
ethics of the city by opening up a campaign of news- 
paper and other advertising to the end in view. His 
store was out of the trading center. He had less cap- 
ital than many of his local hardware competitors, and 
naturally a smaller stock of goods; but he had hard- 
ware to sell and he proceeded to make this fact gen- 
erally known—he advertised. Early and late he 
forced himself and his business upon the attention of 
everybody. He told them in plain advertising talk that 
he had hardware to sell and that they needed it; and 
his all-wise conservative competitors pitied him all the 


more, 


“Let him alone,” they argued. “He will soon 


buy advertising enough to break him and we'll get the 
business.” “People won’t buy hardware until they 
need it, and then they will buy it without advertising,” 
Pp piped a veteran hardware competitor; and “The idea 
of advertising grindstones ‘and shingle nails,” chirped 

another veteran. 
but the new one sold the grindstones and the shingle 
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ils just the 


same, as well as other advertised things, 


nd he brought the people around the corner to his 


ore and by degrees*he got their trade in other hard- 


re goods, and his business grew and thrived and 


prospered. His altogether new methods actually cre- 


Congress. 
between reasonable and 
trade, between useful or at least harmless combina- 
tions and the positively injurious kind. This distinc- 
tion the Supreme Court has held in all cases brought 
before it, Congress had wiped out in a wholly con- 
Of recent years, in the light of 
the holdings of the Supreme Court, it has been ap- 
parent to intelligent men that the common law distinc- 
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was always out settling for the good the newspapers 
and other advertising mediums had done for him, and 
he grew successively to larger and larger stores and 


stocks and to more expensive and favorable locations— 


this pitied one. 


He gathered in the patronage and the 


respect and admiration of the little city and became 
one of the most substantial and prominent merchants 


of the city and the region. 


He didn’t wait for wants 


to arise: he made wants apparent and filled them and 


profited in their filling. 


He put ginger into the slow- 


going business methods that had prevailed prior to his 
advent, and the entire business interest of the little 
city was bettered and enriched by his example. This 
rise and success was wholly due to printers’ ink, and 
it may be repeated indefinitely any and every where. 
It is not a fable and anyone who has the nerve and 


faith and patience may repeat it. 


Prudent advertising 


will not and cannot fail, but there must be no weak 


spots or vacillation in it. 


Be diligent, watchful, per- 


sistent, honest and on the square, and advertising will 


surely bring due reward. 








Make your money work. 


Back in the eighties there arose a popular clamor 
for national legislation of a nature that would forbid 


The 
Anti-Trust 
Law. 


the operation of combined industries, 
the unifying of large capital interests 
for business purposes and that would 
destroy the legal standing of trusts in 


general. The demand for such action was general 
and altogether insistent, and as a result in 1890 the 
federal anti-trust law was enacted by the legislative 
division of our national government at Washington. 


It cannot be said that the measure 


was considered 


in haste, as it occupied the attention of both houses 
of Congress for a long time and many debates -were 


had during the period of its consideration. 


Later de- 


velopments, however, have indicated that the far- 
reaching scope of the measure was not at all under- 
stood or taken into consideration by the makers of the 
law, and as a result of the confused conditions im- 
posed several important decisions by the United States 
Supreme Court have been required to untangle dis- 


puted questions relating thereto. 


The first of these 


decisions which held the law to apply to railroad com- 
binations proved a genuine surprise to the legal talent 


of the country. 


A following decision and one which 


confirmed the legal purport of the preceding one and 
more fully determined the scope of the law was in the 
case of the Northern Securities Co., which declared 
that all combinations whatever, whether reasonable or 
unreasonable, whether injurious or innocent, that at 


stitutional manner. 


unreasonable 


all tended to restrain trade and competition, or that 
created the mere power to effect such restraint, were 
illegal and contrary to public policy as determined by 
The common law has always distinguished 
restraint of 
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tion should be incorporated into the law. The Presi- 
dent has stated repeatedly that the sweeping prohi- 
bition of combinations and agreements by the Sher- 
man law as construed cannot be enforced without 
grave detriment and demoralization to industry, com- 
merce and labor. The literal enforcement of the law 
must necessarily destroy combinations, corporations 
and societies that are worthy and wholly useful and 
in the matter of labor unions it is clear that the rigid 
enforcement of the law will forbid the existence of 
perfectly inoffensive unions that rest on the principles 
of collective bargaining and concerted action in the 
event of strikes or lockouts. 

The law in its general purport as a restraining 
measure is no doubt wholly worthy, but to make it 
applicable to present and future conditions its scope 
must be modified. The President has already urged 
a revision of the law and resolutions and memorials 
along the same lines by business bodies and labor as- 
sociations have been brought to the attention of con- 
gress and some action will no doubt result that will 
protect the general interest in a manner that will pro- 
vide a just measure of discretion. 








TRADE of the United States with its American neigh- 
bors in 1907 amounted to nearly a billion dollars last 
year against a little more than a third of 
What We 4 billion a decade ago, as shown by the 
ban figures of the Bureau of Statistics, De- 
partment of Commerce and Labor. To 
be more accurate, the total exports to all America (in- 
cluding in this term our own noncontiguous territories 
of Porto Rico and Alaska) amounted in 1907 to 490 
million dollars and the imports therefrom to 448 mil- 
lions, making a total of 938 millions. A decade ago 
the exports to all America were, as nearly as can be 
stated, 163 millions and the imports therefrom 250 mil- 
lions, making the total volume of trade 368 millions, 
though these latter figures in 1897 do not include the 
trade with Alaska, which was not then recorded. This 
indicates an increase of 200 per cent in the exports to 
our American neighbors in the decade, and of about 
120 per cent in the imports therefrom. During that 
time the exports to Europe increased less than 50 per 
cent and the imports therefrom 80 per cent; exports 
to Asia increased 140 per cent and imports therefrom 
130 per cent; exports to Oceania increased 109 per 
cent and imports therefrom 25 per cent; while to 
Africa exports showed an increase of but 13 per cent 
and imports therefrom increased 138 per cent. 
Considering the details of the trade with America, 
which has thus grown more rapidly than that of any 
other part of the world, the exports to Canada, which 
were 72'% millions in 1897, amounted to 186% mil- 
lions in 1907, an increase of 157 per cent; those to 
Mexico, from 21 millions in 1897. to 6714 millions, an 
increase of 222 per cent; those to West Indies, includ- 
ing Porto Rico, from 26% to 98% millions, an in- 
crease of 270 per cent; those to South America, from 
33% to 85% millions, an increase of 155 per cent. To 
Central America thesfigures of exports in 1897 were 
6% millions and in 1907 29 millions, but of this, the 
1907 figures, 18% millions, were exports to Panama, 
whose territory was, in 1897, a part of Colombia, and 
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therefore not included with the figures of exports to 
Central America. 








THE almost perfect maintenance of European hig})- 
ways is due to cheap labor. The governments tax the 
people moderately for good roads, and 
Convicts they get surprising value for their tax 
and the ‘ ? ; 3 
Roads. expenditures by the low cost of labor. 
The beginning of a good roads policy jin 
the United States is under different conditions. Here 
the cost of the cheapest labor is far higher than in 
Europe. The factor of labor is the chief one in road- 
building. Materials and supervision are secondary 
Americans are thus confronted with an important 
problem at the outset. Farmers object to heavy direct 
taxation for roads, even though the latter will in- 
crease the value of farms and the value of farm prod- 
ucts. The logical way to enlist the farmers’ co-opera- 
‘tion in building good roads is to meet them half wa, 
by state appropriations. When the various states tak 
up a good roads policy in earnest, they cannot evade 
the question of employing convict labor. The desul- 
tory experiences of Southern states show that this 
form of labor is tractable and economical. The state 
has an asset in convict labor that cannot be employed 
to such permanent advantage in any other form, and 
when the semi-freedom of prisoners and the value in 
point of health to them are considered, the labor thus 
performed becomes not only an aid to the state and 
to communities in a permanent way, but it may be 
looked upon as a charity to the prisoners themselves 
We might ever suggest further that all states main- 
taining insane asylums can find equal advantage in giv- 
ing their able-bodied insane wards useful employment 
at road-building. Especially so when the field of oper- 
ations is in the vicinity of the asylums. Alienists all 
agree that healthful outdoor occupation is imperative 
for most cases of dementia that are curable. The 
labor of criminals and insane persons belongs to the 
state, if they are in state institutions. It is not onl) 
economic wisdom to turn this labor into the useful 
channel of road-building, but a positive humanitarian 
step. 








RANDOM NOTES AND SKETCHES. 





BY SIDNEY ARNOLD. 

They handed it to our genial Postmaster General, 
George von Meyer, in Washington just a little while 
ago at a time when George was switching around thie 
country putting up a speech in which he told of our 
postal hardships through an ugly discrimination which 
permitted us to send eleven pounds by mail to Ger 
many for a few pennies, while we could send no mor« 
than four pounds at the most by mail in our own cou! 
try and be soaked for sixteen cents a pound for it at 
that. 

ok * * 

Evidently the genial George was quite off his t 
ley on this proposition, and when it came to the not! 
of a certain Washington official he framed up a pac! 
age of a little under eleven pounds and took it up 
the postoffice for mailing, but it was refused, so 
was left until the sender could consult the P. O. D 








dos 
mus 
and 
phit 
the 

cust 
men 
not 


hon 


It 
adv 
met 
way 
spri 
only 
cone 
of n 
tere: 
to h 
with 
suits 
that 
Sale 
brin: 


were 











$s, and 
ir tax 
labor. 
licy in 
He re 
lan in 
road- 
idar\ 
ortant 


dire Ct 


prod- 
ypera- 
f way 
5 take 
evade 
desul- 
t this 
State 
loyed 
, and 
ue in 
- thus 
> and 
ry be 
elves 
main- 
1 giv- 
ment 
oper- 
ts all 
‘ative 
The 
0 the 
only 
seful 


arian 


eral, 
vhile 
l the 


11T 
Oul 


hich 


(ec! 





snent. In due course came a letter from the head 
rtment that the package could not be mailed for 

he reason that it exceeded the limit of the statutory 
pounds, and an attached memorandum proceeded 

to grind it in by a statement that “Anyone versed in 


the postal laws should know that a package exceeding 


pounds in weight was unmailable.” 

x *« 
was then that a caustic repiy went to the main 
ouy of the U. S. P. O. Department reminding him 


that the Postmaster General in his speeches all over 


the country was giving up the glad tidings that you 
could send eleven-pound packages to Germany for a 
little more than a street-car fare. Was this where 
the postal dope was revised in the speech, and where 
the eleven pounds to Germany was scratched and the 
rural free delivery shade interlineated ? 
* * x 

Do you think you can tell fish stories and fairy 
stories and exaggerate all you like in advertising and 
build up a business on it? Well, not for mine. No- 
body ever made it win yet, and thousands have been 
foolish enough to try it. No, it never goes. Exag- 
geration in advertising acts like morphine. The first 
small dose exhilarates and gives pleasing results. It 
is repeated, but now it is found that a little larger 
dose is required. The next time a still larger dose 
must be used in order to produce the desired effect, 
and so on until the limit is reached. No more mor- 
phine can be taken; exaggeration can go no further 
the morphine victim is a wreck and the merchant's 
customers have grown to disbelieve entirely his state- 
ments and go elsewhere. It is always the merchant, 
not the customer, who is the ultimate victim of dis- 
honest advertising. 





* * * 


It takes a far shrewder person than an exaggerating 
advertiser to get the business by advertising by any 
method, and there are plenty of original and winning 
ways to advertise, and the bright ones dig them up and 
spring them and work them out successfully and not 
only get the coin out of them but also satisfy everyone 
concerned. Let me tell you how a hardware friend 
of mine out in Oregon got all the boys and girls in- 
terested in his store and made them tickled to death 
to hustle for him. He fixed up one of his windows 
with prizes, consisting of bicycles, footballs, football 
suits, rifles, cameras, baseballs, etc. Large cards stated 
that these prizes were to be distributed to “Junior 
Salesmen” on a certain day, that the twenty-five boys 
bringing in the most business during a certain month 
were to receive these prizes, and that all boys were 
invited to become Junior Salesmen. Each boy who 
presented himself at the store received a button with 
the inscription “Junior Salesman, Jones & Co.,” and 
a supply of cards with the following inscription: 
“Looking for business for Jones & Co., retailers of 
hardware and things for the house; bring this card 

th you and the Junior Salesman gets credit for the 

unt purchased.” On the back of the card was a 

e for the name of the customer and the amount 
The boys were invited to solicit business among 

r friends and acquaintances, presenting their cards 

ll people they called on, and requesting that when 
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they visited the store they bring the card along and 
hand it to the salesman who waited on them. One boy 
sent in about $800 worth of business, and the total 
amount of sales was nearly $5,000—more than half of 
it due to the scheme. The expense was under 3 per 
cent and a lot of new steady trade was brought in: 


And while we are on the subject of advertising let 
me tell you about wise and prosperous American mer- 
chants and manufacturers who advertise to, the 
“chinks.” <A friend of mine is doing a sentence in a 
consulate in China and he tells me about the swell 
catalogues and advertising matter that Americans are 
shooting at the Chinamen through Consuls and other- 
wise. Think of it! Shooting it at a lot of pigtail 
Chinamen who know no more about the English lan- 
guage than a rabbit! Think of what this stuff might 
do if it were printed in Chinese and the Chinese could 
read and had any money and wanted to buy the stuff 
advertised! But I’m lost in a maze of “ifs” on the 
Chinese question and I’m glad of it. 


These Chinamen take only to the stuff with thick 
leaves and thick covers; they use them for shoe soles. 
And that reminds me of the many unexpected uses to 
which newspapers may go. It’s a story of a politician 
who was an advance paid-up subscriber for a local 
paper which in a flattering write-up got his picture in 
upside down. He tried to stop the paper, but couldn't, 
because he had paid for a year in advance; and failing 
in this, he directed the worried editor to “Please scal- 
lop the edges of his paper in the future so his wife 
could use it on the pantry shelves.” No, he wasn't 
sore—he was just sore. 


It has finally happened. I have been hearing all 
my life of people who wouldn't steal a red-hot stove, 
with the inference always present of the natural con- 
ditions eliminating the possibilities of a successful get- 
away with the goods, but it has happened all right in 
Kittaning, Pennsylvania, and it seems that the archi- 
tectural conditions of the hotel were not at all favor- 
able for a convenient hegira at that. Here’s the story 
by telegraph. It’s a little late in getting to me, but it’s 


just as good as when it started: 


Kittaning, Pa., March 15, 1907.—Thieves stole a 
red-hot stove from the washroom of the Citizens’ Ho 
tel here and got away undetected. Two strangers were 
seen entering the washroom late in the evening and a 
few minutes later it was discovered that the stove had 
been carried away. In getting away with the stove 
the thieves had to pass through the dining room, 
kitchen and laundry, in each of which were several 


people. 


What do you think of a workman in Philadelphia 
going out on a stove repair job which he completed 
and collected the money for, namely $1.50, and gave 
a receipt for it. It looks all right so far, but they 
took the money away from him and threw him out 
of the house, which is quite another thing. Verily, 


the stove man’s life is not a happy one—sometimes. 
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The United States Stove Company of Chattanooga, 
Tenn., has been incorporated with a capital of $10,- 
000. . 

A fire in the Summit Stove Works at Geneva, N. Y., 
on March 17 occurred in the wash room of the plant 
and resulted in a damage of about $1,000. 

The Bergstrom Stove Co., of Neenah, Wis., has 
become an incorporated company, with a capital of 
$125,000. The incorporators are G. O. Bergstrom, C. 
H. Bergstrom and J. W. Bergstrom. 

The United Stove Repair Co. of Philadelphia, Pa., 
reports the following arrangement for its traveling 
men: R. E. Moore will cover New Jersey, Delaware 
and Maryland, and Albert Kline the state of Penn- 
sylvania. 

The Howard Stove & Mfg Co., of Savannah, Mo., 
has been considering the matter of location and the 
building of a new plant under propositions offered by 
two different cities, namely St. Joseph, Mo., and 
Pueblo, Colo. 


The Youngstown Furnace & Supply Co. has now 
in process of removal the recently purchased stove 
business of the Pennsylvania Stove Co., at Elwood 
City, Pa., to Youngstown. It is expected that stoves 
will be in the sand in the company’s plant at Youngs- 
town about the 1st of April. 

A line of gas stoves, heretofore made by Casper 
Shaffer, of Cambridge City, Ind., has been brought 
up by the Scott Stove & Furnace Co. of Cambridge 
City and will be made part of its line. The Scott Com- 
pany expects to be in operation in its new plant, which 
is nearing completion, by the 1st of May. 


D. R. Sperry Co., hollow-ware founders of Batavia, 
Ill., are quite generally recognized as leaders in the 
manufacture of caldrons and other large items of cast 
hollow-ware. The firm has been engaged in this 
business for many years. Its goods are wholly of 
original pattern, and in their production the metal 
that enters into them is so distributed as to be found 
where most suitable to the end of durability in the use 
of the goods. A feature of the caldrons and other 
goods made by Sperry & Co. is in their exact capaci- 
ties and their perfect manufacture. In caldron work 
alone there are twelve distinct sizes always carried in 
stock. 


- 
+o 


MONITOR FRONT FLUE RADIATOR. 





The Monitor Front Flue Radiator Base Burner is 
the new thing of the year in base burner construction. 
It is of an entirely original type, being constructed 
with a series of five large cast iron front heating flues 
that occupy the space at the front of the structure 
from the base plate up to the height of the top of the 
fire pot. In the general construction the ash pit door 
is located at the right side of the base instead of at 
the front. In operation the front flues take the products 
of combustion directly from the top of the live fire 
and carry them into and across the base flue in a wid- 
ened and uninterrupted manner, heating every part 
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of the base to a very high temperature and comple; e|, 
enveloping a large vertical ventiduct flue at the rear 
of the structure. In other ways than those named the 
Monitor Front Flue Radiator runs along the highest 
type of modern base burner construction. It is fyrjj- 
liantly mica lighted with an incurving top section {, 
the entire mica field. It is splendidly ornamented jp 
cut-in nickel treatment, the various sections of which 
are ventilated and removable at will. The nickel parts 
are in a full nickled basing including the legs, {,|| 
nickeled foot-rests, nickeled dome cap and swing coy- 
er, and .tickeled front corner wings. The stove is 
built upon excellent lines throughout, it is brilliant 
and showy, its capacities are all of liberal dimensions, 





Monitor Front Flue Base Burner. 


and it is made as correctly and is mounted as correct 
ly as modern methods will permit. Although | this 
heater has but very recently gone into the sand, it has 
already invited a vast amount of attention, and, as | 
indicated by the favor in which it has been received 
by the trade thus far, its success is assur¢ 
As an interesting item of stove manufacture, a! 
one which promises popularity and profit, this ba 
burner is one which is very well worth considerin: 
Good illustrated matter relating to it and matter ! 
lating to other products by the company may be h 
upon application to the makers, the Monitor Stove 
Range Co. of Cincinnati, O. In writing, kindly me 
tion THE AMERICAN ARTISAN. 
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The Hardware Record. 








THE AMERICAN ARTISAN AND HARDWARE 
RECORD is the only publication containing west- 
ern hardware and metal prices corrected weekly. 
You will find these on pages 40 to 45 inclusive. 








Kitselman Bros. of Indianapolis, Ind., are arranging 
to build a wire manufacturing plant at Lanett, Ala. 

The Corbin Bros. Co., hardware manufacturers of 
New Britain, Conn., has increased its capital stock 
from $50,000 to $300,000. 

The Union Saw Company has been incorporated, 
with a capital stock of $25,000, to manufacture saws, 
at Williamsport, Pa. The directors of the company 
are aS follows: LeRoy E. Wilson, Eugene W. Wilson, 
Christopher J. Schad, Wm. Doenges and Chas. Hays. 


Russell S. Spencer and Truman Gillette, retail 
hardware dealers of Charlotte, Mich., are manufactur- 
ing a patented pulley and an original horse poke. It 
is stated that both of the items of manufacture have 
proved very successful as to sale, and that the ca- 
pacity of the plant in which they are made will soon 
be materially enlarged. 

At a recent meeting of the St. Louis Implement and 
Vehicle Board of Trade, it was decided to admit hard- 
ware jobbers to membership, and it is stated as alto- 
gether likely that the name of the board will be so 
amended as to admit the word “Hardware” as a part 
of the title. We are advised that the Simmons Hard- 
ware Co., the Witte Hardware Co., and other St. 
Louis hardware jobbers have already become mem- 
bers. 

Cutter’s Guide to Hot Springs, Ark., a richly illus- 
trated volume of 80 pages that is full of excellent pic- 
tures of the hotels, the springs and general features 
of the local scenery, together with good descriptive 
matter relating to the picture features, comes to us 
with the compliments of the Southern Hardware Job- 
bers’ Association, which meets at Hot Springs, cover- 
ing the dates of June 9-12, 1908. It is an interesting 
volume. 

A company to be known as the Reading Washer 
Co., of Reading, Pa., is in process of formation prior 
to organization by G. H. Bright, S. Bright and Sam- 
uel Sailor of Reading. The purpose is to make this 
company a sales concern for the handling of the prod- 
uct of the Jackson Bros. Company, washing machine 
manufacturers of Reading. The company has re- 
cently put upon the market a new type of washing 
machine for which a number of improvements are 
claimed. 


An official announcement by Secretary-Treasurer 
C. E. Kersey, of the Southern Hardware Jobbers’ As- 
sociation, gives definite information relating to the 
eighteenth annual convention of the association at Hot 
Springs, Ark., on June 9-12, 1908, with headquarters 
at the Arlington Hotel. In connection a statement is 
made that this meeting will be a joint one with the 
American Hardware Manufacturers’ Association. The 
announcement includes reference to the hotel accom- 
modations to be had at Hot Springs and the ruling 
prices for entertainment that govern them, and in this 
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connection there is provided much information relating 
to Hot Springs in general and to its features specific- 
ally. We learn from this announcement that a new 
and superb convention hall has been secured for the 
uses of the hardware men which has a seating capacity 
of 2,500 people. 

Willis H. Bennett, Jr., son of “Pop” Bennett, the 
well-known and popular hardware man, has been ap- 
pointed manager of the business of the Lawson Manu- 
facturing Co., manufacturers of floor hinges and other 
hardware specialties, at 40 Dearborn street, Chicago. 
Mr. Willis H. Bennett, Jr., is entirely familiar with the 
hardware and hardware specialties business, he having 
been heretofore connected with the Chicago establish- 
ment of the Russell & Erwin Mfg. Co.’s Chicago 
house. 

The Mississippi Retail Hardware Association will 
hold its next annual convention at Greenwood, Miss., 
covering the dates of May 11-12. The Greenwood 
Business League has made suitable arrangements for 
the entertainment of visitors. A steamboat excursion 
up the river, with music and reffeshments, is a part of 
the entertainment program, and another feature will 
be special automobile trips to nearby points of inter- 
est. It is stated that the association now has over 200 
active members. 

What is indicated as the “Wisconsin Association 
Hardware Bulletin,” issued by the Wisconsin Retail 
Hardware Association, is a neat folder which is in ef- 
fect a notification relating to the recent annual conven- 
tion of the association, at Milwaukee, and of the af- 
fairs of the Wisconsin Hardware Insurance Company. 
In the statement concerning the latter the Bulletiu 
makes known the fact that $617,250.00 of insurance 
was written by the company between January I and 
March 1, 1908. Accompanying the statement is a 
very excellent advertising blotter. 


A very good post card of liberal dimensions by the 
Pritchard-Strong Co., at Rochester, N. Y., shows up- 
on its reverse side a photographic half tone reproduc- 
tion of a crate of “Prisco” goods worked out in red 
and black. It is a perfect representation of a “Pris- 
co” package. It is laid over a ground of brilliant red 
and is accompanied by the following text: “Prisco” 
Particular Packing and Packages Protect “Prisco” 
Products.” “If It’s a ‘Prisco’ It’s Worth More.” 
This item comes along as one of the periodical adver- 
tising flyers that are issued periodically by. the com- 
pany. 

The Delphos Rotary Corn Popper made by the 
Delphos Mfg. Co., of Delphos, O., is shown in a well 
printed leaflet by the company. The Rotary Corn 
Popper is in cylindrical form with an opening and 
closing end lid that is operated by a central wire pass- 
ing through the center of the cylinder and attaching 
to the wooden handle. A substantial wooden spool 
upon a spiraled wire provides the rotary movement. 
The device is said to be splendidly made and is an ex- 
cellent seller. It is easy filled and emptied. It will 
not burn off the handle, and in its use there is no 
danger of burning the hands. 

The annual meeting of the Alabama Retail Hard- 
ware Association, which will be held at Montgomery, 
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Ala., covering the dates of May 28-29, has been ten- 
dered the use of the rooms of the Commercial Club 
for its purposes; and, covering the same dates as the 
convention, a hardware exhibit will be given at the 
hall of the Montgomery Light & Water Power Co., 
where a splendid floor space is provided, measuring 
The rooms of the Commercial Club will 
seat 200 people. Secretary Smith, of the Alabama 
Hardware Association, states that the convention 
promises to be most important and interesting. 


50x100 feet. 
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ADVERTISING ITS ADVERTISING. 





A very excellent proposition is to be found in the 
method of the Toledo Cooker Co. of 1356 W. Bancroft 
street, Toledo, O., in 
which it advertises its 
publicity methods, for 
bringing customers in- 
to retail dealers’ stores 
to learn about and to 
buy the company’s 
Ideal Combination 
ee Steam Cooker and 
Baker. In its publicity 
scheme the company 
advertises in certain se- 
lected papers with a 
view to bringing the 
device directly to the 
notice of the ladies, 
who naturally are the 
best customers for 
cooking devices of this 
character. The com- 
pany makes the statement that its regular advertise- 
ments in leading publications every month are direct- 
ed to the attention of 24,000,000 women, and this is 
offered as an inducement to retail merchants to take up 
the line and to gain the advantage that is offered to 
them by this very great amount of regular and sys- 
tematic publicity. It will be seen, therefore, that the 

company has great faith, not only in the efficiency of 
its wares, but of the efficiency of its advertising meth- 

od in aiding the dealer to sell the goods rapidly and 

at a good profit. Naturally there are many inquiries 

relating to the Cooker, coming directly to the manu- 

facturers. These are through its system parceled out 
through the several territories in which they originate, 
or, in other words, the inquiries are sent directly to 
the dealer who takes care of the district, instead of be- 
ing filled from the home house. It will be seen that 
this is not only an ingenious but a very liberal and 
fair proposition and one which retail merchants should 
appreciate and profit by. The Ideal Combination 
Steam Cooker is an ingenious device that permits of 
the proper preparation of a large number of different 
articles by cooking, at a very light expense, and with 
the minimum of heat requirements in the home which 
is an important feature at certain seasons of the year. 
The Cooker has been upon the market for a long time, 
and has proved a thorough success. It is made in an 
entirely reliabie manner, ‘and of the best of mate- 
and is constructed along scientific lines. Very 
good illustrated trade literature may be had relating 
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to the goods themselves, and the company’s advertising 
proposition, by addressing as above indicated. In wri 
ing, kindly mention THE AMERICAN ARTISAN, 
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A HOG PROOF FENCE. 








What has been claimed as a weak point in woven 
is its ordinary inability to resist hog: 
s as it has been shown that vig 


agi" LESS 
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wire fencing 


orous and active porkers find 
little difficulty in rooting unde: 
the bottom of smooth wire ar- 
rangements or tearing the low 
er section to pieces by force oi 
weight and bulk in the process 
Peerless Cabled Fence. of rooting. The Denning Fence 
Co., of Cedar Rapids, Iowa, apparently has observed 
this state of affairs and has prepared to meet it, for, 
as is shown in the accompanying illustration, it is 
offering a good strong woven fence that is not onl) 
properly arranged as a poultry guard in its lower 
proportion, but there is strung along at its bottom edge 
a good substantial and frequently barbed line of barbed 
wire that would seem to be a complete discourager for 
the hog end of the proposition. This pattern of fence 
has been on the market for a short time and has 
given very great satisfaction. It is known as the 
company’s “Peerless Cabled Fence.” Catalogue and 
literature may be had upon application. In writing 
kindly mention THE AMERICAN ARTISAN. 
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A HANDY SAW CASE. 








The accompanying illustration is of a glass en- 
closed cabinet that is intended for use in retail hard- 
ware stores for the storage and display of saws in a 
way that provides for the care of four dozen hand 





Handy Saw Case. 


saws in a manner that permits each one of them to be 
perfectly examined from the outside of the cas 
through the glass panels as is shown. The saws ar¢ 
each so placed as to be readily accessible upon occa- 
sions when it is desired to remove them for any neces 
sary closer inspection. They may be also as readil} 
replaced within the case. The 


case is designed to 
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accommodate all kinds of saws in a manner equally 
accessible and it is claimed for the device that it to a 
very great extent removes the necessity of carrying 
large stocks of any one particular kind. The case is 
handsomely built. It is splendidly lined and it is a 
revolving case, being pivoted at the bottom for this 
purpose. By having one of these devices, in the store 
the custom of hanging splendidly finished saws on 
hooks or nails or of storing them away in drawers 
where they are out of sight of customers and not 
readily available for exhibition will be wholly elimin- 
ated and no doubt much to the advantage of the mer- 
chant in point of increased sales. The case occupies 
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and in the methods in which they are put together for 


there is a greater delicacy of cutting, hinging, pierc- 
ing and countersinking in what may be considered 
an ordinary strap or T hinge than is usually taken 
into consideration. The Griffin Manufacturing Com- 
pany, of Erie, Pa., in connection with its regular line 
makes more or less of a specialty of goods of this 
character and it may be well to know that it has been 
its endeavor not only to make strap and T hinges, 
but to make the best of strap and T hinges, and in 
following this intention to a distinct and fair con- 
clusion, the company has succeeded in attracting to 
itself a good patronage in these goods, and the reputa- 







By Griffin Manufacturing Company. 


a space on the counter or elsewhere of but eighteen 
inches square and as will be noticed by the illustra- 
tion it gives a complete and perfect exhibition of each 
one of the four dozen saws which it may contain. This 
is known as Barger’s Handy Saw Case. It is manu- 
factured under letters patent by C. S. Barger, Albia, 
Ia., to whom communications relating to the case 
should be addressed. A very good illustrated circular 
concerning it together with prices may be had upon 
application to the address above mentioned. In writ- 
ing kindly mention THE AMERICAN ARTISAN. 





“COLDWELL’S IMPERIAL.” 


The Coldwell Lawn Mower Co., of Newburgh, 
N. Y., manufacturers of “good” lawn mowers of all 
grades, says that “the best lawn mower is the one 
that will do the best work, run the lightest, is easiest 
to handle and is most durable.” All of this is claimed 
for Coldwell’s Imperial lawn mower, it being stated 
that it embodies these qualities to a greater degree 
than any other lawn mower made. We are informed 
that the United States government has adopted the 
Coldwell Imperial lawn mower for use in its park 
systems of New York, Chicago and other large cities 
generally, and the company states that it is used in 
more public places than any other lawn mower made. 
An unusually tasteful new lawn mower catalogue by 
the company, put up under a thoroughly delicate 
white and gold cover, is a very attractive one. It 
illustrates and describes all of the company’s new line. 
Copies may be had upon application by addressing as 
above indicated. In writing, kindly mention THE 
AMERICAN ARTISAN. 





STRAP HINGES. 


There are many people who have an idea that a 
strap hinge is merely a strap hinge and that a T hinge 
is merely a T hinge. It should be remembered, how- 
ever, that in the making of goods of this class there 
are opportunities for a great deal of difference to be 
found both in the materials used in their manufacture 





tion of Griffin Strap Hinges and T Hinges has be- 
come a matter of some considerable importance. A 
catalogue containing information relating to these 
goods and to shelf brackets, barn door hangers, door 
bolts and many other specialties may be had upon 
application to the address above indicated. In writing 
kindly mention THE AMERICAN ARTISAN. 
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A FENCE WIRE COMPLAINT. 





Advices from Washington, D. C., to THE 
AMERICA ARTISAN state that a bill seeking the re- 
moval of the duty of 45 per cent upon barbed or 
woven wire has been introduced in Congress by Rep- 
resentative Haugen of Iowa. Mr. Haugen, it is 
stated, claims to have the support of the Secretary 
of Agriculture in an effort to bring the fence wire 
trust to terms and insure a better quality of wire for 
the farmers of the United States. He is said to have 
stated that the farmers complain of the quality of wire 
rather than its price, and asserts that fence wire now 
used on American farms is brittle and short lived and 
that as a result the maverick population is growing 
on the western plains and stock are straying from one 
ranch to another. 

The abolition of the duty, he believes, will result in 
a better class of wire being turned out in this country 
in order to meet foreign competition. 

The foregoing item was published in THe AMmerI- 
CAN ARTISAN under the date of February 22, since 
which time there have come to us numerous letters 
from wire and fencing concerns that seem to have a 
distinct bearing upon the subject and are therefore in- 
teresting in this connection. We take pleasure in sub- 
mitting herewith extracts from them: 

The Peerless Wire Fence Co., Ltd., write: 

It has been our experience that the quality of wire sup- 
plied for fence at the present time is superior in every respect 
to wire used years ago, with the one exception that less 
galvanizing is used upon it. Whether a wire is brittle or soft 
depends entirely upon the opinion of the particular manufac- 
turer who is making it up into fence. The wire mills would 
just as soon draw soft and annealed wire as they would hard 
high-carbon wire. They follow the specifications as they are 
received from individual fence manufacturers. Some manu- 
























































































facturers take extremely high-catbon wire and where this is 
furnished it is bound to be a high percentage of brittle wire, 
while some manufacturers prefer to use extremely soft wire, 
as it is best suited for manufacturing the particular fence 
they are putting on the market. Some manufacturers use soft 
wire in certain parts of their fence and hard wire in other 
parts. Thus you will see that the quality of wire used is quite 
largely dependent on the character of the fence that is being 
made. 

The average farmer knows about as much about the 
quality of wire and adaptability for fence purposes as the 
average fence manufacturer knows about the best method of 
producing crops. 

So far as the removal of duty on wire is concerned, the 
writer would be very glad to see this brought about, as it 
would doubtless result in a lower price on raw material, I 
do not believe, however, that it will be contended by any 
well informed manufacturer that this would result in either 
the betterment of the quality or in stability of prices. 

Very respectfully, 
Peertess Wire Fence Co., Ltp. 

Adrian, Mich. 

Cottrell Hardware Co. writes: 

We have sold a good deal of woven wire fence during 
the past few years, selling 40 carloads of one make in 1906, 
and hear very little complaint as to quality. 

There are some complaints about a certain make of 
fence, but these complaints do not refer to the quality of wire, 
but to the method of construction, which causes it to break 
in some instances. 

We consider the quality of wire used in all woven wire 
fence we have examined very satisfactory. 

Yours, etc., 
CorTrELL Harpware Co., 


Quincy, IIl. G. R. Cottrell, Pres. 





INSTRUMENTS OF PRECISION. 


A superior catalogue by Goodell-Pratt Company of 
Greenfield, Mass., relates to instruments of precision 
for the manufacture of which the company has a dis- 
tinctly high reputation throughout the entire world. 
The items catalogued run to various types of calipers, 
gauges, steel rules, hook rules, straight edges, gradu- 
ation rules, depth gauges, keyseating rule blocks. 
squares, combination sets, protractors, dividers, pitch 
gauges, surface gauges, precision “V’’ Blocks, pre- 
cision Center Punches and a variety of other devices 
of similar general import. The catalogue contains 48 
pages of matter. It is splendidly illustrated and its 
descriptive text is excellent in its character and wholly 
convenient in its application. Numbers, sizes, and all 
dimensions are quoted in connection with each of the 
illustrated items as is also in each case the peculiar 
descriptive features that apply to the instruments. The 
work is done upon heavy surfaced white paper. The 
printing is perfectly done and in addition to the items 
here enumerated there is added a splendid assortment 
of machine tools and attachments of very high char- 
acter. The catalogue is one of the best of its kind 
that has come to us. It should be found at the elbow 
of all hardware merchants. It may be had upon ap- 
plication. In writing for it kindly mention THe 
AMERICAN ARTISAN. 
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RETAIL HARDWARE DOINGS. 


NEW FIRMS AND INCORPORATIONS. 
Columbus, O.—The Zettler Hardware Co., incorporated, 
with a capital stock of $35,000. 
Minneapolis, Minn.—Oster Hardware Co., incorporated 
with a capital stock of $50,000. 
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Windham, Conn.—The Jordan Hardware Co. will in 
crease its capital stock from $50,000 to $100,000. 
Rockford, Ill—Lawson Peterson Hardware Co., incor- 
porated with a capital stock of $10,000. 
Nashville, Tenn—Humboldt Hardware Co., incorporated 
with a capital stock of $4,000. 

Mulberry, Ark.—The Mulberry Hardware Co., incorpor 
ated with a capital stock of $10,000. 

New York, N. Y.—Siegel Hardware Co., incorporated 
with a capital stock of $5,000. 

Elmira, N. Y—Chapman Hardware Co., 
with a capital stock of $4,000. 

Sigourney, Ia—aA. J. Bensmiller has opened a new hard- 
ware and implement store. 

Macon, Ga.—Cubbedge-Redding Hardware Co. has been 
incorporated. 

Coweta, Okla—Coweta Hardware Co., incorporated with 
a capital stock of $5,000. 

Waterloo, Ia—H. D. Bachtell will on April 1 enter into 
the hardware business at 222 W. Fourth St. 

Beverly, N. J.—New Jersey Specialty Co., incorporated 
with a capital stock of $30,000. 

Rogers, Ark.—The Rogers Hardware Co., incorporated 
with a capital stock of $100,000. 

Rockford, [ll—The Lawson Peterson Hardware Co., in- 
corporated with a capital stock of $10,000. 

Breckenridge, Colo—The C. A. Finding Hardware Co., 
incorporated with a capital stock of $10,000. 

Wittenberg, Wis.—Cheeseman & Meyer Hardware Com- 
pany, incorporated with a captial stock of $16,000. 

Jacksonville, Fla—The Jacksonville Hardware Co., incor- 
porated with a capital stock of $10,000. 

Humboldt, Tenn.—Humboldt Hardware Co., incorporat- 
ed with $4,000 capital stock. 

BUSINESS CHANGES. 

Blacksburg, Va—Lybrook & Ersam, hardware mer- 
chants, have dissolved, W. M. Lybrook retiring and is suc- 
ceeded by W. H. Borden. 

‘ Cuba, Ill—Pittman Bros. have sold their hardware store 
to Roll Beam and Harry George. 

Riverside, Cal—The Windslow-Ritter Company, hard- 
ware dealers, have sold out to John Shaver of San Jacinto. 

Hampton, Nebr.—Henry Hankel has sold his interest 
in the hardware store to Rinehart Fenster and M. Vogt. 

Meadville, Mo.—L. V. Baugher of Bucklin has purchased 
the hardware store of Abell & Loomis. 

Itaska, Ill—Frank Kirchoff has purchased the Aug. 
Tonne hardware store. 

Cairo, Mo.—J. W. Stigall has sold his hardware busi- 
ness to Melvin McDaniel and James E. Singleton. 

Laddonia, Mo.—A. B. Matthews and son have sold their 
hardware business to J. B. McKinney. 

Hubbard, Ia—C. A. Clancy has purchased the W. H. 
Sheldon hardware store. 

Bennington, Vt.—E. J. Winslow, hardware dealer, has 
associated himself with his brother, C. A. Winslow, and the 
business will be conducted under the firm name of Winslow 
Bros. 

Melott, Ind—Sam D. Short of Danville, Ill, has pur- 
chased the hardware and implement stock of Hayes and 
Hauk. 

Clinton, Ill—W. M. Staley of the hardware firm of Full- 
enwider & Staley has sold his interest in the business to his 
partner. 

Grinnell, Ia—H. S. Rayburn has purchased the Curry 
hardware business. 


incorporated 


MISCELLANEOUS. 
Louisville, Ky—The hardware store of W. A. Hadfield 


was damaged by fire. d 
Gering, Nebr—The hardware store of Fred D. Wolt 


was burglarized. 
Prattville, Ala—The Thornhill Company’s hardware store 


was destroyed by fire. 
Benton, Ill—The hardware store of T. O. Rotrammel 


was destroyed by fire. 
Isabel, Kans.—Building and stock of the Runkle Hard- 


ware Co. was damaged by fire. 
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The ninth annual convention of the National Retail 
Hardware Association was called to order on Tuesday, 
March 24 at the Planter’s Hotel in St. Louis, Mo., by 
President S. R. Miles of Mason City, Ia., at 10 o’clock 
a.m. There were present delegates from 26 states. 
Following the singing of the anthem “America” by 
the delegates and an invocation by the Rev. J. H. 
Jordan, pastor of the First Congregational Church of 
St. Louis, addresses of welcome were made by 
Edward Devoy, president of the Merchant’s Exchange, 
on behalf of the city of St. Louis and by O. H. Witte 
on behalf of the hardware men of the city. A response 
was made in an address by W. P. Bogardus of Mt. 
Vernon, O. 

The welcoming address of Mr. Witte, president of 
the Witte Hardware Co., on behalf of the St. Louis 
Hardware interests was as follows: 

MR. O. H. WITTE’S ADDRESS. 

Mr. Chairman and Gentlemen of the Convention: After 
the esteemed president of the Merchants’ Exchange, Mr. De- 
voy, has extended a hearty welcome to you on behalf of the 
city of St. Louis, I have also the honor of saying a few words 
expressing immense satisfaction and pleasure over the con- 
vention to be held here. Yes, it is indeed one of the happiest 
moments of my life to stand here before you, the most rep- 
resentative body of hardware men in the United States, and 
extend to you all on behalf of the hardware and kindred 
interests, a most cordial welcome to our great city. The job- 
bers of St. Louis have sometimes been accused by certain 
manufacturers of not acting in full harmony with each other; 
but suppose such were the case, who has been benefited by 
such little fights? You, gentlemen, our good customers. 
These little skirmishes—call them competition, if you please— 
have made St. Louis what it is, the greatest hardware mar- 
ket in the world. Upon one point the hardware men are 
unanimous, and that is the desire that this great national 
convention which you are holding here—as a result of our ur- 
gent invitation—may prove a source of information, education 
and social pleasure. Let us hope that in your deliberations noth- 
ing but wise counsel may prevail, and that, if you are not 
entirely absorbed by the interests of your own association, 
you may find a little time to consider that the St. Louis hard- 
ware men, and their allied friends, have been, are now, and 
always will be, the best friends of the National Retail Hard- 
ware Association. May the convention, and your intercourse 
with all the people with whom you will come in contact, leave 
nothing but pleasant recollections. 

Mr. R. W. Shapleigh addressed the convention on 
the topic, “Are Goods Well Bought Half Sold?” and 
short addresses were delivered by Daniel Stern of THE 
AMERICAN ARTISAN and other Trade Press representa- 
tives. The balance of the session was taken up by 
short talks by delegates and guests. The committees 
were then announced by President Miles. 

TUESDAY AFTERNOON. 

At two o’clock p. m. on Tuesday the convention met 
in Executive Session. Following the usual preliminary 
exercises President Miles delivered his annual address. 

SECRETARY M. L. COREY’S REPORT. 

The report of the secretary covered a period of 
something less than a year’s operation, there having 
been only nine months elapsed since the last meeting. 


He spoke of the successful results of the short term 
and said that it was the belief that efforts now should 
be given towards the building up and strengthening 
of the organization rather than to seeking new fields 
of endeavor and cited the fact that already corre- 
spondence was being had with several states that are 
apparently about prepared to take their place in the 
line along with the others in the association. It was 
also made known that inquiries from England, France 
and Australia seeking information as to the nature of 
the association had been received by the secretary. 
In his visits to various hardware association meetings 
in the different states during the nine months’ period 
the secretary computed the traveling that was neces- 
sary at 15,000 miles, ranging through twenty-five dif- 
ferent states. A very good suggestion was offered by 
the secretary in the way of a recommendation of pe- 
riodical conferences by the secretaries of the several 
state retail hardware organizations which would meet 
at some given central point and compare notes and 
exchange suggestions. He stated that an effort had 
been made in this direction, but it had failed to meet 
with success largely because of the fact that a suitable 
date for such meetings that would be convenient to 
all could not be arrived at. The secretary then took 
up the matter of providing a schedule for convention 
dates to the end that such dates should not conflict 
between the several associations, and in this connec- 
tion offered a proposition in the direction of parceling 
the different state associations into groups and ar- 
ranging schedules in conformity therewith in a man- 
ner that would be more advantageous to convention 
speakers, exhibitors and others than the present ar- 
rangement is found to be. “Convention Attractions” 
were considered in the secretary’s report and it was 
suggested that special attractions should be provided 
in connection with the regular retail hardware dealers’ 
convention to assist in drawing out good attendances. 
He spoke of the efforts that had been made and that 
were being made in the direction of the enactment of 
parcels post legislation and in this connection compli- 
mented the association upon its good fortune in having 
so forceful a leader as President S. R. Miles to keep 
watch upon efforts of this kind and other matters di- 
rected against the welfare of the association. 

The report of the treasurer showed a balance of 
over $8,400 on hand. 

In regular order followed reports of the Auditing 
Committee, the Bulletin Committee, Mr. A. T. Steb- 
bins ; report of the Joint Committee, E. M. Bush and 
A. H. Abbe; the report on Mutual Insurance by C. H. 
Williams ; the report of Delegates to the Civic Federa- 
tion Convention by P. C. DeVol of Council Bluffs, 
Ia., following which the convention gave itself up to 
general discussions. 

WEDNESDAY MORNING. 

The interesting features of Wednesday morning’s 

session were an interesting address by Mr. C. W. 
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Asbury, president of the American,Hardware Manu- 
facturers’ Association, who spoke upon the subject of 
“The Good Accomplished by Organization.” He ad- 
vocated an Atlantic Coast Waterways system to sup- 
plement the lakes to gulf deep waterway improvement 
and declared that the Atlantic Coast system could be 
brought into touch with the Mississippi system of 
waterways by a canal from Lake Erie to the Ohio 
river at Pittsburg. Amiong other things he advocated 
harbor improvement along the Atlantic coast all the 
way from Maine to North Carolina. Mr. Asbury was 
followed by W. S. Wright, president of the National 
Hardware Association of the United States, who spoke 
upon the subject of “The Growth of the various Hard- 
ware Associations.” 

Mr. Geo. H. Maxwell, in a nice speech concerning 
“National Problems” among other things took up the 
question of the advantages of the “Lakes to the Gulf 
Deep Waterway.” He said among other things “We 
cannot measure the value of such a waterway and 
every merchant doing business in the territory should 
do all in his power to boost this proposition.” Mr. 
Maxwell took under consideration the subject of 
“Labor Unions” and took occasion to vigorously op- 
pose the Parcels Post which he said would vastly aid 
the catalogue houses at the expense of retail hardware 
and other merchants generally. 

Mr. Frank Baackes, vice president’of the American 
Steel & Wire Company, entertained the convention in 
an optimistic address such as wakens and interests an 
assembly of this character. His address follows: 


ADDRESS OF MR. FRANK BAACKES, VICE PRESIDENT AND SALES 
AGENT, AMERICAN STEEL AND WIRE COMPANY, CHICAGO. 


Mr. Baackes: It gives me great pleasure to meet so 
many delegates—such a large, successful, representative body 
of men; men who handle directly $100,000,000 of our products 
per annum, and indirectly $200,000,000 more; in other words, 
a total of $300,000,000 of goods you gentlemen distribute in 
the course of a year. 

Naturally we are very much interested in you and you in 
us. Therefore I think it proper that I say something to you 
to-day on the policy of the United States Steel Corporation. 

Let us look into the matter and see what was the real 
cause of the present depression. We read a good deal in the 
newspapers about this man or that man—Mr. Roosevelt or 
some other prominent man—being responsible for present con- 
ditions. In my opinion they have nothing to do with it. 

What we have gone through was inevitable and we all 
knew it, and still we are surprised. We felt it coming for a 
year, and in the interest of you gentlemen and of the manu- 
facturers of the country the United States Steel Corporation 
maintained prices and values. Why? They knew that we had 
been very prosperous for a year; they knew that the country 
and the merchants were absolutely loaded up to the roof with 
material and stocks. Had they followed any other course, 
gentlemen, what would have been the result? The result 
would have been disaster for every merchant in the United 
States, the biggest commercial panic of modern times. We 
prevented it. And in consequence of that policy we are some- 
what misunderstood. I don’t think we are misunderstood by 
the merchants, but by the population at large. 


I don’t want you to think that because we have taken that 
position in order to allow you to liquidate without loss it was 
entirely from philanthropic motives; at the same time it was 
to our interest. We were as much interested as you were. 
Had we pursued any other course, every man in this room 
would have had to invoice his stock 25 per cent and 30 per 
cent less than he did. And who would have been the gainer? 

These conditions will not be better until we are through 
liquidating. The worst is over. I have been twenty-nine 
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years in this business and have always found that good 
times follow a period of financial depression. Each one of 
us—the manufacturer, the jobber, and the dealer—is carrying 
his load; there is no shifting of the burden, as in previous 
panics ; and, thank the Lord, we are all well off to-day. 

Now just because the corporation has taken that stand I 
don’t want you to feel that it means that in future no flexibili- 
ty of price may be expected. We cannot go contrary to 
economic laws; we can modify the actions of these laws, and 
that is what we are trying to do and what we have done suc- 
cessfully up to this time. When the proper time comes, when 
liquidation has run its course, when the slates are clean—and 
they must be clean before we can have a new era of pros- 
perity—then I am satisfied proper adjustments can be made. 
But in the meantime, gentlemen, you can go on and do busi- 
ness and order goods. Order them as you need them. The 
wise man always does that. There is nothing in speculation. 
If every man and every merchant buys just what he needs, 
the fluctuations of prices won’t hurt him. 

I believe the policy of the steel corporation, “Live and let 
live,” is generally recognized. Our record for the past eight 
years speaks for that. You must admit that your interests as 
distributors for the steel corporation’s $300,000,000 are in safe 
hands. We must consult your interests, as well as our own, 
for they are mutual. We are so big we cannot be anything 
but honest. We’ve got to be honest whether we like it or not. 
That applies to every one of you. The bigger the man the 
more necessary to follow this policy and the less dust he can 
throw in people’s eyes. Our policy is absolutely open and 
above board. The United States Steel Corporation’s state- 
ments are to-day adopted as models in the leading commer- 
cial schools of Europe. 

We have nothing to conceal at ‘this time and shall con- 
ceal nothing in the future. We are one of the greatest cor- 
porations in the world and of course I am somewhat egotisti- 
cal on account of my connection therewith. 

Now I am going to offer you a little comfort. That panics 
will and must come is a foregone conclusion to every thinking 
man, otherwise the trend of things would have led us. into 


another Mississippi Bubble. When this depression is over we’ 


will have had time to take counsel with ourselves to see 
where we were. Credit.was too cheap. This depression was 
absolutely necessary to afford us an opportunity to realize 
the situation. We need it once in a while—we must be hit 
on the head once in a while by something or somebody to 
bring us to our senses. 

Now a word on the labor question. They say that there 
must be’ no reduction of wages. Gentlemen, I think that’s 
wrong. Labor must also take its share in the present liquida- 
tion because, as we are coming to another period of pros- 
perity labor will not be satisfied to stand still when the trend 
is upward. Where will that lead to? There is an unseen 
power that regulates all these things, something that regu- 
lates all these affairs, and every man, whether laboring man 
or capitalist, must stand his share. 

Therefore this is no time to be pessimistic, but you should 
be conservative. Conservatism should be your watchword. If 
you follow that you will be all right. You are not going to 
do as much business this year as last; you will have a chance 
to make all who owe you pay up—to make all of them pay 
up. To my mind, the man who can’t liquidate to-day, after 
three years of prosperity, should be “wiped off the board.” 

Good times will come again; credit is going to be just as 
cheap as of old. You are going to have the same volume of 
prosperity that you had before. Only we must thank the 
steel corporation and other large corporations of the same 
character for relieving the bad effect of the panic. Prosperity 
and panics are inseparable. 

I heartily approve of Mr. Maxwell’s ideas suggesting that 
manufacturers should locate in the country. I don’t know 
whether it was forethought or because of necessity on the 
part of the steel corporation, but the steel corporation is do- 
ing just the very thing that Mr. Maxwell spoke of. It is 
going into the country—I cite the new town of Gary, out of 
Chicago, as a good example of what Mr. Maxwell thinks 
should be done. 

As I said before, there is absolutely nothing to be pes- 

















istic about. Go home and attend to your business. Keep 
stock up, because you can’t do business without stock— 
trust to the Lord and the United States Steel Corpora- 


(Prolonged applause and laughter.) 
WEDNESDAY AFTERNOON. 

[his was an executive session. It was devoted to 
discussions by secretaries concerning association 
affairs. 

THURSDAY MORNING. 

Thursday morning session was called to order at 
9 a. m., and its chief buSiness related to the meeting 
of the several committees. - At 10:30 a. m. the conven- 
tion went into executive session, which lasted until 11 
o'clock, at which time the meeting was made an open 
ne from II a. m. until 12 noon. During this period 
the convention was entertained by Mr. E. C. Simmons, 
of the Simmons Hardware Co., in a very interesting 
and instructive address, as follows: 

MR. E. C. SIMMONS’ ADDRESS. 


Mr. President and Gentlemen of the Convention: 

I thank you for the privilege and pleasure of speaking 
to you to-day, and especially do I thank Mr. Miles for having 
suggested that I cut my visit to Florida short, that I might 
be able to talk to you here. 

It seems particularly fitting that this convention should 
be held in St. Louis, because it is—as Mr. Norvell has re- 
cently said—the largest and best hardware market, not only 
in this country, but in the world, and-it has been made so 
chiefly by reason of good salesmanship. In view of that 
statement, can you question the great importance of the 
science of salesmanship in the conduct of your business? 
Do you know that the sales of the hardware jobbers of St. 
Louis are njore than the combined sales of all the hardware 
jobbers of New York, Boston, Philadelphia and Baltimore? 
For that reason the selection of this city as your place of 
meeting scems eminently correct. 

If there is any word that I can say, any experiénce that 
I can relate, or any suggestions I can make that will be of 
substantial benefit to even one man in this audience, I shall 
be glad to have been permitted to speak. I feel something 
like the colored brother, when some friend said to him one 
Monday morning, “Mr. Johnson, I am glad to see you are a 
preacher.” He: replied, “No, sir, I am not a_ preacher.” 
“Didn’t I see you in the pulpit in church yesterday?” said 
the friend. “Yes, sir, you did.” “Well, wasn’t you preach- 
ing?” No, sir, I was exhorting.” “Well, what’s the differ- 
ence between a preacher and an exhorter?” “Well, sir, the 
preacher he has to stick to the text, but the exhorter, he 
can ramble around the subject.” And so, my friends, I want 
you to rather consider me to-day as an exhorter, than one 
who sticks to the text, which is “Salesmanship,” and for the 
reason that the general conduct of business, the biiying, the 
store arrangement, the window dressing, the advertising, and 
other things are all, in a sense, “Salesntanship.” 

This subject has been so talked about and written about 
in the last five years, and so frequently the subject of papers 
or addresses, that I feel it has been so thrashed over and 
thrashed out that there is but little, if anything, new to be 
said about it, and I am rather fearful I may weary you in 
saying Over again, in perhaps different form, what you have 
so often heard and read about before. You want a recital 
of facts, not theories, a relation of things accomplished, and 
how they were done, rather than someone’s imagination as 
to how it should be done. There are schools for salesman- 
hip, and while I am not well posted as to their work, ‘it is 
lifficult for me to understand how salesmanship can be suc- 
essfully taught in schools. It reminds me of an article by 
n old maid on “How to Raise Children,” or the old story 
of Mrs. Partington, who heard an old maid say, “I can’t 
bear children,” and she replied, “Perhaps if you could, you 
would like them better.” 

If in the course of my remarks the personal note should 
appear, I beg you to excuse it. I shall try to avoid it, but 
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I have been in the hardware business so long and been so 
active in it that I feel myself to be a part and parcel of it. 

I regard good salesmanship as of the first importance in 
the conduct of the retail hardware business. Here let me 
say that I will treat on salesmanship both of wholesale and 
retail houses, and I may mix them up a bit; if I do, kindly 
pardon it, as I have had experience in both, and they are so 
interlinked in the same qualities that one can hardly speak 
of one without reference to the other. I say, therefore, that 
salesmanship is the most important factor in the successful 
conduct of the hardware business. The best evidence I can 
give of the sincerity of this statement is the fact that during 
all of the time that I actively managed our business, I gave 
most all of my time to the selling of goods. When it came 
to buying I would do that largely on honor of the man I 
was trading with, and make short work of it, I assure you, 
so that I could get back to the selling end of the business 
as quickly as possible. I remember once buying a bill of 
pocket’ knives of Mr. Graef, who afterwards said that I 
bought over four thousand dozen assorted pocket knives in 
less than thirty minutes. Let me say in passing that my ex- 
perience in trading “on honor” with manufacturers and their 
salesmen was always satisfactory, for never did one of them 
betray the trust I put in him. Don’t draw the conclusion 
from what I have just said that I do not regard the buying 
end as important, for I do—the stock of goods you have to 
sell is the foundation stone of your business house, and we 
all know that unless our house has a good, solid foundation, 
the floods and the winds will soon destroy it; but I mean 
that the buying is, so far as price is concerned, far less im- 
portant than the selling; for I take it that the difference in 
price on articles of equal, or nearly equal, value is not 5 per 
cent and therefore of far less importance than the selling 
end. The old adage that “goods well bought are half sold” 
is obsolete and is to-day misleading; goods should be well 
bought, but if so, it does not necessarily follow that they are 
half sold. It requires brains, tact, good nature and diplomacy. 
to sell them. 

In an addrsess that Mr. Norvell made last month in this 
city, before the Retail Hardware State Association of Mis- 
souri, he referred to a number of men who had prospered and 
become pronounced successes in the commercial world, who 
had been connected with our house, and he named Messrs. 
R. H. Stockton, J. T. Pilcher, C. D. Smiley, J. E. Smith, H. 
M. Meier and C. N. Markle, and to this list I would add, as 
a pronounced example, the name of Mr. Saunders Norvell. 
All of these men prospered and have taken a front rank 
among commercial men. To these names should also be 
added that of my late, and always deeply lamented partner— 
Mr. Isaac W. Morton, who was a bookkeeper and then a 
salesman for us before he became a partner of the firm and 
afterwards an officer of the corporation. I have named 
those gentlemen for two reasons, first, because it makes me 
happy to have it said that so many men profited and suc- 
ceeded in such large measure by association with our house; 
and second, because I want to impress it on your minds that 
those men were all salesmen, and that their success in life 
is due to the fact that they were good salesmen, 

Speaking of the wholesale business, a good road sales- 
man is the most independent man engaged in the business; 
his wares (and by that I mean his salesmanship) are always 
in demand, for during all the time of my active direction of 
the business, I never had a man who applied to me, and who 
impressed me as a “crackerjack” salesman, get away—no mat- 
ter how full we were, or how dull business was, I always en- 
gaged him, and never failed to do so in one single instance. 

The qualities of a salesman have been so often written 
up that it seems superfluous to recite them, but in simple 
language I would say he must be 

As wise as a serpent 
and 
As harmless as a dove. 


He must have capacity, health, industry, integrity and be 
an early riser. Just why he must be an early riser, I can 
hardly explain, except that the head is clearer and one is 
able to plan better by early rising, than otherwise; but this 
I do know—that all of these men whose names I have men- 
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tioned as being very successful salesmen, have heen early 
risers. Industry is essential because no man can possibly 
succeed in large measure in the hardware business—whole- 
sale or retail—unless he is a worker. It is a business of such 
great detail that he must work hard, real hard, or go to the 
“financial graveyard.” Health is necessary to enable him to 
do the work required, and integrity must possess him, because 
if he is untruthful, he cannot command the respect and con- 
fidence of customers, and without that, his success will be 
small. To these qualities must be added tact and diplomacy. 
He should never contradict a customer—it never pays—one 
may differ pleasantly without contradicting. He should be a 
good mixer and cultivate such habits of thought and con- 
versation as will make him a welcome guest wherever he 
goes, and the better posted he is on general topics outside 
of his business, the more welcome and more successful he 
will be. 


I would impress upon your minds the great value of 
good “small talk” properly applied, as a most important 
help to any salesman. I mean this to apply to the retail sales- 
man, as well as the road man representing the jobber. I 
am often asked if a good retail salesman will necessarily be 
successful as a wholesale salesman. I say most emphatically 
NO—not necessarily. The fact that he had been a good re- 
tail salesman is greatly in his favor, but I have known many 
good retail salesmen to make absolute failures as road men. 
The qualities required are different. The customer who 
comes to the retail store has a distinct want—he asks for 
some given article that he needs, and it is then up to the 
salesman to sell it to him, and to sell something else, if 
possible, before the customer departs; but with the traveling 
man, it is quite the opposite. He enters a man’s store, and is 
told at once—there’s nothing doing—don’t want a thing this 
time, etc., etc., and then is when the “Master Mechanic” 
salesman gets in his work, and convinces the merchant he 
does want something, and before he leaves, he has booked 
a handsome order from the man “who didn’t want a thing.” 
It’s a contest of intellect; a triumph of mind over mind, 
which requires brains of an experienced and high order— 
it’s no boy’s work, I assure you. 


My favorite definition of a good traveling salesman is 
“one who helps his customers to prosper,” and if the retail 
merchant does not prosper, how impossible it is for the job- 
ber and his salesmen to prosper, the interests are so inter- 
linked that they are identical; hence I say that a salesman 
who is not truthful, or who does not try to do his level best 
for his customer at all times and under all circumstances, 
or who is tricky or guilty of sharp practices, is a fool. A 
salesman must be a man of good habits to succeed. The 
day has gone by, thank God, when treating or asking a man 
out to get a drink, was in vogue with desirable merchants; 
but just why a retail merchant will continue to give orders 
to men who get drunk and have other bad habits, I cannot 
understand. A few years ago I was talking with a mer- 
chant who divided his trade—giving one-half to our man and 
the other to an eastern man, who was notorious for being 
under the influence of liquor. I said to him, “Don’t you 
get as good service, as low prices and as good goods from 
us as you do from the other party?” He said, “Yes, and I 
get quicker and more complete shipments.” I then said, 
“Why do you put these two men on an even basis; this man 
has been for years coming to you under the influence of 
liquor; my man never has, because he does not drink, and 
besides he is a perfect gentleman from his toes to his head.” 
“Well, the other party is a ‘good fellow.” “Yes,” I re- 
plied, “but my man has always been upright, sober, truth- 
ful and painstaking to please you. Are you rewarding him 
for his good qualities? I think not.” He replied, “Well, I 
never thought of it that way, but I believe you’re right, and 
if that other man doesn’t stop drinking, I will quit him and 
give your man all my business; I like your house best any- 
way becatise they fill orders nearly complete all the time, 
and the other house back-orders half the goods.” 

Now, gentlemen, I thik there is too much of this “good 
fellow” sort of business, and that you ought not to give your 
orders to men whose habits and character do not command 
your respect. If a man is not worthy, turn him down and 
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patronize the worthy salesman, and in that way compel the 
house to send out good men, and men of high character. 


In the Book of Proverbs, Solomon says: 
The principal thing is Knowledge; 
Therefore, get Wisdom.” 

There is no line of business in which this is more im 
portant than in hardware, and I would impress it with all th: 
emphasis I possess, upon every man within the sound of 
my voice, and if happily these remarks should be published 
in any trade journal, upon all hardware merchants, and their 
clerks, who may read them, to know your goods, to learn if 
they are good why they are so, and how one article is bet- 
ter than another, that you may, with a clear conscience, rec- 
ommend and guarantee them and sleep sweetly afterwards. 
Are you willing to pay the price of success? ‘That price is 
study and labor; work; plenty of hard work. You all like 
to buy of the salesman who knows his goods; who is posted 
both as to prices and quality; who can quote you the prin- 
cipal items offhand, without thumbing his catalogue and 
keeping you waiting. If this be true, as I am sure it is, are 
not your customers like minded; do they not want to be 
waited upon by people who know what they have, and the 
merits of same, as well as the price? When I sold goods, the 
greatest want of all in retail hardware stores was salesman- 
ship; a good salesman (whether proprietor or clerk) was a 
great rarity. Since then this is greatly changed; most all 
successful retail stores have very good salesmen, and many 
proprietors take great pains to teach their clerks the general 
principles of salesmanship. 

One of the best salesmen I ever knew gave me this 
reply to my question as to what he considered of first im- 
portance in selling goods: 

“Know’ em and show ’em.” 

There’s a whole sermon in these five words. Know your 
goods and show them intelligently. I recall an incident of 
only a few years ago, when I went into the store of one of 
our customers, and found him on a ladder counting, or tak- 
ing stock of his tinware. He greeted me with “Good morn- 
ing,” and kept on with his work; that was all right, but a 
few minutes later two ladies entered and he called dowr to 
them from his ladder, “Well, what is it this morning?” One 
of the ladies said, “I want a six quart milk pan.” He re- 
plied, “We haven’t any,” and kept on counting his tinware, 
and the ladies went out. Such a merchant can never suc- 
ceed; this man failed within two years. 

Perhaps you will say I am taking an extreme cases, and 
no such things exist at present. Perhaps not; this was ten 
years ago, and merchants are better educated—more polite, 
tactful and resourceful now than then. I believe this is 
true, and largely due to the benefits from membership in your 
state and national associations. Long may they live and 
prosper! I have always been in favor of them, and consider 
them a great benefit to each and every member, because you 
come together in the-most friendly spirit and learn from each 
other how to improve your business and to conduct it more 
profitably and successfully. 

I believe that our house was the “pioneer” in establishing 
the principle of paying salesmen all they are worth, demon- 
strated by results, which has been copied (substantially) by 
every other jobbing hardware house in this country. I! 
don’t believe in cheap men for salesmen.- If you get a good 
man, or the “makings” of a good man, develop him, encour- 
age him, pay him all he is worth. Don’t wait for him to 
ask for it, volunteer it, but do it on the basis ot payment 
after the service has been rendered. Encourage the sale of 
good goods, rather than cheap goods, they are the cheapest 
in the end, and will give greater satisfaction—and also pay 
you better profits. A good hand saw 4s cheaper at $2.00 than 
a poor one at 50 cents. If a party buys of you something 
“cheap” that proves unsatisfactory, he will always remember 
you, or your store, unpleasantly, and never think of the 
price or how cheap it was; whereas, if he buys a good arti- 
cle, that is absolutely satisfactory, he will not only remember 
you pleasantly, but will speak a good word for your store, 
and recommend his friends to you “because you keep good 
goods.” 

Some twelve years ago I was driving through the state 
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of \isconsin, and stopped at the little town of Elkhorn to 
feed and rest my horses, and get my dinner. After dinner 
| was walking around town, and seeing a nice clean-looking 
barber shop, I stepped in and got shaved. When through I 
to the barber, “That was an excellent shave you gave 
me.” “Thank you,” he replied politely, but said it was due 
to his razor, that he had the best razor in the world, in 
fact, he had two of them just alike. I said, “What brand 
are they?” He replied; “E. C. Simmons Royal,” and showed 
them to me. I asked how long he had them. He replied 
“About ten yeats.” “How did you keep them so long?” 
He answered, “I take them home every night for fear some 
thieves may break into my shop and steal them.” I said, 
“What will you take for them?” “Don’t ask me,” he said, 
“| make my living with them, and would be all broke up 
without them.” I finally asked, “What did you pay for 
them ?” His reply was, “ I don’t know; I’ve forgotten, it’s 
so long since I bought them.” Then came to my mind the 
saying: 
“The recollection of quality remains long after the price is 
forgotten.” 

When I say, “Try to sell good goods,” I don’t mean that 
I would not keep any cheap or low-priced goods, for I 
would; just to show I had ’em, but mark you, I would keep 
them—not sell them—so far as was possible. I would show 
the cheap goods first, where it seemed policy to do so, but 
would say, “Now, these are cheap goods, and I cannot rec- 
ommend them, but I have something here (producing the 
better goods), that I can swear by and guarantee in the 
strongest terms possible.” 

Here let me give you an incident that occurred in Flor- 
ida about a year ago. I was in the store of one of our best 
and most intelligent customers, when two men came in (evi- 
dently carpenters) and asked for a hand saw. The clerk took 
out two standard brand saws and laid them before these two 
men, but said nothing. One asked the price, and the clerk 
said, “$1.50 each,” then silence ensued again. “Have you any 
others?” said the carpenter, and I motioned to the clerk to 
show another kind he had on the shelf, which he did. I 
then stepped up and said, “My friend, I know that to be one 
of the best hand saws in the world.” I took it and “snapped” 
the blade, then I rung it with my finger tips, and said, “If 
you buy this, you will never regret it.” “What’s the price?” 
said he. I answered, “$2.00.” “Whew! I couldn’t. give 
$2.00 for any hand saw on earth.” I said, “All right, I took 
you to be a good carpenter who wanted the best tools.” He 
responded, “I am; I’ll give you $1.50 for it.” I said, “No; 
$2.00 is the lowest price.” He said, “Well, I’ll compromise 
it, and give you $1.75 for it.” I said, “Not on your life; 
nothing less than $2.00 will buy it.” He then said he wouldn’t 
buy a saw and started for the door, so I called to him, say- 
ing, “If you buy that saw you will like it so well you will 
take it to bed with you every night, and more than that— 
you will kiss it before you put it in bed; don’t forget it is 
sold on the basis of ‘money back if you don’t like it;’ you 
run no risk.” He said, “Well, I’ll take it; wrap it up.” When 
they had gone I called the clerks together and explained how 
this man had made a profit of $1.00 for the house, instead of 
about 35 cents, as he started out to do, and the way for them 
to earn good wages was to sell good goods at good prices. 
Three days later this carpenter came in and bought another 
saw of the same kind, paying $2.00 for it, to take to a friend 
who was working some sixty miles up in the country, and 
stated that the other was the best saw he had ever owned, 
or used, in his life. I firmly believe that I transmitted to 
him, by good salesmanship, the confidence I had in the tool. 
[his winter when I visited them again the proprietor re- 
ferred to the incident and said it had been of great benefit 
to his clerks, and they often talked about it. 

Speaking of good goods, have you noticed how many 
failures there have been lately of the five and ten cent stores 
nd racket stores; lots of failures since January Ist. That 

ss of trade cannot stand the pressure of hard times and 
pty dinner pails. 

There are so many kinds of salesmanship I cannot at- 

ipt reference to any considerable number of them, but I 
rnestly recommend to you to meet and welcome, by per- 
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sonal contact, all of your customers when they enter your 
store. A cordial grasp of the hand and welcome, “How are 
you, John; how’s the wife and babies; is the grey mare 
over her lameness yet, and how’s the farm work getting 
on?” etc., etc., is worth more than all the low prices you or 
your competitor have to offer. 

A friend of mine started in business in Minnesota, and 
was not successful. He came to me and asked if I could 
tell him what was the matter. I replied, “I can’t tell, but I 
will come up and look you over; maybe I can tell, then.” I 
did so, and found he was spending most of his time in his 
back office, figuring on how to buy something 2% to 5 per 
cent cheaper, and working on his books. I said, “Get out of 
this; get you a small flat desk; put it near the front door; 
greet all your customers; tell them you are glad to see 
them; ask what they want, and call a clerk to wait on them. 
What you lack is personal contact with your customers. 
You are trying to make 2% to 5 per cent in your buying, 
while you are losing 33% to 50 per cent in the selling end.” 
He followed my advice, and is to-day a rich man, and often 
says he never got a start until he put his desk by the front 
door. 

I strongly advise you to do the same; there’s nothing 
like personal contact. People want it; they expect it; ap- 
preciate it, and will have it. Don’t, I beg of you, spend your 
time in your back office; keep out in front; mix with people; 
welcome them; treat every person who enters your store as 
an honored guest, if you would succeed. That is good sales- 
manship of the highest order. 

When I was a boy, working in stock in the house of 
Child, Pratt & Fox (I think it was in 1857) it was my special 
duty to get out the orders sold by Mr. Fox. I was known 
as “Fox’s boy,” and he was “Foxy,” not only by name but by 
nature. On one occasion a man whose name was Jake Smith, 
from Topeka, Kan., came to buy a new stock, and Mr. Fox 
waited on him. When the order came to me to get out I 
saw that a lot of the goods were sold at higher prices than 
those marked on the samples in the sample room, so I took 
the book to Mr. Fox, and called his attention to it. He said, 
“You mind your own business, and get out that order; I 
know what I am doing.” Well, the matter weighed on my 
mind, for I was most conscientiously brought up by my dear 
mother, and I could not sleep that night for the wrongdoing 
I felt I was a party to. So next day I went to Mr. Fox 
and said, “I’m afraid you did not understand me; this is 
wrong; don’t you see you are doing a wrong, charging a 
man more for the goods than the marked prices.” He said, 
to me, “My boy, let me teach you a lesson; this man lives 
in Topeka, sixty-six miles west of Kansas City, beyond the 
rain belt; the goods go by boat to Kansas City, and then 
have to be hauled by ox team to Topeka. We will never see 
this man again, and therefore we must make all we can out 
of him now, as we will never get another chance; so run 
along, my boy, and finish up the order.” But I was not sat- 
isfied, and said, “But, it’s wrong; it’s wrong,” until he threat- 
ened me with discharge. Well, next spring after the ice had 
passed out of the river, so the boats could run (there were 
no railroads in those days) Jake Smith came down and 
called upon Mr. Fox, and I was present at the interview. 
He upbraided Mr. Fox for taking advantage of his ignorance 
of prices; overcharging him, etc., etc., and called him a lot 
of vile names; but Mr. Fox took it all calmly and let Mr. 
Smith exhaust himself, then he said, “Jake, you're all wrong, 
and I am the best friend you ever had, and I'll prove it to 


you before we get through.” “Well do it,” said Smith. 
“Well,” said Mr. Fox, “you were going up into a new coun- 
try, weren’t you?” “Yes.” “Into a new market where no 
prices had been established?” “Yes.” “You knew nothing 
about prices, did you?” “No.” “Naturally you would base 
your selling prices on your cost, and mark your goods ac- 
cordingly, wouldn’t you?” “Yes.” “Then I said to myself, 


I must help this friend to establish good high market prices; 
if I sell him cheap, he will establish low selling prices. No, 
I won’t do him that injury; I will charge good stiff prices, 
and he will go to Topeka, and based upon the high prices I 
have charged him, he will establish high selling prices in 
Topeka, and when he has the market so established he will 
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come back here again, and I will sell him a bill of goods so 
cheap that it will make his eyes water, and he can take them 
to Topeka, and sell them at the high prices I have been the 
means of helping him to establish; and now I am prepared 
to sell you a bill of goods so cheap as to make the two 
average up to your entire satisfaction.” Jake Smith grasped 
Mr. Fox’s hand, and thanked him, and bought another bill 
of him all right, just as Mr. Fox said he would, and then 
Mr. Fox privately gave me a lesson on shrewd salesman- 
ship, which I thought so crooked that I left his employ, 
and went to another firm, who did business on the square. 
Let me add that Mr. Fox failed shortly afterwards; those 
kind of people usually do. No salesman can afford to be 
tricky, sharp or untruthful; he must be squarely honest and 
truthful to be in a large way successful. I have recited this 
merely as a sample of the kind of salesmanship that is never 
a success, 

Recently when visiting Florida I noticed in a new addi- 
tion to one of the Flagler hotels, some solid mahogany fur- 
niture, and I said to the manager, “Why did you think it 
wise to buy that very heavy furniture?” He replied, “Be- 
cause I was a fool and didn’t know what I was doing; I was 
looking at some other mahogany furniture that was veneered, 
when some very smart salesman came along and offered me 
solid mahogany at the same price, and he dwelt so emphat- 
ically on solid that I thought it must be better, and bought 
it, but I found out afterwards that the veneered was lighter 
and better, and cost more to make; that it won’t crack, while 
the solid will, and I was convinced simply because the man 
was a better salesman than the one who had the better and 
cheaper goods.” 

Take the case of one of the gentlemen whose name I 
have mentioned as having prospered by reason of being con- 
nected with our house—Mr. R. H. Stockton; he was a nat- 
ural born salesman of the first class; he sold a world of 
cutlery, chiefly pocket knives and razors, to druggists, and 
I never found out how he did it until after he had left us, 
as he never gave away his plans or methods to anybody. 

It was this: He learned all about tooth brushes; how 
they were made, what bones for the handles, where the bris- 
tles came from, how bleached, how glued in, etc., etc., in 
fact all there was known about tooth brushes. Then he 
would go into a drug store, leaving his cutlery samples by 
the door, ask for the proprietor, and if in, he would say, “I 
want to buy a tooth brush;” then he would talk tooth brushes 
so intelligently that he would get the merchant. interested by 
telling him a lot of things he didn’t know before; then he 
would buy a tooth brush, thus putting himself in the attitude 
of a customer. Then his real work would begin, for he 
would draw from his pocket a sample of razor or pocket 
knife, and say, “I’ve got something here I want to show you; 
you haven’t anything like it, and it’s a great seller,” and from 
this he would get a start, and then bring up his samples, and 
end up with a fine cutlery order. 

This is what I call brains in salesmanship. Another 
case: 

In the little town of Oconomowoc there is an excellent 
grocery store, where they keep fruits and vegetables, as well 
as ordinary groceries. In passing by there one day with my 
wife, we saw a crate of very large and extra fine peaches. 
I remarked, “What fine peaches; they must be from Cali- 
fornia.” The merchant (Mr. Ernst) who is an excellent 
salesman, was quick to grasp his opportunity, for he picked 
up one of the largest and best and broke it, handing one-half 
to my wife and the other half to me, saying, “Try it, I think 
you will find it extra fine.” Well, he had me sure, for I or- 
dered a dozen of them, and when the bill came at the end 
of the month I found the price $1.00 per dozen. He was 
a salesman, and wasn’t afraid to lose 10 cents in backing his 
judgment. 

When in Minneapolis last September a customer of 
Hurty-Simmons Hardware Company told me this story: 

A farmer near him, who was exceedingly close but 
scrupulously honest, and who had the catalogue house habit, 
came to him to buy a draw knife, and on asking the price 
of the best knife the merchant had, was told 90 cents; he 
threw up his hands, and said he would never pay that, for 
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he could send to the catalogue house in Chicago and py, 
one for 25 cents. The merchant argued with him it 
quality, but to no avail, and he did send to the catalogye 
house and got one. When it came the merchant was posted. 
as he had devised means to keep himself apprised of the ar- 
rival of the draw knife. A week or two later he drove oy 
to this farmer’s house, took him the daily paper, had a little 
pleasant visit, and then asked to see the draw knife. A fter 
looking at it and finding it wretchedly bad, he said, “Mr 
, will you do me a favor? Let me loan you what | 
call a real good draw knife for a week or two; I don’t think 
you know how they have improved those goods lately.” The 
farmer said, “Yes, I will; some day when I am in town | 
will get one from you.” The merchant said, “I have one in 
my buggy! let me leave it,” and he did so. The result was 
that in a short time he came in and asked the merchant to 
trade draw knives and let him pay the difference, which was 
done. The merchant says the farmer is, to a large extent, 
cured of the catalogue house habit. That merchant was a 
salesman sure. 

Some people say that salesmen are born, not made. | 
don’t believe it. Almost any intelligent man can succeed as 
a salesman if he is possessed of good health and habits, is 
honest and truthful, and is willing to pay the price, which 
is work, work and real hard work. Pardon the repetition 
in reference to work and my dwelling upon it, because it is 
my confident belief that unless a man is a “worker” he had 
better never enter the hardware trade. It is all well enough 
to have ambition, but to gratify that you must pay the price. 

Before closing, I want to take advantage of this oppor- 
tunity of speaking to you on one of the most important 
parts of your business, and a feature that I believe is sadly 
neglected by many retail hardware merchants, and that is, to 
collect promptly. 

Under the date of December 31st, 1907, I received the 
following letter from one of our very good customers, in 
which he said: 

“On January 13, 1902, you wrote us, in response to our 
letter asking you to give us some advice, and tell us how to 
conduct our business (which we were then just starting). suc- 
cessfully, and you replied: ‘Be good collectors.’ This may 
seem like a small matter, but these three words have done 
more to give us courage than all the other advice we ever 
had. 

“We reasoned it out in this way: If you thought that 
a wise policy and had been successful with it, it must be a 
good thing for us, so we put it into practice. The result 
is, we have taken advantage of every cash discount since our 
store was opened, and are worth twice as much as we were 
six years ago. We thank you over and over again.” 

I cannot speak too strongly on this subject. It is of 
vital importance. Never have I known any merchant to 
achieve any material success who was not a good collector. 
Don’t be afraid to ask for your money when it is due, be- 
cause it is due. More failures have occurred in the last 
half century because merchants did not collect promptly than 
from all other causes combined. Do you think it well to put 
your judgment against such a record as that? I hardly 
think so. 

When I sold goods, the weakest spots in the conduct of 
the retail hardware business were lack of salesmanship and 
not being good collectors. Perhaps it is so yet. 

Why not follow the example of the farmer who sells 
his products for cash only? Why is his property or his 
farm products any nearer a cash article than your merchan- 
dise? I can’t see why it should be and yet it is. Did you 
ever hear of a farmer offering to sell his hogs, his calves, his 
grain or his chickens on six months’ time I think not, for 
certainly I never did, and yet if you will permit it, he wil- 
lingly asks you to sell him your merchandise, which repre 
sents cash in labor and raw material just as truly as his 
farm products. © 

If this meeting resulted in nothing else than the positiv: 
determination of each and every one of you retail dealers t 
become better collectors, in fact, good collectors hereafte' 
I should say the meeting would be a great success in the bes 
sense. 
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Talking with one of the most prominent members of 
your organization some time ago, a man of unusual ability 
as a merchant, he said, “You will have to sell us cheaper to 
enable us to compete with the catalogue houses.” I said, 
“How much cheaper?” He replied, “5 per cent.” I then 
said, “If I promise you as low price on everything as you 
can get elsewhere on everything, and then at the end of the 
year send you a check for 5 per cent of all your purchases, 
will you give us all of your business, and do it by mail order, 
to save the expense of a salesman?” He replied, “Will you 
make that agreement?” I said, “Yes, will you?” He said, 
“No, I like the traveling salesman, and I won’t go back 
on him.” 

We could not afford to do this, but I offered it as a test 
case, feeling sure I would not be taken up. That gentle- 
man is in this audience to-day, and I recite the incident to 
show how traveling salesmen endear themselves to mer- 
chants. He wouldn’t, for an extra 5 per cent, turn down his 
old friends, the salesmen, who had been calling on him for 
years, who had earned his friendship by fair dealing and 
truthfulness, and by helpful suggestions from time to time, 
gained from pointers they had picked up elsewhere. 

If this be true, how very important is it for all retailers 
to be not only good salesmen themselves, but good teachers 
to their clerks of the arts of science of salesmanship. 

Gentlemen, I thank you for the patience shown in listen- 
ing to me and for your undivided attention; it seemed to me 
you wanted a simple statement, giving my ideas and expe- 
priences, rather than a scholarly essay or an attempt at 
oratory. 

My purpose in addressing you was in the hope that some 
one at least might find suggestion, inspiration and instruc- 
tion from my remarks, something he could take home, apply 
and receive benefit from. I love the hardware business; my 
work in it has never been a drudgery, but always a pleasure. 
I plead for higher ideals in our business; better methods; a 
closer regard to living by. the strictest conception of the 
meaning of the words integrity, truth and fairness. I wish 
that each and every one of us may so live as to uplift and 
ennoble the business, so that when we shall have crossed 
the Great Divide, it may be truly said of us that the busi- 
ness in which we re engaged, and the world at large, is 
better for our h g been in it. 


THURSDAY AFTERNOON. 

Thursday afternoon session convened at 2 p. m. Fol- 
lowing the roll call and other preliminaries the reports 
of committees were heard. The report of the commit- 
tee on resolutions submitted the following: 


RESOLUTIONS. 


The resolutions follow: 

Wuereas, There is now pending before the United States 
Congress certain bills of great public interest, and their enact- 
ment into laws would be beneficial and of direct benefit to 
each and every state, and, 

WuHeEnrEAS, We believe that our Senators and Representa- 
tives in Congress desire to know what the-sentiment and 
opinion of the people are upon the several bills now under 
consideration, so that they may act in harmony and intelli- 
gently on the questions. 

Therefore be it resolved, That the National Retail 
Hardware Association, representing thirty-five states, in con- 
vention assembled, in the city of St. Louis, the 26th day of 
March, 1908, do hereby place themselves on record as un- 
qualifiedly in favor of the enactment into laws of the follow- 
ing bills now under consideration, for we believe that they 
are laws necessary for growth, prosperity and development of 
the United States: 

A national pure paint law. 

A national pure seed law. 

A national good roads law. 

A national deyelopment of Atlantic and inland waterways. 

For the better preservation of our forests. 

For honesty in advertising. 

And be it further resolved, That we as a national asso- 
ciation of retail hardware merchants stand against any and all 
legislation by Congress tending to a centralization of business 
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or a curtailment in any way of the growth and develo, ment 
of our smaller cities and towns and our agricultural co; muni- 
ties. 

Resolved, That the secretary be directed to forward to 
each member of Congress a copy of this preamble and rego. 
lution. 

Resolved, That the National Retail Hardware Association 
desires to express their sincere thanks to the jobbers. ang 
manufacturers and their ladies of St. Louis for and their ap- 
preciation of the cordial, generous and magnificent reception 
entertainment and courtesy tendered and accorded the officers 
and delegates attending this convention and the ladies who 
accompanied them, during their visit to this city. We wish 
to assure them that our visit will be one of our most pleas. 
ant and happiest recoJJections. We confidently believe our 
convention in St. Louis will result in promoting closer, strong. 
er bonds of sympathy and trade interest between the many. 
facturer, the jobber and the retail merchant. 

Be tt further resolved, That our secretary be directed to 
send to the jobbers and manufacturers of St. Louis a copy of 
the above resolutions. 

Resolved, That the National Retail Hardware Association 
desire to extend their hearty thanks to all the speakers who 
addressed the convention, and 

Resolved, That the. National Retail Hardware Association 
wish to extend to the St. Louis and Trade Press thanks for 
the full and fair report which they have given of the pro- 
ceedings of this convention. 

Resolved, That the National Retail Hardware Associa- 
tion extend their thanks to the manufacturers and jobbers of 
this country who have recognized the justice of our position 
that it is unwise to sell their products to other than those 
who are recognized hardware merchants. 


The committee on time and place reported Milwau- 
kee, Wis., as the chosen location for holding the tenth 
annual ‘convention. ; 

Following some pleasant discussions of the reports 
and of the finding of the committee on time and place, 
the election of officers was held, resulting in the fol- 
lowing selections: 

Your committee on nominations begs leave to report the 
nomination of the following officers: 

President— A. T. Stebbins, Rochester, Minn. 

First vice president—Chas. H. Williams, Streator, III 

Second vice president—H. L. McNamara, Janesville, Wis. 

Treasurer—Frank A. Bare, Mansfield, Ohio. 

Executive committee—Nathan Roberts, Omaha, Neb.; J 
G. Ferriss, Johnstown, N. Y.; L. C. Abbott, Marshallltows, 
Ia.: D. E. Mitchell, Morrellton, Ark.; F. Alex Chandler, Bos- 
ton, Mass... 





ENTERTAINMENT. 


On Tuesday afternoon the lady contingent of the 
convention in the persons of the wives and daughters 
of the delegates were entertained at a matinee party 
by a large committee consisting of the wives and 
daughters of the St. Louis Hardware Merchants. The 
entertainment was partaken of at the Americat 


Theater. 


On Tuesday night the delegates attending the \« 
tional Retail Hardware Association convention an‘ 
their wives went to the Olympic Theatre to witness 
“The Red Mill.” They occupied the entire parqutt 


and enthusiastically ‘applauded the funny antics ‘ 
Montgomery and Stone. 


The annual reception of the Association delegatts 
was held at the Planters’ Hotel on Wednesday evel 


fn) 


ing. The event was a specially interesting one 4" 


was thoroughly enjoyed by all who gathered there. 
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()) Thursday evening the annual banquet of the 
Association was given at the Planter’s Hotel. J. E. 
Smith, president of the Business Men’s League, pre- 
<ided as toastmaster and responses were set for Gov- 
an + Folk and others. Among the speakers were 
President S. R. Miles, Henry T. Kent, president of 
the Civic League, and Mr. W. S. Wright. The banquet 


proved a most enjoyable affair from all points of view. 


A unique feature of the banquet event was in a new 
tack hammer being found at each plate, attached to 
which, through the instrumentality of a pale blue rib- 
bon, were cards reading, “SELL HAMMERS, BUT 
DON’T KNOCK—National Retail Hardware Associ- 
ation, St. Louis, 1908.” 


A splendid photograph of the banquet scene was 
taken during its progress. A perfect photo half-tone 
illustration made directly from this interesting photo- 
graph is presented in this issue of THE AMERICAN 
ARTISAN. 


The speeches and talks were timely and interesting 
and were received with much enthusiasm. The event 
opened promptly as was scheduled and continued in.a 
joyous manner until a very late hour. 


On Friday afternoon the delegates and ladies were 
entertained in a drive about the city. The drive in- 
cluded visits to a large number of the most interesting 
spots both as to scenic and historic interest. 


The entertainment committee of arrangements con- 
sisted of the following gentlemen, to whom much 
credit is given for the splendid manner in which the 
visiting delegates and their ladies were entertained: 
Mr. F. J. Semple, vice-president of the Simmons Hard- 
ware Company; F. A. Witte, secretary of the Witte 
Hardware Co., and Mr. H. B. Gordon. These gentle- 
men represented the wholesale hardware interests of 
the city of St. Louis. 


The entertainment committee provided delegates and 
guests with tasteful coupon books that partook of the 
general character of railway mileage books. Upon the 
first slip contained in the book there is given a list of 
the prominent points of interest in the city. A coupon 
following this calls for a carriage ride in the carriage 
event of Friday. Another strip is wholly made up 
of street car coupons in a design provided by the as- 
sociation. Theater tickets in coupon form were also 
a feature of one of the strips. It was a very conve- 
nient and pretty conceit. This very great and in- 
geniously devised convenience was presented to dele- 
gates enclosed in a very handsome and rich seal wallet 
with the compliments of the entertainment committee, 
and there also came in the same enclosure a hand- 
somely printed formal invitation to the recipient to 
visit the Merchants’ Exchange. The wallets were in- 
teriorally lettered in gold as follows: “National Retail 
Hardware Association, Saint Louis, 1908.” 


The association badge was in triangular form in 
gold and enamel, enamel colorings running to blue, 
white and red effects, with gold lettering showing 
through the enameling as follows: “N. R. H. A.” 

a monogram center, and with the three triangular 

rgins reading, “Delegate, St. Louis, 1908.” 
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The retail hardware trade of the country finds itself 
very much interested in the problem of hardware 
mutual fire insurance for the several reasons that it is 
s:ecially devoted to the needs of hardware merchants 
ar | hardware merchants only; because it is a creation 
by hardware men for hardware men; because its pro- 
visions make it entirely an absolutely safe insurance, 
and because through its dividends and rebates to policy 
holders it is known to be vastly cheaper than any other 
form of fire insurance known. The Iowa Hardware 
Mutual Insurance Association is one of the strong in- 
stitutions of this kind that offers its service to the 
hardware trade. It has been determined that the 
management and government of this association has 
been ideal in its character and most gratifying in its 
results during the period of time in which its policies 
have been offered to the retail hardware trade. 

It has always met and paid its fire losses with won- 
derful promptness. It has in all cases at the end of 
each year paid to its policy holders dividends or re- 
bates of practically half of the policy charges and it 
has grown to a situation where the trade believes in it 
and patronizes it liberally. The association is at all 
times prepared to make a complete showing of its 
history and its condition either past or present. It has 
by prudent methods and wise, conservative and eco- 
nomical management accumulated a substantial re- 
serve fund that it has reason to be proud of. Retail 
hardware merchants of the state of Iowa are proud of 
their hardware insurance association and there is every 
reason why they should be. 

Exhibits and full detailed information relating to 
the current and past affairs of the association may be 
had by addressing the Iowa Hardware Mutual Insur- 
ance Association at Mason City, Ia. In applying for 
it kindly mention THE AMERICAN ARTISAN. 





“ALWAYS COLD” 





The “always cold” theory as applied to hardware 
and stove items such as pokers, lifters, stove knobs, 
shovels and a vast number of other items which by the 
application of an ingenious spiraled wire are so al- 
tered as to their condition as to permit their handling 
with impunity in defiance of the ordinary laws of 
heating have come so universally into use as to have 
practically eliminated preceding devices for like pur- 
poses of the solid kind from the market. This very 
ingenious invention has in the hands of its inventor 
grown into a large, interesting and profitable business, 
which has successively crowded itself out of several 
plants because of the growing lack of room for prop- 
erly conducting the business. Now, however, it is lo- 
cated in Albany, N. Y., in a splendid large and satis- 
factory plant, where it is recognized just as it always 
has been under the title of the Troy Nickel Works. 
The business has been a successful one ever since its 
original inception and its success, its growth and its 
excellent management may be said to be due to its 
original founder over in Troy, who is still at the head 
of it. Some interesting trade literature may be had 
by addressing the company as above indicated. In 
writing kindly mention THE AMERICAN ARTISAN. 
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Advertising Department 


Our readers are invited to send in copies of their adver- 
tisements in the local press for criticism. All communications 
should be addressed to the‘‘Advertising Department’”’ of THB 
AMERICAN ARTISAN. 








examples of local advertising 


It will be 


Some interesting 


are reproduced herewith. found advan- 
tageous to study the advertisements that are published 
in this department from week to week as they offer 
probably the best judgment in advertising matters that 
is possessed by many different hardware merchants 
variously situated and of various degrees of advertis- 
ing experience. [In connection our own comments 
will be found to at least call attention to some of the 
peculiarities of the advertisements and to in some cases 
criticize the manner in which the advertisements have 
been prepared. 

It should be understood that this department of THE 
AMERICAN ARTISAN is at all times prepared to answer 
questions relating to advertising matters that may be 
submitted to it by subscribers or others connected 
with the hardware trade. 

a 


x * 


We have had occasion heretofore to comment upon 
the excellence of advertisements that have been print- 
ed in “The Daily News-Herald” of Lincoln, Ill. Who- 
ever does the setting of advertisements on this paper 
has a very excellent conception of the advantages of 
series work in the use of types for advertising. The 
advertisement of M. Reinhardt’s Sons of Lincoln, III., 
as indicated, relates to the One Minute Washing Ma- 
chine, a good illustration of which is shown in cut- 
away form so that the interior working device may be 
readily comprehended. This is an advantage for the 
reason stated, and it also is an advantage for the rea- 
son that any illustration that shows up the details of 
a device in the manner that does this one always at- 
tracts attention. The text of the advertisement is very 
well prepared, the price matter is put into very excel- 
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Do Your Washing With Half the. Labor by Using the One Minute Washer 
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A. Benson & Co, js 
general way a strong one. Benson & Co. in ¢! 
are apparently pushing pruning shears and to this ey 
the advertisement is a good one. 
which this advertisement was printed does not ; 
good press work as this advertisement should 
therefore the engraving, 
cle quite well, does not show it as clearly as it shoy) 
The type arrangement is entirely satisf. 


The advertisement of M. 


fi 
} 
ill 


be shown. 


Inventory Sale 








CRONKS PRUNING SHEARS 


We find we have an overstock of these celebrated crusible 
cast steel shears and offer them at the following low prices until 
stock is reduced. 

5 foot regular price 175 now only $1.25 
3 > Bas. 1.00 
70 


o “ “ oo. * 


: 00 
Clide Shears 


24 inch regular price 85c now only 50c 


Compound Lever Shears 


28 and 32 in. reg. price | 50 now only .50 
They will go quick at these remarkably low prices so call early. 


| ~M. A. BENSON & CO. 


tory as it runs into but two series, namely, the display 
in one and the body in the other. The printer has 
done very well by it with the exception that the en- 
closing rule is patchy and shows broken places. In 
the text of the advertisement, however, the word 
“crucible” is misspelled in the third line and if the 
shears mentioned in the ninth line are the well known 
ones that are made by the Clyde Cutlery Co. of Clyde, 
Ohio, the name is misspelled. A misspelled word in 
an advertisement opens an opportunity for 

criticism and care should be taken to 
criticism of this kind. The advertisement is a very 
good one in a general way, but a little more white 
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Our Prices on Washers. 
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ONE MINUTE WASHERS 10.00 





WE SELL ON WEEKLY 
PAYMENTS. 


thes 


THE ter ESSENTIALS. 
“One Minute” ‘Wash. 


machines on ac- 


Round Western Washers, $ 4.CO whine G a washes 

Square Western Washers, 4.00 aunt of twice the agitation of canes wea gh he i mae ws 
Ocean Wave Washers, 7.00 secured through any give ent of the olan tes ath, tee cites: MEME dg uate cbs hooves 
Boss Washers, 7.00 ope ing handle d and back’ OPERATI bout dispure, to WORK with the tu : 
Sunshine Washers 10.00 ward movement of the handle nies a ee ee isp it u 
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cleaner than 


This principle, also, creates more jerks and speed variations so 


suds, thus meaning a saving in sgap tiresome in other makes 
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implies. It runs easier than ot 


a higher spe 


be the easiest running machine on the Amer 
ican market. The principle of emplc 





forcing the ying ed agitation of « $s 
fore, must do the work in less time, alt 


things being equal. It saves time labor ar 


reciprotating motion through compound op 
high erating levers develops three times the pow 
er of rotary motion, thus accomplishing the 


red result with one-third the labor Fur 


soap. One tria! is sufficient to demonstrate 


the truthfulness of all claims made. 
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lent shape and the connecting reminder that the Wash- 
ers may be had upon installments is located just where 
it should be in connection with the list of prices. The 
“Three Essentials,” namely “Clean Washifig,” “Ease 
of Operation” and “Timely. Work,” are paragraphed 
out in thoroughly good shape and in the manner they 
are shown are very inviting. In all particulars this 
is a very good advertisement and is worthy of careful 
consideration by retail advertisers generally. This ad- 
vertisement occupiedea 3-inch strip across the bottom 
of the page, or, in other words, 3 inches, six columns 
wide, in “The Daily News-Herald” of Lincoln, III. 


: . REINHARDT’S SONS, Wholesale and Retail Dealers. 
Se 








space inside of the enclosing rule would have 


strengthened it. This advertisement occupied ( 
inches three columns wide in The Advertiser ot 
Saranac, Mich. 
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The following from the monthly report for Aj 
1907, of the Chamber of Commerce of Yokohan 
Japan, will bear repetition in every civilized coun 
under the sun. “Needles are not sharp at )b 
ends. In advertising don’t strive to be all shai 
ness—an eye is as important as a point. Judgm 
ought to be at one end of your efforts.” 
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Heating and Ventilating 
-_ THE “LOW DOWN” CROWN. 


fhe March-Brownback Stove Company of Potts- 
rown, Pa., invites particular attention to its “low 
iown” Crown Warm Air Furnace of which the com- 
displays a sectional engraving which shows en- 
clearly the method in which the furnace oper- 
ates. In this construction the cold air duct is enclosed 
and made a feature of the furnace proper. It is in the 
ventiduct form standing vertically, back of the com- 
bustion chamber in a manner that permits its com- 
plete envelopment by the hot current directly there- 
irom and by the use of proper deflecting arrange- 
ments its entire extent is made to utilize the heat that 
is produced by the complete combustion of the fuel 
elements. This plan is peculiar to this furnace and 
in its action it affords results that under reasonable 
conditions cannot fail. The furnace is built upon ex- 
cellent lines. It is of scientifically planned cast iron 
construction throughout. Its fire pot is built-in two 
vertical sections of differing thickness that provide 
for the varying expansion and contraction at their 
separate localities. The air inlets that assist in the 
combustion of the fuel are so designed as to not only 
take care of the combustion feature but to also con- 
vey the products of combustion in a proper direction 
for utilization in thoroughly heating up the large ver- 
tical cold air duct. In the radiating surface of the 
body of the furnace proper and that of the very large 
ventiduct there is provided an ample hot area to se- 
cure a very great heating capacity for the structure 
and the general provisions of the construction are such 
as to direct the heated elements in a proper course 
for their distribution and utilization. The furnace is 
built upon strong practical lines and it may be said 
that it is designed for correct and economical work 
under all conditions. This is indicated by the fact 
that there is necessarily a complete utilization of all 
of the heat products of the fuel. In its equipment the 
furnace partakes of the best of modern elements in 
its grate arrangement, its feed provision, its ash pit 
capacity and its fire pot arrangement. The sectional 
illustration of the furnace herein referred to is much 
the best portrayal of its kind that has come to our 
notice as it clearly makes plain not only the exact 
working of the device, but it indicates the specific and 
comparative thicknesses of the features of construction 
With great exactness. Very good literature relating 
to this and to other warm air furnaces by the com- 
pany may be had upon application to the address 
above indicated. In writing kindly mention THE 
AMERICAN ARTISAN, 


tirely 


of 


PARAGRAPHS. 





\ fire is reported to have occurred in the forge 
m of the Green Foundry & Furnace Co., of Des 
ines, Ia.,on March g. The loss is reported at about 
$500, fully covered by insurance. 


\I 


It is reported that, owing to recent labor troubles at 
he plant of the Peck-Williamson Co., at Wellston, O., 
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the plant has been closed temporarily. It is expected 
that the matter will be quickly adjusted and that the 
plant will be again in operation at a very early date. 
The company’s main office is at Cincinnati, O. 

The ninth annual report of the American Radiator 
Company in nicely printed form details the company’s 
condition and prospects and reproduces its annual 
balance sheet. The report is gotten up in a tasteful 
manner and is altogether interesting. The report 
comes from the general offices of the company at 
Chicago, IIl. 

We are greatly pleased to learn that Mr. Chas. 
Smith, of the Chas. Smith Co., furnace manufacturers 
of Chicago, Ill., whose condition of health has not 
been of the best recently and who at the present time 
is away on a recuperation trip is in a very much im- 
proved condition. He is at the present time sojourn- 
ing at Hot Springs, Ark. 

An automatic water heater for which much is 
claimed is announced by Frederick Patterson, of 
Bucyrus, O. It is intended for use in many situations 
and it is claimed that it is peculiarly adaptable for 
use in homes, barber shops, laboratories and other 
places where hot water is required at all times upon 
short notice. 


SSAA REE RR TERT 
OBITUARY. 





George M. Clark. 

Geo. M. Clark of Higganum, Conn., president of the 
Cutaway Harrow Company, of Higganum, died sud- 
denly on Monday, March 2, at the age of 74 years. 
Mr. Clark was born in Connecticut in 1833. Mr. 
Clark had been engaged in the manufacture of agricul- 
tural implements and agricultural machinery since 
1867. He made a reputation in that line and was a 
conspicuous figure in the industry which his business 
brought him into contact with. Mr. Clark was highly 
esteemed in the community where he resided and con- 
ducted his business. He was an attendant at the Con- 
gregational Church at Higganum and was noted for 
his pious and generous qualities. 

Carl Senden. 

Carl Senden, one of the well known old time hard- 
ware Salesmen, formerly with the Simmons Hardware 
Company of St. Louis, but more recently a manufac- 
turer’s agent died in St. Louis on March 23, and was 
buried on March 25. The deceased was a brother of 
Jules Senden well known in the hardware trade as 
the Iowa representative of the Witte Hardware Co. 

John S. Swift. 

John S. Swift, who formerly was vice-president of 
the Beck & Corbett Iron Company of St. Louis, Mo., 
died in St. Louis on March 7th, at the age of 64 years. 
Mr. Swift had been connected with the hardware and 
iron business of St. Louis for more than forty years. 

William Noll. 

William Noll, for many years past engaged in the 
hardware business at Marshfield, Wisconsin, and 
president of the William Noll Hardware Company of 
that place, died on March 23, his 74th birthday. 
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Tinshop 


CYLINDER INTERSECTING IRREGULALRY. 











Mr. Martin Foeste, of Paris, Texas, in a recent 
communication asked for the submission of the prob- 
lem involved in the accom- 
panying drawing to the 
sheet metal workers, who 
read THE AMERICAN AR- 
TISAN. In connection 
with a request that some of the readers would 





A 45 Degree Tee. 


furnish a pattern development for the same. 
Several replies have been received and _ pub- 
lished. In this issue we have the pleasure of present- 


ing a development of the pattern by Mr. Otto Schaal 
of 204 N. “H” street, Aberdeen, Washington. 





To THE AMERICAN ARTISAN: 
In reply to Mr. Martin Foeste’s request for the de- 
velopment of a pattern for a three-inch cylinder in- 


A \Vv 4 ’ Jf 
\ 7 , LA 
ae, 






K~—— /—_ 


~~ ae me oare 
4 7 : 

ae Mae 5 Meee, 
4 : 4 \ y 4 


—— — 






AND HARDWARE RECORD 


First draw the plan as at (a) divide the circle (}’) 
into equal parts as one to twelve, project points one ty 
twelve to the circle (a) next draw the elevation (¢) 
placing the circle (b) into the same number of parts 
as at (b). By studying the drawing of the plan ang 
elevation it will be easily seen why the points at (p) 
are in the positions shown. Now draw projecting lines 
from the intersecting points of the two cylinders jn 
plan until they intersect with the corresponding points 
drawn from the circle (b’) in the elevation thus com- 
pleting the elevation showing the intersection of the 
two cylinders. We are now prepared for the develop. 
ment of the small cylinder. Draw the stretch-out as 
at (c) parallel to the small cylinder then project 
the points of intersection to the corresponding inter- 
edge lines in stretchout (c). Connecting the points 
thus found we have the finished pattern for the small 
cylinder. If desired the opening in the large cylinder 
may be easily developed by laying off the stretchout 
to the right of elevation as at (b). Points in stretch- 
out are taken from plan (a) by projecting points of 


















Irregular Intersection. 


tersecting a six-inch cylinder at an angle of 45 degrees 
I take pleasure in submitting the accompanying draw- 


ing. 





intersection in the elevation till they intersect \ 
corresponding interedge lines in stretchout (d) | 
completing the pattern for the opening in the 1a 
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vlinder. I trust this will be satisfactory to Mr. 
oeste. I am, very respectfully, 
Orro SCHAAL. 
204 N. H. St., Aberdeen, Wash., Feb. 14, 1908. 


~~ 
oor 


A TINNER’S QUESTION. 








io THE AMERICAN ARTISAN: 

Will you kindly inform me through your columns 
how to lay out a 6-in. collar on a 12-in. pipe with an 
pening 12 inches long and 6 inches wide. I send a 


N02. 








S/DE VIEW 


END VIEW 


</2 “ROUND PIPE 








6-Inch Collar on 12-inch Pipe- 


sketch herewith showing what I desire._ Lancaster, 
Pa. March 6, 1908. Respectfully, EZ. &: 


> 
~-or 


A TINNER’S INQUIRY. 








To THE AMERICAN ARTISAN: 

“T have been a reader of THE AMERICAN ARTISAN 
for a number of years and have given close attention 
to everything it has contained including the questions 
that have been asked by brother tinners concerning 
heating, ventilating, roofing, etc., It is now my wish 
to ask a question on my own account concerning gal- 
vanized iron, in corrugated V-crimp, or straight seam 
formation for roofing. It is claimed by some users 
and particularly many in my neighborhood, that it 
makes a better roofing than tin, and others in the 
same neighborhood have no use for it at all. For my 
own part and from the information I now have, I 
prefer the tin rouf at all times, but I am anxious to 
learn the opinions of other roofers relating to galvan- 
ized roofing and to learn some of their experiences 
therewith. I would also like to learn from some of 
them what kind of roofing they prefer to put on, 
straight seam, double seaming or the corrugated or 
\-crimp style. If you will kindly publish this in THE 
AMERICAN ARTISAN I shall appreciate it. 

“BROTHER TINKER.” 


The following reply to “Brother Tinker” is in re- 
sponse to the inquiry above shown. Mr. John J. 
Kamler gives evidence in his letter that he has thor- 
oughly practical ideas upon the matters in question, 
and he has very kindly contributed information upon 
the subject at seemingly of unusual value. 


To THE AMERICAN ARTISAN: 

Replying to a tinner’s inquiry and to “Brother 
Tinker,” I desire to say that I find only one roof 
which when properly put on will outwear any other 
roof. This is a roof made of 14 x 20 sheets of the best 
“Old-Style” tin put down with cleats and thoroughly 
soldered with good solder and hot irons and suf- 
ficient rosin used to solder with. I always put on flat 
seam roofing where I can, for I know it to be the 
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best roof. When a tin roof has been finished it is best 
to scrape off all the rosin and give the tin a prime 
coat of. paint with ground yellow ocher and oil and 
then put on two coats of Princess Mineral, and after- 
wards paint the entire roof once in two years. If 
this roof is put on as I have stated and properly taken 
care of it will outlive the person who put the roof 
on. Very truly yours, JoHN J. KAMLER. 
St. Joseph, Mo. 
ss a 


SIMPLE PATTERN WANTED. 


To THE AMERICAN ARTISAN: 

Will you please publish in THE AMERICAN ARTISAN 
a request to brother tinkers for a snap rule for cut 
ting a roof safe for % or I-3 pitch, and also a 
pattern for a roof safe for the cone of a roof. Here 
in California we make a great many flaring roof plates 
for safes, and the rules in the tinner’s book is too 
laborious and takes up too much time to be suf- 
ficiently useful. What I would like to have some of 
my brother tinks furnish me, is a rule that is short and 
quick and that will require very little trimming to get 
the right pitch. We make from 1-6 to % pitches. We 


6" 


" 


7/2 





Patterns Wanted for These. 
often make: a 15-inch raise in twelve feet and very 
frequently make them in two pieces for large stacks 
the roof plate or roof jacket being made and put on 
after the stack is put up and in such cases we make 
them of two pieces. And we made the upper part 
of the roof jacket or safe lap over the tin about three 
inches and clamp or bolt them together water tight 
especially in the snowy part of California. 
Very respectfully, 
J. W. Callaghan. 
1314 Third street, Sacramento, Cal. 


—_____+-9--______ —__ 


THE GUARANTEE. 


A nicely printed leaflet of envelope size by the Bas- 
sett-Presley Co., of 402-415 Western Reserve building 
Cleveland, O., relates exclusively to Bassett Genuine 
Charcoal Iron Old Style Roofing Tin. As indicating 
this brand there is shown in the leaflet a representa- 
tion of a sheet thereof that is printed in silver bronze 
effect nicely showing the general appearance of the 
roofing tin and over this is laid the title brand in black 
letters. Side by side with this a like panel shows a 
fac simile of the company’s guarantee certificate as 
it applies to this brand duly signed and sealed. The 
ornamental detail work that applies to the leaflet in its 
printing is wholly appropriate to the situation, it being 
a conventionalized figure of a man holding up to view 
the two sections here referred to. The guarantee 
certificate is a strong one and is so interesting a fea- 
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ture of the company’s affairs as to be quite well worth 
while understanding. Copies of the leaflet and of the 
guarantee may be had upon application to the ad- 
dress above indicated. In writing kindly ~ mention 
THe AMERICAN ARTISAN, : < 


—~--o-o__—_—_—_- 


THE W. J. BURTON COMPANY. 


We are advised by the W. J. Burton Company, job- 
bers, manufacturers and “quick shippers” of tinners’ 
hardware of Detroit, Mich., that their business for 
the past year has exceeded that of any other year in 
their history by a very nice margin and that prospects 
for the ensuing year are thoroughly encouraging. 
Their ‘‘Eastlake” metal shingles, of which an illus- 
tration is herewith shown, have been among their 
prosperous and promising products for the past 20 
years and during all of that time these goods have 
won special favor because of their lightness, dur- 
ability, economy and effectiveness.. The telescopic side 
lock, which is a feature of the “Eastlake” shingle, is so 





Eastiake Metal Shingles. 


devised as to allow an extreme of contraction and ex- 
pansion and the joint system which applies to this 
shingle solely, thoroughly provides against leakage 
and wear. The “Eastlake” is made in plates 20 x 25 
inches in size, each plate embossed with the patterns 
of nine roofing slate sections and when painted black 
these metal shingles are close counterparts in appear- 
ance to the most expensive black slate, with cut 
corners. The company’s fireproof metal window and 
door frames, galvanized iron cornices, skylights, eaves 
troughs, ridge roll and metal ceilings have all had 
a good share in the company’s continued prosperity 
and jobbing roofing and other concerns carry the line 
quite extensively. Trade literature and prices may be 
had by addressing the company as above indicated. 
Kindly mention THE AMERICAN ARTISAN. 


” 
~-or 


THE DAWN OF A BETTER DAY. 





The above is the title of a strong folder which re- 
lates to sane prosperity that is issued by the Auld & 
Conger Company of Cleveland, O. The subject mat- 
ter treats of the condition of the country and offers 
comparisons of value that ably substantiated the fact 
that the country is really in a prosperous condition as 
relates to its wealth of every kind. Figures are given 
throughout the treatise and statistics are offered re- 
lating to the domestic and foreign commerce of the 
United States for the yéar 1907. It is a very wisely 
written folder ‘and it should do much toward bringing 
about a bettered state of business affairs. 
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NOTES AND QUERIES. 





ACETYLENE GAS PLANTS, 

From J. D. Fraley & Son, Albion, Ia. 

Please give us the name of a manufacturer of acet 
lene gas plants. 

Ans.—Ideal Epworth Acetylene Co., Waterloo, |. 

ROTARY WASHER. 

From Ohsberg, Selvig & Co., Wilmar, Minn. 

Kindly advise us who makes the Rotary Washing 
Machine. 

Ans.—Rotary Washing Machine Company, S; 
Louis, Mo, 

THE TERM PENNY. 

From Mrs. R. E. Ward, 11602 Front St., Kensington, III 

Will you please advise me how the term “penny 
has come to be applied to nails. 
‘ Ans.—The word penny is an ancient one in this 
connection. It is a corruption of “pun” for pound, de 
noting pound weight for one thousand used in com 
bination, with respect to nails as for example: 10 
penny nails were nails of which 1,000 weighed ten 
pounds. 





The Kansas City Galvanizing & Mfg. Co. of Kan- 
sas City, Mo., will soon begin the erection of a fac- 
tory plant in Kansas City. 

The Master Sheet Metal Workers’ Association of 
Hartford, Conn., has incorporated its organization. 
Edward J. Besseman, Frank H. Whipple, Josephine 
E. Murray and Felix Lyon are reported as the incor- 
porators. 

The Brooklyn (N. Y.) Association of Master Sheet 
Metal Workers held its regular meeting on March 
19th at 8 o'clock in Jennings & Hankey Hall in Brook- 
lyn. Among those present by invitation were the tem- 
porary Officers of the New York Master Sheet Metal 
Workers’ Association. The meeting was a very inter- 
esting one and was largely attended. 

In the matter of the affairs of the J. L. Dickelman 
Mfg. Co., of Forest, O., we learn that the business 
will be reorganized at once and a new stock company 
will be formed of which Mr. J]. L. Dickelman will 
be the president. We learn that there is an utter ab- 
sence of friction between. Mr. Dickelman and _ his 
daughter, who recently bought in the business and 
that the best of relations exist. It is stated that the 
concern owes nothing and that the fact of the property 
having been bought in by Miss Lizzie Dickelman as 
heretofore stated was occasioned by an unwise inter- 
ference on the part of a relative. 

A 5%x7-inch post card from the W. J. Burton Co., 
of Detroit, Mich., manufacturers of sheet metal spe 
cialties, including Eastlake Metal Shingles, Eaves 
Trough, Conductor Pipe, Elbows, Hangers, Ready 
Roofing, etc., calls to our attention the fact that the 


‘ panic is over and that the Burton factory is running 


normally. A feature of the card is in a well executed 
photograph of “Rube,” a bright and intelligent looking 
dog whose master is Mr. W. J. Burton. Accompany 
ing the card is a brief letter suggesting the advisability 
of all manufacturers adopting some optimistic meas- 
ure of like import for trade distribution. 
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NEW PATENTS. 
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882,212 


881,890. Buttonhole Cutter or Shears. George T. Barr 
Waco, Tex. Filed Oct. 16, 1907. Serial No. 397,710. 

881,891. Funnel. Benjamin F. Bee, Harwich, Mass 
Filed May 12, 1906. Serial No. 316,549. 

881,962. Cooking Stove or Range. Elwood Scott, Ma- 
rion, Ind., assignor of one-half to Robert Ridgway, Amboy, 
Ind. Filed Feb. 25, 1907. Serial No. 359,133. 

881,988. Culinary Utensil. Paul Wirthlin, Eureka, Utah. 
Filed Sept. 5, 1907. Serial No, 391,482. 

881,999. Lock. Daniel W. Crockett, Indianapolis, Ind 
Filed Feb, 11, 1907. Serial No. 356,826. 

882,029. Door Lifter. Reimer Thoms, Schleswig, Ger- 
many. Filed Mar. 12, 1907. Serial No. 362,033. 

882,065. Can Opener. Carl J. Johnson, Sunrise, Wyo. 
Filed Aug. 2, 1907. Serial No. 386,706. 

882,067. Lock. Henry F. Keil, Bronxville, N. Y. Filed 
May 14, 1906. Serial No. 316,655. 

882,078. Potato Masher. William A. Prindle, Merrillan, 
Wis. Filed June 24, 1907. Serial No. 380,605 

882,128. Auger. Martin E. Thomas, Ottumwa, Iowa, as- 
signor of one-half to William Hall and one-fourth to Elmer 
Warren Steele, Ottumwa, Iowa. Filed Oct. 14, 1907. Serial 
No. 397,421. 

882,135. Sash Fastener. George Zeliff, New York, N. Y. 
Filed Apr. 25, 1907. Serial No. 370,177. 

882,140. Spring Hinge. William K. Bucher, Cleveland, 
Ohio, assignor to The Columbian Hardware Company, Cleve- 
land, Ohio, a corporation of Ohio. Filed Sept. 20, 1905. Serial 
No. 279,298. 

882,149. Wire Stretcher. Martin A. Johnson, Water- 
ford, Cal. Filed May 6, 1907. Serial No. 372,166. 





882;151. Kitchen Utensil. Albert Koeppen, Buffalo, N 
Y. Filed Apr. 15, 1907. Serial No. 368,205. 

882.183. Coffee Pot. Horace L. Wells, New Haven, 
Conn. Filed June 10, 1907. Serial No. 378,168. 

882,211. Milk Pail Support. John Schuster, Clay Banks, 
Wis. Filed Oct. 8, 1907. Serial No. 396,372. 

882,212. Heating Stove. Elwood Scott, Marion, Ind., 
assignor, by direct and mesne assignments, to The Scott Stove 
and Furnace Company, Cambridge City, Ind. Filed Feb. 25, 
1907. Serial No. 350,134. 

882,238. Sheet Metal Elbow. Adolph Dieckmann, Cin- 
cinnati, Ohio. Filed Sept. 21, 1906. Serial No. 335,654 

882,272. Pipe Wrench. Henry W. Simms, Bay City, 
Mich. Filed Apr. 20, 1907. Serial No. 369,280. 

882,289. Spring Hinge for Screen Doors. Emil Bom 
mer, New York, N. Y. Filed June 5, 1907. Serial No. 377,292 

882,303. Lock. Ernst Eichler, Pittsburg, Pa., assignor 
to American Electric Alarm Company, Pittsburg, Pa., a cor- 
poration of New Jersey. Filed July 18, 1907. Serial No 
384,463. 

882,318. Saw Attachment. Isaac H. Howe, Beloit, Kans 
Filed Nov. 14, 1907. Serial No. 402,200 

882,413. Razor. John E. Parkison, Colorado Springs, 
Colo. Filed Apr. 24, 1905. Serial No. 257,019. 

882,467. Attachment for Hand Rakes. Orton Hubbell, 
Petaluma, Cal. Filed Oct. 21, 1907. Serial No. 398,470 

882,504. Reinforced Neck for Milk Cans. Ernst Mohr, 
Milwaukee, Wis., assignor to National Enameling and Stamp- 
ing Co., a corporation of New Jersey. Filed Jan. 18, 1908 
Serial No 411,392 
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Trade Report. 


HARDWARE. 

The bright and spring like days of the week now 
closing have given noticeable life to the hardware trade 
and hardware jobbers in Chicago and throughout the 
West find a noticeable improvement in orders for all 
classes of hardware goods. The wire fence and fence 
wire departments have been particularly active and 
the inquiry for builder’s hardware has shown material 
improvement. If the present active condition is con- 
tinued and the natural growth in the quantity of or- 
ders that should follow is realized the hardware trade 
will come into the middle of the spring season in a 
much more active condition than has been hoped for 
during the past three months. The demand for garden 
and farm goods gives evidence of a strongly increas- 
ing trade behind it that is yet to come. The entire 
jobbing trade may be said to be in an improved con- 
dition. Reports gathered from most reputable retail 
hardware authorities throughout the west and north- 
west are altogether optimistic in their character and 
as a rule they indicate no falling off in trade from the 
figures of 1907, which at this time of the year were 
wonderfully satisfactory. These reports state that there 
is plenty of money in the country and that it is in the 
hands of people who will spend it as conditions require. 
Some very good reports relating to the condition of 
building affairs are thoroughly encouraging as to this 
line. Prices remain practically unchanged through the 
regular lines of hardware goods. The recent change 
in discounts by the Eaves Trough and Conductor Pipe 
Association has materially strengthened the tone of this 
market and the demand for goods in the line shows 
improvement. Prices in wire goods remain unchanged. 
Wire nails are quoted at $2.23; painted barb wire 
$2.38; galvanized barb wire $2.68; smooth annealed 
wire $2.08; galvanized smooth wire $2.28; galvanized 
staples $2.68; polished staples $2.23. These figures 
cover car load transactions to jobbers. In car lots 
to retailers, the figures are 5c higher and in less 
than car load lots to retailers 15c higher. 

There are reported concessions of about 10c a keg 
being made on cut nails in the Chicago market. Ru- 
ling quotations are: Iron cut, carloads, to jobbers, 

2.38; to retailers, $2.43; steel cut, to jobbers, car- 
loads, $2.28; cars, to retailers, $2.33. 


COPPER. 


The United Metal Selling Co. on Tuesday advanced 
its selling price for electrolytic to 134%c, an advance 
of Y%c, which was followed by the _ inde- 
pendent dealers. The New York Metal Ex- 
change also advanced. its prices Yc. There is 
a fair domestic business in progress, sales _be- 
ing mainly in 50,000-pound lots. The resump- 
tion of some of the large electric manufacturing con- 
cerns, notably the General Electric, has given an added 
stimulus to the market, and these concerns are ex- 
pected to come into the market shortly for large 
blocks of the metal to fill orders already in hand. An- 


other feature of the market is the report of some gv / 
sales for export on the part of the United Metals Se! 
ing Co. to Europe. The improvement in the securities 
market is also having a beneficial effect on the market 
in an indirect manner, as purchases of the metal hay: 
been held up in part by the inability of the large com 
panies to obtain the necessary finances to purchase 
their requirements. It is also reported that the bras, 
manufacturers are feeling some improvement for their 
goods, and will shortly be in the market on a larger 
scale. 

Exports were 71 tons, or a total of 15,160 tons since 
the beginning of the month. Arrivals at New York 
were about 600 tons bars from Peru, while there ar 
rived at Perth Amboy about 225 tons bars from 
Mexico. 


Extreme fluctuations for the year: 
Highest. Lowest 


Electrolytic copper, spot ............sceseee0- 1334 1214 

LONG SOOT) BOGE cre kad cine seates v pe Baeneee 13% 1234 

OA ny a I a 13% 12" 
TIN PLATE. 


The tin plate market is getting into better shape 
Orders are coming in more freely, and plants are grad- 
ually resuming. Business at present is mainly routine, 
but manufacturers are optimistic over the outlook 
Prices are $3.70 at Pittsburgh mills, with the inde- 
pendents quoting $3.65. Price f. o. b. Swansea for tin 
plate is 12s 4¥%d. Arrivals of tin plate for the week 
ending March 14 were 22,625 boxes at this port 
Stock of tin plates at Swansea on March 5 was 137,- 
063 boxes, as compared with 119,669 boxes at the same 
time last year. We quote. 

For prompt shipment, f. o. b. mill— 


Cope, SR GO Be Ena ho cs Kas datas vee cect teat $3.85@3.90 
Come. Ge: “Same. Wee Blass ce ile ec inh bce 3.70@3.75 
Oe ae a eS eee ee 3.65@3.70 
Colse tins, Teed: OO Fees flask fine cs Set ieee 3.60@3.65 
CTeaenl; en. I Bo Geis 5 os oe oe 5 tease 7.30@7.35 
Charcoal, serie, S00, SOR-Uisic ook. asda see 7.00(@7.05 


Usual differences for odd sizes and weights. 


SHEETS. 


There is a noticeable improvement in the sheet mar- 
ket. owing to an increased activity in the demand and 
the sheet plants at Pittsburg and elsewhere have ma- 
terially increased their mill capacities. Activity in 
building matters is aiding greatly in increasing the de 
mand for sheets particularly in galvanized lines in 
practically all gauges. Prices are firmly maintained 
at the mills. 


The following prices are for 500-bundle lots and ove! 
f. o. b. mill: 


—Galvanized 
Gauge. Net. Net. List 
DODO dls cs om <cdaggl ss ~s MERaESE vive ces 2.75 4.05 21 
Pr Maa teks sows wend <Ouks bss Ce 3.80 19 
NE Ree er eee ee Tee 3.65 17 
ER See er re Tee eee e ee 3-35 16 
ne ye SE PEPE TE Se 3.15 15 
ae | A ay ey 2.05 14 
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SPELTER. 

The spelter market is easier with a small demand 
from consumers, who are more inclined to meet sellers’ 
views. Immediate shipments from the West were held 
at $4.60@4.70, and futures at.$4.50. The St. Louis 
market was reported dull, and easy at $4.55. The Lon- 


don market was easy at £21 2s 6d. 
Extreme fluctuations for this year: 
Highest. Lowest. 


Spot, Neéw - Remi -c.cewaee sissies <ctoss 4.80¢ 4.32%c 
Spot, Lem@il® sss <xetbetineebedss cee £22 0 o £1917 6 


SHEET ZINC. 

Business in sheet zinc continues of small propor- 
tions. Consumers are taking nothing beyond actual 
requirements for immediate use, and trading is mainly 
routine in character. Prices are steady on: the basis 
of $7.00 per 100 pounds f. o. b. smelter. 


IRON BARS. 

The bar iron market presents a little better appear- 
ance. Most of the local dealers-are holding firmly at 
$1.56, and at a recent meeting agreed to maintain this 
price, despite the advance in the Pittsburgh price from 
$1.40 to $1.50. The market in the west is improving. 


COKE. 

The coke market continues to present a quiet appear- 
ance. There is a total absence of large contracts, in 
view of the restricted blast furnace production. Busi- 
ness is mainly in carload lots for immediate shipment. 
Prices are easy and not well maintained. Quota- 
tions are easy at $2.25@2.50 for good grades of 
72-hour Connellsville foundry for both spot and future 
delivery, while furnace is about on the basis of $1.75@ 
2.00 for spot and future. 


PIG IRON. 

Again we have to report an altogether quiet pig iron 
market during the week. While there is a steady small 
lot buying for immediate melting by small. foundries 
and manufacturers there is nothing beyond this to 
indicate any particular activity in the trade. It is ap- 
parent, however, that the increasing small inquiry and 
buying is noticeably increasing the aggregate sales of 
pig in this and in other markets. In Southern iron it 
is stated that shipments were about equal to the pres- 
ent production and a very good authority states that 
there is no accumulation of iron in that mariet. 

CHICAGO MARKET. 


Lake Superior Charcoal~..................000- $21.50@22.00 
Northern ES SE ere 17.85@18.35 
Northern NM cw cae bc 00 os 17.35@17.85 
Northern FE Oe ee 16.85@17.35 
Southern SE RRS Celt ee ea ae 16.85@17.35 
Southern Foundry No. 2 ...........cceeeececess 16.85 
Southern Foundry No. 3 ..........ceceececees 16.35@16.85 
Southern ESCA bene Sa ee 15.85@16.35 
SOUT I > So 5 as cccblenedbacsccess 17.35@17.85 
Southern en oe cae leaebewawdan 16.85@17.35 
SOU REND os cscngccvudessvacecebess 15.35@I15.85 
SOME bso abd SencMuebtancdekiuceass 15.10@15.60 
PITTSBURG MARKET 

No PE in ciJeueekSWs <vbeledédaasne tose $16.40@ 16.90 
SN Re ee Be ee eo 15.90 
Ee EE I nn ae 17.90 


PUNE ciptatae Wade bikie s dv Giaw ke wuleles oo Bsa 16.90 
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NS ILS Se oe ee ee ae ..+.. 16,904 


17.15 
NS eee i ae .. 16.90@17.40 
Southern Forge ....... (<Seeeh aE wedepeccess CERES 


BIRMINGHAM MARKET. 
No. 1 Foundry ........ 


ee eee 3 Eee . ..$13.00@ 14.00 
ee (eae Wey slg tes ¢ 9 Rie ee . 13.00@14.00 


ars a. oy ach cee dais bla u'a a dnts 12.00@12.50 
ens d56505'0 ce Nb ee vowde en sexseees LOG@0@12.50 
RO WOE ices... SS AN a Re en 11.25 


Rogers, Brown & Co., Cincinnati, will say in their weekly 
trade report: A marked improvement in small transactions 
has thrown a bright ray across the otherwise dull week. The 
condition of foundries everywhere is reflected in this pur 
chase of limited tonnage for immediate delivery which has 
been the, character during the last few days. A number of 
good sized inquiries are current, but, as has been the case 
with a number of similar ones recently, they ultimately re- 
solve themselves into smaller purchase than was originally 
contemplated, and in nine cases out of ten the iron so pur 
chased is for immediate rush delivery. Consumption seems to 
be improving, but so slightly as to be almost negligible from 
one week to another, but at the end of a month it is quite 
noticeable. General business conditions throughout the coun- 
try show an improvement and bank clearings in large centers 
evidence this. There is some little fluctuation in prices, but 
on the whole they are well maintained and the business done 
has not called for mutch haggling, as is frequently the case. 
A feature of the market is the large range of grades which 
have been sold, almost every kind and specialty having beén 
counted in the list, and if there is any particular demand it 
may be said to be for Basic. In the South it is reported that 
shipments are about equal to production and there has been 
no marked accumulation in that district. There have been a 
few inquiries for extended tonnage, but as yet no purchases 
of such sizé as to call for particular attention. The demand 
for coke has been light and there is no change in prices. Pro 
duction and shipments were somewhat off in the Connellsville 
field from the week before and the market has shown little 


life. 


Matthew Addy & Co., Cincinnati, will say in their week 
ly report: The feature of the present market is the demand 
for quick delivery on the part of customers having old orders 
and those who placed new ones. There is no object in deny- 
ing the fact that buyers have been and are expecting to see a 
further slump in iron prices. The consumers for the most 
part have been filled with the idea that in spite of the great 
declines which have already taken place there will be a still 
further reduction. Under these circumstances no one is buy- 
ing in anticipation of future needs, but orders are being 
placed simply for iron as it is wanted. Apparently a good 
many users have put off buying until too late, so that when 
they come into the market now they need the iron before it 
is possible for it to reach them, forgetting that iron has to 
be shipped by slow freight and that it is not possible to de- 
liver it by express. Careful investigation shows us that the 
stocks in consumers’ yards have-gone down until they are very 
low. 

The furnace men in the south are not increasing their 
stocks. On the contrary ever since the beginning of the year 
the furnace stocks in the south have been going down. 

In the north there has been in places some little accumu- 
lation of stock, but nothing of any serious moment. 

The market for some time past has belonged to the south, 
and there seems to be a feeling among northern furnace men 
that the south will have to be allowed to fill up and take 
what it wants before there can be much selling on the part of 
the Ohio and Pennsylvania furnaces. 

The volume of general business of late has not been 
great, though there have been heavy orders from makers of 


‘cast iron pipe. In the last few days there has been much 


larger inquiry. It seems to us that general conditions are im- 
proving and that everything that has happened recently is 
tending toward a forward movement. And by a forward 
movement we mean toward larger and larger consumption of 
iron. 
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Current Hardware and Metal Prices. 


THE AMERICAN ARTISAN AND HARDWARE RECORD is the only 
publication containing western hardware and metal prices corrected weekly. 





METALS. 


PIRST QUALITY BRIGHT 


PLATES. 

IC SOR sn. oS cede tab eecetee 

IX eee ae 

IXX ee ae 

oS + G ” & eee ee 9 85) 
tte | eee 

Ic Ess ae ebcodS4ennee 

IX RR ee to”. 0 

IXX MN 7 ones sieve anen 


IXXX 20x28 
IXXXX 20x28 


Teer et eees 20 ss Meambem, ghee, DOS BD: oo e's 00 004 
ee weee 22 95 Straig i 
| Straights in bars, per tb..... 


COKE PLATES 


Cokes, 180 Ibs... 
Cokes, 200 Ibs... 
Cokes, 216 Ibs... 
Cokes, 270 Ibs. . 


IC 20x28 $ 


IC 20x28 
IC 20x28 
IX 20x28 


PIG IRON. 


North’n Fdy., No. 1 
North’n Fdy., No.2... 
North'n Fdy., No. 3 


$17 S5@S$18 ¢ 
17 33@ 17 


16 35@ 


Southern Fdy., No. 1... 16 85@ 
Southern Fdy., No. 2... 16 8@ 
Southern Fdy., No. 3... 16 35@ 
Southern Fdy., No. 4. 15 85@ 


Southern No. 1 Soft. 
Southern No. 2 Soft... 


17 33@ 
16 85@ 


Southern Gray Forge... 15 35@ 


Southern Mottled...... 
Lake Sup. Charcoal . . 


Southern Silveries, 
Silicon. . 

Southern S‘lveries, 
Silicon. . 

Southern Silveries, 


15 10@ 
21 530@ 22° 
4% 
. 18 @ 
Be 


19 25@ 


6% 


20 35@ 


Jackson Co. Silveries, 


6 percent........ 


... 21 90@ 2: 


Jackson Co. Silveries, 


G percent... ...... 


... 23 90@ 


Jackson Co. Silveries, 


10 per cent 
Malleable Bessemer. 


Standard Bessemer..... 


Alabama Basic 


BLACK STEEL SHEETS. 


Nos. 11-12..... 
Nos. 13-14... 

Nos. 15-16. 

Nos. 17-21... 
Nos. 22-24...... 
Nos. 25-26..... is 
kre 
No 2.... 


... 25 9@ 


18 0@ 
19 40@ 
17 35@ 


per 100 Ibs. 


. per 100 Ibs. 
. per 100 lbs. 


per 100 Ibs. 


. per 100 Ibs. 
.. per 100 Ibs. 
..per 100 Ibs 


per 100 lbs. 


GALVANIZED 


ee 
Nos. 12- 14. tase 
Se 
Nos. 17-21..... 
Nos. 22-24... 
Nos. 25-26. . 
ae 
ne. SE... 


POLISHED SHEET STEEL. 
..per 100 lbs $4 
. .per 100 Ibs. 
. .per 100 Ibs. 
..per 100 Ibs. 


No. 24..... 
= ee 
ere 
eran. 
SMOOTH 
Wood’ s Smooth, No 
No. 
5 Aj No 
- 7 No 
™ No. 


PATENT PLANISHED SHEET 


. .per 100 lbs. 
. per 100 Ibs. 
. .per 100 Ibs. 


per 100 Ibs. 


. .per 100 Ibs. 
. .per 100 Ibs. 


per 100 Ibs. 
per 100 Ibs. 


STEEL. 

MSS 
- 
25-26...... 
Ree 
Wd ex exes 


IRON. 
Patent Planished Sheet [yon, 
OMece cedesese “A” $10.20,“B"”’ 


PATENT PLANISHED SHEET 


STEEL. 


Dickey Planished Sheet Steel......8}c 


XXX Guaranteed 4} & }... 
Commercial 4 & } 


13 70| Copper sheet, 100 ibs. over, base.. .4 


National " (White) brands (in less 
than 100 tb lots), per th.. 








a Sr ee 








tw 


Caps, Percussiton—per 1,000. 


Shells, Loaded— 
Loaded with Black Powder.... 
Loaded with Smokeless Powder, 


ermrrmnnn® 
SSRsasas 


Loaded with Smokeless Powder, 


Union Metallic Cartridge Co.: 
New Club, Black Powders. 
Nitro Club, Smokeless Powders, 


Arrow, Smokeless Powders... . 


co 08 oo eo to Bote B 
GRRRKEES 


Smokeless Repeater Grade. . p 
Smokeless Leader Grade.40&10&10% 


Gun Wads—per 1,000. 
Winchester Gun Wads......... 15% 


Sass 


res) 


sou) 
a 


DuPonc' S Sporting, _. 


Dupont’ s Sm’ ‘«" less .50-tb. drum 2 22 


Sto eS 


wwwts & 
S8aSc& 


re 


Drop shot, sizes smaller than 
B, 25-tb. bags, per bag...... 
Drop shot, B and larger sizes, 
25-tb. bags, per bag 
Buck Shot, 25-tb. bags, per bag 2 20 | Galvanized Iron. bu. 1 bus lh bu: | 
Chilled Shot, 25-tb. bags 


$9,.20 








ANCHORS BEATERS. 

Expansion Screw Anchors ....... 10% | | Carpet. per doz, 
ANVILS No. 10 Coppered Spring Wire. $ 99 
No. 12 Spring Wire.......... 110 
Trenton, 70 to 80 fbs...... 9ic perlb | No. 10 Preston............ 1 10 

| Trenton, 81 to 150 ths...... 9}c per tb | Ker p 
. er doz 
ASBESTOS. | No. 50 Imp. Dover .... . 90 75 
No. 102 “ “  tinned.. 85 
Board and Paper......-...-..s0% 25% | No. 150“ oe a le 
AUGURS. | No. 10 Heavy hotel tinned. 2 10 
| Boring Machine.................10%| _ a aa eT 
No. 15 i 3 60 
Irwin's. paces. * .408210% No. 18 “ “ “ 45 

Carpenter’: s Nut... . .70% + sas 

Hollow. , BELLOWS. 
Bonney’s—list $30.00....... 7585%, . | Blacksmiths’. +++ 65% 
a eS ee ee 36 00) Hand. 

Post Hole. 8-inch..............per doz. $8 50 
Digwell, 8-inch....... per doz. 12 50; W-inch........ eo 10 50 
Iwan’s Post Hole and Well.. . 40% Moulders’. 

"| Vaughan’s, 4 to 9-in., per doz. 6 25 ; sare ie 12 50 

Rafting. ed a 
occas, EEO, EOE oe 50&5% | BELLS. 

Ship. | Call 
Ford's, with or wi'out screw.40-12}% | 3-inch Nickeled Rotary Bell, 
Snell’s “ ” es 40-5% Bronzed base. . per doz. $5 00 

Cow. 

Sek —_ High Grade......... josest.. 0% 
No. 3 Handled.. “per doz. $0 40 Kentucky............ - + 658107, 
No. 1050 Handled.. 80| Door. Per doz 
Shouldered, assorted, 1 to 4, New Departure Automatic $6 00 

5a alg dee KGa Sanh og per gro. $1 20! Rotary. 
Patent asst'’d, 1 to4.... ™ 85; 3 -in. Old Copper Bell... . 400 

Harness. 3 -in. Old Copper Bell, fancy.. 6 00 
OE Pe in, ee 95| 3 -in. Nickeled Steel Bell... 4 50 
1 SO EES Pa 90| 34-in. Nickeled Steel Bell. 5 00 

Peg. Hand. 

Shouldered..........  “ 120; Hand Bells, paliched.. 5&5, 
Patent...... 60) White Metal...... i ; 40% 

Scratch Nickel Plated.................3% 
No 1 handled.. 4) 4 so Swiss..... Serer er yA 
No. 15, socket handled per doz. 1 25| Silver Chime.. ele cecce es Sh% 
~~ 7 Stanley.......; 1 80| Miscellaneous. 

Sewing. Church and School, steel alloy. .50% 
OE per gro. 90 | Farm, tbs... .. 40 580 75 * 100 
PU és ccc “ COi “aed. . «5. ce $1.25 1.60 2.35 2.85 

| AXES BEVELS, TEE 

Bey's Handled Ste y's, rosewood handle, new i 

taal lis 25% 
Lippincott, 3 Ib.. - per doz. $6 00 Stanley’ s iron handle.. 25% 
| Falls City........ . 6 00 BINDING, OILCLOTH. 

Bread. | Zinc.. 80% 
Plumbs, West, Pat.......... a. "  "10&10% 

Can. Pat.. 40% | Brass plated................ .75&5% 
te Firemen’'s ‘(handled) i 
oe per doz $1, BITS. 
Plumbs, Miners’ (handled)“" 6 75 | — = oa10% 
80c | Single Bitted (handled) xtra Double Spur....... . . 010% 
Gladiator . 3to4 tbs , per doz $11 00) — 4 ag and Machine... a ot 
Flint Edge oo 9 25) Ford's Sil ooypee © La bagi * 40& 10%, 
Standard . *: 9 25) ee eeeess di 50%, 
Elec Chopper, Forest Clipper 10 50) PASS! er Saat ” * ee.4n07 
Perfect Premier “ 10 00) Russell Jenning Per 258 ad ; 
os Clark’s Expansive.... a ro / 
Crown 7 00) Steer’s “Small list, $22 
° | Single Bitted (without handles) “s “ Large “ $26 ry 250 y 
Gladiator. . 3 to 4 ths. per doz. $8 50; Irwin Car ee aie oe. 
Flint Edge. 700! Ford’s Ship Auger pattern 
Standard.. 7 00 40& 10% 
Electric Chopper‘ 8 25 oO 
Center... ; : we ee 40810 
Perfect..... 7 75 
Crown..... § 25 | Countersink 
Double Bitted (without handles). No. 2 Wheeler’s. . per doz $1 25 
Gladiator... 3to 4Ibs. per doz. 11 50| No.2 CE age 1 75 
Flint Edge. " 9 75| Americ ‘can Sail” head. . ” 75 
Perfect... “ “ 11 00 OP ... a ome po 
The above prices on axes of 3 to 4 Ibs. Flat...... z ab 
are the base prices. Mayhew’s Flat... . 1 2 
34 to 44 tbs advance 25c : ae ’ 1 25 
4 tof ‘tbs. advance 50c. Dowell 
44 to 5} Ibs. advance 75c. | New Jennings.. - 40&10% 
ch. BAGS, PAPER NAIL. Gimlet. 
50 | Pounds......... 10 16 20 25| Standard Double Cut...........60% 
mip Per 1,000.. .$2.50 3.75 4.50 5.00| German Pattern......per doz. $0 60 
45 BALANCES, SPRING. eg = 
ee a Lee Bee %\ gs ee. oa 7 Py 
lac Ae ate ; 
80 | elouze.. ey Peo Dountersink... a “ 1 00 
4 BARS. CROW. Reamer. 
| Pinch or Wedge Point.. per cwt. $3 75 Jenning’s Square..... - 2 i 
BASKETS. Standard Square... eg 79 
Clothes. German Octagon. ‘ 

Small Willow.........per.doz. $7 00| Screw Driver. 

Medium g nee as 8 75| No.7 Commor....... 50 

Large eg oe ee “ 10 50 age 1 ba cant : : : 25 
No : - 
No. 340 : 22 - 

Perdoz........ 475 680 800| Novi | sini ae. > 











tr doz, 
$090 
1 10 
1 10 
ig doz 


$0 75 


1 40 
2 10 

3 30 
3 60 
4 50 


roy 
00% 


se 


12 30 


$5 00 


600% 
10% 
doz 


6 00 


400 
6 00 
4 50 
5 00 


1% 


~~? SS? SS SS 
tot SN oi Nl 


ios 


No. Cwron,Self-basting, 80doz . . 
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»LACKING, STOVE. (See Polish). BUCKETS. Cable Coil Chain. 
- BLADES, SAW. Pump, Rubber. Inch...... é t 
Butchers’ Cooper...... ‘ 475 nmch...... 
Standard, § & Hin. sonrseesQQO | Cugmpion......... $50] Per 100 ibe :86°00 $5.90 $5. 7 $6.05 
Clock Spfing..-++--+++++++s 15% a evts Me oc gues * 9 25 Inch. tees i 1t 
star. .occveen aeese sane ones . Pa A ier. “ 500| Per 100 le shcwed . $5.55 $5.55 $5.65 
Pe a (0000 ee ae ; SSS Sie - 6 75| Cable Log Chain. 
"Di ston's..dess cubes naeaeeme 25&5% o~ 40 . “4 or a 25c per 100 tbh. on Cable 
Plexihie. ..chicens wensanes 334&5% v'd Qts...... | oil. 
a ee eee 20&5% | Per doz .. $2.90 $3.25 $3. 40) ew Tie Chains. 
ved. i Wooden, top ear, plain, perdoz. 400) American, 2 toggle... 50&5% 
lackson's. .per doz. $2 25 swivel, 5 10 | be toggle and snap. . .50&5% 
Disston 's—No. 6, 16, 26 & 045. ~ ~ BUCKS. SAW. open and ie 
Pru mys ee "LET RROT SEE re gap] PeNENG.... 2.602. ees: per doz. $2 10] 57 Chains TRE > +00 . ‘ 
yprest UNPPer.. ++ ee reeee . 
BLOCKS. BURRS, RIVETING. American, new list ; : 334% 
Snatch Copper Burrs only...... ; 30% |. German...... teens 60%, 
Wooden...--+-++eeeceeee 60&10% | Tinners’ Iron Burrs only...... .65&5% ase new Ri sive ovis 4 Zo 
Mer erye TT oe 50% rown’s, EE Pe / 
Rea 4 BUTTS Picture Chains. 
Tron Strapped.........+.+.++-10% | Cast Iron... . - 708&5% Light Brass, 3 ft...... per doz. $0 65 
Com. SS as ieee .. . 00% | Wrought Brass (New List).. basaleies 40% Heavy Brass, 3 ft .... as 1 00 
Wrought Steel, Bright. Pump Chain 
BOARDS. (New List) | Wrought Steel, Caen | Galvanized, per 100 Ibs... $5 50 
Sued... sctesiag aan 50&10% | Nos. 731 and -10810% | Safety Chain. 
Wash Ce eer eT eee ee 60% 
ope CALIPERS 6 
Globe, single........- per doz. $2 50 Doubs e5a50; | Special Steel Loading Chain. 
Globe, double.. . . 3 35 | Vouble. : -6 7o Inct : 
Peace Maker 3 00| Inside and Outside........... 65&5% nch... . 4 vs ts 
ee ae : Win 709 Per 100 Ibs. ....$16.00 $13.50 $12.50 
Crystal Glass. . 4 00 re Siete One 
Brass King.. 4 00 *ALKS | >tretcher tns 
Nickel Plate. 415 Ce | #-in. $8.50; §-in. $7.75 per 100 Ibs. 
: ; Logger’s Boot. | Tie-Out Chains 
BOBS, PLUMB (Lufkin R. Co.'s), per M...... $3 75 iatbivanscs 0000 70&5% 
Carpenters’ Toe. | Trace Chains. 
No. 2, iron.. ..per doz. $0 65) Shoenberger. -per tb 5c Western Standard. , 
No. 00, : 130] Bessemer....... Aye 6}— : - .per pair 30c 
No. 0, o. 180} American... ; " Fe = ay a + 4 
No. 3, lead... 20] Gwede....... tee ccuake. ae =: n oapee eee 
No. 4, 3 40 CANS | 7—s3 38c 
No. 113, brass plated.. 110; | r aes 7 —10-2 42c 
No. N30, nickel plat’ d. * 1 30| Cheese Factory. i «| eee ; a 48c 
No. N3l, * « 1 85| Ontario Pattern. | 7—10-0... es 60c 
Gallons...... 20 30 0 | Add 2c per, pair a Hooks 
BOLTS Each - $4.25 $5.00 $6.25 | Add 2c for Twist Link 
; Milk. Wagon Stay Chatns. 
Carriage, Machtne, etc. State: Inch.. “s } ts i 
Carriage, #x6 and sizes smaller ey — 301 302 Per 100 Ibs ¥ $6.50 $6.00 $5.50 
and shorter............. .70&10% Gite. 2 8 10 
“ro 16. sch 088 Per doz. 26.00 $27.00 $29.00 CHALK, CARPENTERS’ 
er ee . o* 0 | as 
Machine, §x4 add sizes smaller Chicago Pattern, 05 ' 110 Oe sx. per gro. 75c 
and shorter........ 70& 10% saa = hua a, a on ae $23.00| Red------. Binds Ssenvia>s “  65e 
Machine, sizes larger and long- er doz... | SREP a 55c 
er than fxfx4.............@0&59 Iowa Pattern. {Common White School 
Weve. es. . 6 wc. 50-10&5% ae 408 410 | Crayon.. Weed Re 
Mes itt os os - .60&10% Per doz. Se ae $23.50 $24.50) : : 
Saree. |” | g08%10% | New Elgin Pattern. CHARCOAL. 
1 NAR IS RR 75% |  Nos........ 705 708 — 710 | In bags . per bag Me 
\’avon Box Strap as 70% Per doz..... $25.00 $27.00 $28 00 | CHECKS, DOOR. 
Mortis, Door. Burn Pattern | Blount..... f eeeA 334% 
Cam i tdreied. <b :9:0)8 00.5 042 60% mets ane entonees 7 - | Sargent ’s.. aleve whvev 334% 
jem, bronge plated........... .20% Mess Sr scccoseeses ‘ 
Dealt oe Price..... +. ...+0: $2.40 $2.65 CHIMNEY TOPS 
a ae Ceci wad bis at wel a0 a 6% | CAN OPENERS. | | Iwan's Volcano..... 50% 
ig 
Wrought, bronzed. BO% | See Openers. | meee CHISELS 
= tek 4 CAPS, GUN. | Inches........... 10 12 1 
Sudenn saan - Ammunition gy per doz... sd 4 = i ° 75 
Ne al "lat vt son BA 3.6 20 
Wrought. Si td's S66 <a < c0sssiee CARPET STRETCHERS. Cold 
wae | eS eee | See Scctchars. Gast ataitie, § a. ent 
ts pe larger... perth. .12c 
ac 7, . > 
sc riatea nes | CARRIERS Smaller size per doz 


Wrought. . 





| 
| 
| 








Hay. 


Diamond, Regular... . . 


f-in. $7.25; j-in. $5.45 per 100 lbs. 


-each, $3 85 | | Socket, Framing and Firmer 


BORERS Diamond, Sling. . 6 58 Clover T5&10% 

4 neular d : | Myers’ Imperial e 3 85| Tanged, Firmer 

Miller's Falls..... per doz. $13 00) Myers’ Clover Leaf... “ 400| With handles B0k5% 

Bung on CARTRIDGES | Choppers, See Cutters, Meat 
Enterprise Mfg. Co 's No 1... $14 00/5... Ammunition. CHUCKS, DRILL 

No 2.. 18 50 | Goodell’s, for Goodell’s Screw 
BOXES CASTERS. | Drivers...... . per doz. $6 25 
“ | Standard—Ball Bearing.. . 0&10 Yankee, for Yankee Screw 

Maid, No..... ion 2 10 "| ’ 
Per doz $3.50 5.00 17.50| Bed------.---.-. a, | Seale. shes 

Miter , : j Common Plate. CHURNS 
New Langdon 15&5% Brass Wheel. 60&10%, Anti-Bent Wood 
Stanley’s....... ; 30% | Iron and porcelain wheels, new ™ ne sal 5 2 10 
Seavey’s.. each, $1 50 | list -&5% enoe 3 ; 

| Philadelphia Plate, new list... 10%; Each... —— oe 
BRACES | Martin's é » | Belle, Barrel . 65X74 % 

r Payson’s 758 nd |Common Dash,Gal. 4 5 6 
ar ber’ Os aie 5O& 10& 10 @50& 10& 15°% ; mA Per doz.. vous Ce $8. 50 $10.50 
ray’s Genuine Spofford’s....... pee CATCHERS. GRASS. | Union, Gal aa 10 

i |S eee Each. . $3.65 $3. 90 $4.75 

Ys 5.0 sinee dss $8 60 |Carroll’s, No. C per doz. $4 25 

~ iin a aaa 2 75 | Wildermuth’s bi CLAMPS 

Ein vs satis oc'es 285| Nos....... vot 2 3 | Adinstable - 
Per dos... ....$5.60 $5.75 $6.25 _Martin care fen e's 5 ae 

: BRACKETS. | Nos , 4 5 6 | Carpenters’ 
1y-Rack. Per doz..... $6.75 $9.50 $10.00 6 eee ‘ 25% 
Wenzelmann’ s No.1, per doz. $9 Ov | | Hose 

No. 2, “ 9 60 CHAIN AND CHAINS Sherman’s, brass, }-in., per doz. . 42c 
velf _.. | Breast Chains. Double, brass, }-in., 90c 
ast Iron, bronzed...... - 50-10857% | Doubleslack....... doz. pairs, $5 75 | S «w Filers 
Clover Wrought Steel........ 10& 10% | With Covert Snaps. 500! Disston’s list. $30.00 30% 
lover Folding................0% With Slide........ = 325! Stearns’. No. 0, $3 50: No. 1 
Without Slide.. is 285| $11.50: No. 3, $5.00 doz 
LE S PY » o oz 
Wire.... BROILER 79%, | Bright Ox Chatns. $6.00; No. 3 


Wentworth's, No. 1 
$7.50. 


CLAWS, TACK. 


| Cast, wood hdle.. ver doz.45@60c 
| Forged steel, wood hdle “ $0.80 
Solid steel.. r 1 00 
ae i fe 30 
; CLEANERS. 
Drain. 

Iwan's Adjustable.............55% 

Iwan's Stationary........... Wk5% 
Pot. 

Wire..... .per doz. $0 56 
Side-W alk. 

Steel...... per doz. $3 25 

TLCR.. ; 655% 

CLEAVERS 

Family. 

Griffin, Inch.. 

Per doz See he "9s. 50 6. 75 9. 25 

Royal.. per doz. 2 25 
Butchers. 

STF eee Pe a ee 25% 
CLEVISES 
Malleable..... . 5c fb. 
CLIPPERS 
a . .81.90@4.75 
CLIPS. 

, ps 
Damper. 
Standard........ per doz. 65c 
Troy..... 7 
Ee pees a 17 
CLOTH. 
Emery 
Star W% 
i @ Muanes ° ° 50% 


Hardware Wire—tfull rolls (100 ft.) 


2 to 3 incl., Galv.— in full roll 2 75 
4 and 5... ’ 3 00 
b 3 25 
7 and 8 3 75 


Screen Wire 
12 mesh, painted, per 100 sq. ft 1 35 


COCKS AND FAUCETS. - 


60, 10&5%, 
60, 10&5% 


Compression Plain Bibbs.. 
Lever Bibb Cocks ; 

Compression Hose Bibbs . .50—10&5% 
Telegraph Faucets (new list). .50--5% 
Racking Cocks (new list)...60, 10&5% 
Compression Lock C’ks(new list) .70% 
Andrew's Brass Faucets... 70% 
Angle Plug Faucets, per doz $0 85 
Milk Can Faucets, per doz. .$2.60-4.20 
Petroleum Faucets T5&5% 


COLLARS, STOVE PIPE. 


Inches.. 5 6 7 
Plawn Tin. . per gro.$1.90 $2.40 $3.50 
Japanned Tin “ 3.00 3.00 4.26 
Lacquered Brass* 3.00 550 4.25 


COMBS, CURRY 

Nos 000 ll 15 39 89 108 
Per 

Doz. .$.37 60 1.90 90 1.15 80 
Nos... 299 320 390 532 620 1400 
Per 

Doz.$1 .05 85 1.35 1.20 15 «1.40 

COMPASSES 

Carpenters’... 60--10--10°% 
per doz. $1.00 


Pencu—Faber's 


COPPER—See Metals. 


COPPERS. 
Soldering 


1 tb outs . per tb 30c 
14 tb 3k 2 tb “ 2% 
3 tb and larger.... * 2h 
CORD 
Picture 
White Wire (new list) 85& 10% 
Sash 
Monarch Braided Flax per tb 
Silver Lake. white. 7-32 in : 
Silver Lake, white, 8-32 in 
Keystone 8-32 in = PP 
CORKSCREWS 
Humason & Beckley 334% 
Walker s 334% 
Williams son's Regular 408 10% 
Wil liamson's Forged Worm O°, 
COTTERS, SPRING 
All sizes—new ust... 90& 30, 
COUPLINGS, HOSE 
Bras .per doz. $ 
Brass Plated 85 
COVERS, WAGON—See Tent 
CRADLES, GRAIN. 
Morgan's Grapevine... . per doz.$22 75 
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CRA YONS—See Chalk. EMERY CLOTH—See Cloth. GREASE, AXLE. HANGERS. 
CROW BARS. EMERY TURKISH. Wood Boxes. Barn Door. 
a Wedge Poi Sise.... .5-lb. pkgs, } kegs, kegs. eee. Je per gro $5 50 Natten. 2.6. .s 5s Vannes oes 10 
Saehor Wedge Peint.....-:par th aie No 60 to 150, | per tb.. 6c 4c 4c gg Ne SRE Tees 950; Matchless................. 70& 10) 
CUTTERS. Flour.. fe = Se Be | 6 Hub Lightning.............. 5 25| Storm King............... ry 
Glass. PUI 5505 Sov ncet eee 6% | Wodld’s Bett.......2..... 50 
eee eee 457 ENAMEL, IRON. Wood Pails. Wagner’s Adjustable. ...... .70&10 
Smith & Hemenway Co........ 50% | Nubian, }-pt. cans......per doz. 165] Frazer's, 15 tb. 80c; 25 th. $1.30 each.| Warehouse.................. 6 
Meeeeward... .... dees ca twdsena ee ee) er Pree 1 25 “—_ Lightning, 15 tb. 55c; 25 Ib. | Conductor P. 
Meat. | . . Oc each. Griffin. ; wae 70& 10 
Enterprise, Nos. 5, 10, 12, 22, EXTRACTORS, PIG. oe: Graphite Iwan’s Periection acu bait 50 
fe eee | 25% r E T Jj 
i. ¢ : 1 th. REP aS esp Gus 1 TONgK. 
No, 202 lst, $1.80 ea... 40878% | aan et... peed, one 4 gn oo a on 
Pipe. 5 th td yy op ae dhe Ls Ee eee ee ee 20 
Stanwoods.No.... 1 3 | Bright Wire Screw—See Goods, B. W. 5 tb. per gross.......-.+-++. be he Te eee 
Oe eas $0.85 $1. = $4.00| Drifting Ptck......-2.--+5- 60, 10&5% GRIDDLES. Parlor Door 
Slaw and Crout. Hooks and— PROPUNNE 65s. sii SSS Acme... ; 75 
3-knife Crout........ per doz. $9 75| Brass.......seeeeeeeeeeees 508 10% '. Sa eae ee” 
I-knife Slaw......... 1 as BR ovkiestevenesetocdaeae 10% | mmily, CRINDSTONES. spond wert, a 
2-knife Slaw......... * 2 25 amity. , ‘Hiteea 2 | 
ma. «  59%| FASTENERS, STORM SASH lnches............ 7% 8 © | Lane's New Mode... “ 21 
Per d $8.25 9 Le Roy Noiseless... . . 4 00 
| Schroeder's caousaen per doz. $0.85 ytd Dee 2 00 10.50} Richards’ 40-1085: 
DAMPERS, STOVE PIPE. ee ysl ms 1 15 Loose. | DEY 9.06 cktpie pala 10&5%, 
ie sie } MSIDIC.... sce eceeree ee Saar a $20 00@$21 00! 
Jewe eoeererecersseececeees 50410 | FAUCETS—See Cocks. Mounted. | HASPS. 
RE) eee nanan tae ee 50% F Ball Bearing........ 1 3 Hinge, Wrought 40° 
: es ee che ga ee | ee eee 
DIES AND STOCKS. | FILES AND RASP 70% yam x - $3. ‘ 3. 00 . 85 | With Staples—See Staples. 
Discount. 0% Delta........ Stet eeeeeeeeeeee hee. > imon earing . & eS 
King’s, Little Giant. "334% ga] RANNOT & PURE. vones.nces o ac $3.00 4 ce! HATCHETS. 
| FLUE STOPPERS—See Stoppers. GUN “WADS Cc 50- a 
DIGGERS. (See Ammunition.) ——- steseescevereecs ‘ 1085 0 
Post Hole. FORCEPS, PIG. HAPTS'AWL ie ee 
ee Pe per doz. $9 25 : 7 7 : ies ; : Pie a @1 2% 
Atlas 9 | Bupetiar..vcecsecvsces per doz. $4 75| Brad. POVEIREGON, oi ie04 vec cbecens 40% 
ey : : = oa Whisson's Imp........ 5 25 ,  asreotgs naive toed per doz. $0 19 | piumbs.... TAC RAR 8 334.859, 
ER ee re 10 25) FORKS. Common.. pi 22 r tw ze 
Iwan’s Split Handle. . ty 7 50 Patent, plain ‘top.. “ 47 “ee HAY KNIVES. 
Iwan’s Perfection 9 rt These goods are sold net this year. Patent, leather top.. « 52 See Knives. 
Iwan’s Hercules pattern “ 10 00 | Barley. oy | Sewing. 
Ryan’s...... 7 00 | Steel New List.. - -65&10% |“ Common............  “ 22 | HAY RACK BRACKETS. 
See also Augers—Post oe Wood, +tines, per doz. tereeree $5 00 a aan oe - 52 | w 
Dividers, Wing. . 65&10% pos Coal, Coke, Cottonseed. . . 80% sin simile a mma ° a Ss ‘per doz. $9 = 
. s 9 
DOOR CHECKS—See Door. ee oie cM MR DAIS. 6 Sick 0 0:c.00d per doz. $1 10 
DOORS, SCREEN Be yeeros Y 60&5% | Sisal Rope...../....... " 1 85 HINGES. 
in. 4-panel, painted...per doz. $7 98) 4 “oo... cece cece wees eg Le = 2 00 Blind 
1} in. 4-panel, painted.. " 9 + NE a oo. 0.4 ne Xk but a sets 65&5% | Leather, rope tie....... ~: 8 50) Clark’s ( e i ate Of 
1} in. 3-panel, natural pine, eee are ey ee ee 30% | Leather, leather tie..... * 11 5O > ark’s Gravity .. . per dos. sets, Sc 
CONCF.0.cus as: . “ 12 40| Heade << g Se .. 65% 
:. er. 608&5° HAMMERS, HANDLED. Shepherd's Noiseless, for Wood 
DOOR HANGERS—See Hangers, | Stress tttt tt “6085, | Blacksmiths’ Hand. Casing.........++. per doz $1 05 
DRILLS. | Samus FA se se = totesterseces es « OOMB% | Case, 
Bit Stock.. tr ‘q Ris aes kkk a ev nnnve tes 60% | Biumbe..” eoase, | Clark’s............. 1 2 3 
Blacksmith's Twist. US Aree Fene RS Salle Bia te ae ° | Hes & Ltch.. doz. $2.50 2.90 4.00 
Breast. ” | Spading. Plumbs.................+.40&10% | Hinges only... “ 1.9 2.20 
Fray's No.9..... ae -each, . 4 FRAMES. Machinists’. | Latches sabe a .70 .73 
Millers Falls No. 12... Plumbs 608&5% Knuckle. ‘per doz prs. $6 00 
aud ” Hack Saw. er doz. $5 75 Natl. ae Cs d Ber. > 66 64> oan sets 6 75 
a : . 2. Sk Radial tia ional 7 50 ides én snbwse os ends 40&74% Superior. ....... “ prs. 9 53 
Goodell’s Automatic. Jenning’s adj........ es Quaker City. ie iia ae per doz. $3 50 
Oe 01 03 3 20 0 ee ee ee 2 5O em Ree “ 1 15 Spring. 
Perdoz.. $7.75 $12 50 $12.50 $11.00) Maydole’s NINE Ei 30&5% ae Ee Pees 5x 
Goodell’s ; Single Gear. per doz. 15 75| FREEZERS, ICE CREAM. Riestine. sais ni : Chicago.. ..- -25&5% 
Millers’ Falls “‘ "7 om 12 Os | Arctic. EE Sa 40& 125% Columbia Dbl. ‘Acting. 408: 1085% 
' ** Double “ 15 25 | . 1 2 3 4 6 | Shoe. Gem . . 25% 
Resigrocstine. | Each...$1.10 1. ” 1.00 1.90 2.90) Pg ies atau as per doz. $0 75 | Ideal Detachable... “per gro ... 
. % t : = 
ae per doz. 16 50} sa ee "ge. 95 3.80 4.50 5.20 All Iron..... ptterees per doz. $0 35 New Idea.......... ‘per gro. $8 00 
Bit Stock. White hisdedeale. bgt se ila. hdl. f ; . Oper. 60 cece cians . -20% 
Standard List . . 085% @60%@10 | 99 qgt., New Platform....each, $19 10 Magnetic... women tas gh ee 
a pong Sa: Pp - pe Per doz.. - $0.70 .80 1.00 New Lists ..... 
DRIVERS, SCREW. — ts Magazine.. ......... per doz. 475) McKinney 
qt., . a, . mor 
Seeant a} = 0s soe sank we: Sa 3 25 HAMMERS, HEAVY. Light Strap Hinges........... .00% 
IR a. os aa-dc Sralamialn oiets 60% | Heavy Strap eau labs <0 00, 
SN. alas y doin Shara 408:107% | GAUGES | Heavy Hammers and Sledges. o | Light T Hinges.............. 55% 
Champion Pattern...............70% | ; | Under 5 tbs. .............. 8085 fo Heavy T Hinges.. Nir uma soe 
Clark’s Interchangeable.......... 30% | Butt and Rabbet. a Ibs. and over........... ..80&10% Extra Heavy T Hinges Fen ee 60°, 
IEC BNI Fat RE FO, 60% | Cream Pail. asons’. 
Reed's Lightning. .45&5% | Fairmont............per doz. $3 75| Single and Double Face..... .80&5% ~~ oth and —_ 100 tbs. $3 75 
Goodell’s Spiral. . "50, 10, 5&24% | Marking, Mortise, isc ciivess HANDLES me as 28 aa 3 65 
Yankee Ratchet ........ .. 0% bp ip AR Re tT Rati rato 50&10% beam a a7 “= ot ag ite bast See 3 40 
* : . re 3 
Smith & H Sid  50810% Saw. Common Assorted... .per doz. $0 38 
a ee PRS eae Se... PT aed 05%, | Peck’s Adjustable...“ 2 10 Screw Hook and Eye. 
aii Sn i a os cD eh et °| Ives’ Adjustable..... oo ee Oe ee eer ere per 100 ths. $6 75 
EAVES TROUGH, GALVANIZED. GIMLETS MO AG Sok acin'n a8 aha nvanet cal 60% f in. ~ 7 75 
Tesnin, 9% ferent; Pictew tip |. _ . — ik ta Aeititul Ee Pe. ar “ sad 9 75 
ments generally delivercd. ee . EET PEO EEE EET ic og ing Ras =n ssorte sides 
See also conductor pipe and elbows. | GLASS, WINDOW. er. Socket Firmer, Assorted, | uf 
| Singl 90&20% ont = ae = * Lo a EEE ee 708& 10° 
tate > > ! MBC. wcrc cc cerecseseseces i) Applewoc ange irmer, s- | Grub. 
EGG BEATERS—Gee Pe * TIEN. ibe sicsirs sax ¥owiceee 90&25% sorted, 29c; Large, 38c per doz. aie mae 70% 
BLEOWS. Applewood, Socket, Firmer, As-| Hazel.............. per doz. $5 00 
Adjustable Stove. GLASSES, LEVEL. C Be — eal dos 99 36 Ladies’ and Boys’......... 75 
Inches... ty Po Mae oP _ Drift ne Pick. pmerogy | Mortar.....--.-..eeeee es 75& 10° 
Smooth, per doz...$0.75 $0.85 $1.20 | GLUE. Fil oat Ig Resse: We wae ving Planter’s s Bye. 624% 
Plan'd, x 1.80 200 2.6 barney 1b. 12 pet ee gi Gs | SRE nna 758 15° 
. 3 Amber.. ° os r c : 
Corrugated Conductor a Whikte..:... : nae 15c| Adze Eye........... per doz. $0 40 HOLLOW WARE—See Ware 
ig occ a cloaencebass 75&10% |. 1. S, ce Natal “  163c| Blacksmiths * 40c@70c 5 
Corrugated Steve. Liqudd. Machinists’......... * 45c@70c | HOOKS. 
is: seo 5 6 ; Army & Navy...............-40% OUT vn tn tin 080 e 008 “ 40 | And Eyes. . 
Cinanite. per doz $) S" $1.00 $1.50 pty ihren pS ee I oa eee 50& 10% 
nee myo} Hoe and Rake. « 30% | Iron 658 10% 
Pol'd, Ce Oo ee eee 374% tBeeceeccvcsscers | Pw ~ehinneneh Ubnee vee 
Plan’, if: “28 £28 22 List 4 eee er ‘ma oe AIRMEN per doz. $0 75 | Awning............+.- per gro. $1 00 
. ‘ List “C’* 25% Varnished........... as 80 | Belt. 
F sae Stove e] " +t Screw Driver. Brown’ Drtdosceeisep vaeiers ekg 
nches..... 5 6 GOO — Sy eee . 6h ee eae drieoe 65&5% 
Smooth, per doz. .$0 60 $0.65 $0.95 ent ee ot anaaepia “ et 
Planished, “ ..1.40 170 2.30 | Bright Wive...........0208 $06 mien 90% Preme poe Spade...... ae . me See Stops, Bench. 
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. ee es. ee N LINING, STOVE. ] 
in ate ibs ats ato] NOtzeesesceceece gb 2 [im Bricks... See P NAIL PULLERS. 
ae $0.60 1.00 : .+..per crate, 42c ullers. 

H née Beckley’ s..perdoz. $250) Wilcox.  — : P NAIL SETS 

See Goods, Bright Wire.) Nos... co 4 MAAISTNES on Coe 
F Each....... Sigal do site “ae eee sci) > tease go 
on Axe Handle. per doz. $7 00 - . -90 Augers Augers | Galvanized beforew i 
KETTLES Angular. ..-perdoz. 3 00 449 | Galvanized after anew ey ae 
Inch $& i Se ; ts ch ne itailcn denis 15% Upright... .. a 2 400 | Cut Pieces..... ieee yatta 
Per 100. . $7.60-8.10 9.75 11.50 12.60 | Cauldron io hnuwce 2 Leather Riveting shad 5% 
Copper. ‘ per i We Chicago, Pomeroy per doz. $9 00} ; 3 NIPPERS 
ye ae per doz 22c@24c aE ae 65% aa = 0 2 00 _ Cutting 
° CR IT eats: 7 andy...... ‘ 9 Stubb's Pattern. Inches _ 5} 5 
ae See 50% Little Gi 200] Per doze: ‘ 6 

( . alo e Giant...... ‘ ; Pen zen $4.00 4.25 

( r gro. 72c-@$1 50 : KNIVES. Pony, Pomeroy ‘ pon End and Diagonal Cutting 

( Raby . 70% Beet Topping. Washing. he 720! Swedish Side 150; 
Conductor larga Scimiter Blade, doz.$3 85| Winner...... > ee don, OE — Drop Forge & Tool Co 60%, 

Malleable.... .. :sasuaseuemnen 25% | Coo a al alba 340| Keystone...... Wie , 400; #H , 

vrousht.... dcczdcoaae 20%, per's Hoop...........-..+-+.18%| U.S. Steel...... ee Be ety 40& 10% 

Corn —. Advance, f.o.b.C hicago 24 50 V.&B... 7 55&5% 

Common . unpolished, per doz. $1 50 eo gla -per doz. $1 75 7 NOZZLES 

Little Giant. 3 25 Deaton he find 9 as 2 75 | See B MAIL BOXES Hose. 

Gate = ae SE ”" 3 00 ao ones MALLETS Genuine Gem.. per doz. $3 90 

See Goods, Bright Wire. oo ied Wien nd s.% 2 25 | Carpenters’. MALLETS nee es 3 60 

77a ng. > e . ystic ‘ 

( a P 3 , ae 70% Fibre Head, a. per doz $5 00 ce 3 0 

Per doz... $1.50 1.60 1.70 Adjustable......... 1... "15% Ae oe ++ NUTS, HOT PRESSED 

° . _ E eee / arge . 7 ve R 

German....+.++-+0++ per doz. 1 75 Delain, s Carpenters’..........10% Round Hickory. “ 4 — - lank : 

Little Giant......... “ 995 ing Handle............ . 25&5% ” a rita 325) te dic & te be sk ot 
“ ; ‘Hay. . S — ; 4 00} 5 > Me 8 Bie Sic Sie Se 4fe 
a American, Sickle E quae Ettcbory...... 2 25 | Square Tapped. 

With plate ickle Edge... ; rite f 7 

rit! plate. heehee per doz. 50| Canton, Sickle Ed ge doz. $10 50 : Lignumvit@.. . 4 50 Ne F if )*s J ' 3 

With screw.........- 45| Heath’ ee... 8 25 | inners’. A I2jc Whe Sc Tie bie Bie be 
L imbrequin, or Drapery, per gro. .2Ic Suten* ‘s, Slckic Sige fatwa t ~ 8 00 ~ egy oa tol 1, 1 90) ote taal ~ 1 boxes add 4c per fb. to 
Pictnre... «oa saaeee 0% @S0810% Se / tee: 9 50 ickory....... “100@1 50 cae 
Potato and Manure.. - - 108124 % nk So sl dy-pomerad r +4 00| Hickory Sheet Iron men) OILERS 

' a , uine. “ 50 Chase Pattern 
Lightning Pattern “ : : . 
Pe eRe 5¢ hin <a> 6 00 MATS Srass and Coppe aie 
See Goods, Bright Wire. es 5% Wadswoftth's Sp’r Point.. 8 50 Door . 4 Se 298 or 
Seat SPVENE . «0 «dan dcares per tb. 5}c — om “) - 50, 10&5% | Engineers’. " 
h Acme Steel Flexible 3340, | Canno 
HOOPS, TUB on ee ~e : : Su ences © Re - 
Rlstic...pereestides....00|Mave | : 9 : sss .+..per gro. $3 25 | Machine er doz. $2 OO@E 25 
HOSE, GARDEN Common, Single...... “ | No.t......... Rae 3 .50| Common.. ...per do 
RDEN. " , ocean + x 40 | No. 1 Asbestos Toasters, or Copper P lated "Steel per d z. $0 58 
eupied, Streeter +B d arr “ 50 | wire-covered Stove Mats Malleable I : 4 » 
Heron, 3 ply- 7’ guar. press ~ . Sieesten ‘Bie. Besece es 1 30 | _with handle........per doz. 1 10 } orca ron 60, 10&5% 
penta “ya “9 ene : ade..... 200| No. 2 Asbestos Toasters, with 65@75c 
Falcon . ° ° | ring... . per doz. 60 field ee 
Eagl Fo 24 Ste Common.. ++++-per doz. $0 60@1 00 | M. ATTOC KS ae OPENERS 
10}c | Lander’r.... | Plumbs.. ; , 
150 “ 11jc | Scraping ag 1061 7 /p, tra ‘ERX Inches. 10 12 14 
pe E+ A Seeeieeenes 60% > ‘ eae) 

, 200 “ 124] Beech Handle...........  75@! ail MAUL . ( cos ---per doz. $2.85 3.60 4.15 
ae = RUBBER HOSE, | Lander's............-. 5 25@6 09 | Fron, Ibs; 3 16 «613 |Con eo 
High Grade-3” guar. press. 400 ths. 11 ~es 2er doz.. $4 y* 4.50 5.25 De c 
Special 200 *" gfe | Door. ae or, Ibs... 0 2 | Never Slip. per doz $1 30 

eader “ 100 “ Tac Mineral... er doz.... " $5.00 5.50 6.00/C Slip “ 85 

HUSKERS ms Mie. ee co yrotenansd 0 Oe ke B. 

p ’ 'o , . o 
Now B BB E @ - ene Lake Super’r & Oregon Pat. 75&10% OUTFITS, COBBLING sie 
q sda 200 FSET Se were cer cress | k * >. 

Per doz... $2.00 2.00 1.75 80 | LADDERS. a — = a7 per doz. 11 00 
Noa. . «ccocleat Rye le ee ior fone. } pk. I pk. bu. | Family... := 
Per gro......$5.40 6.00 6.00 10.50| _ Per sae 9c @ 14c | Galvanized, per doz. $2.25 3.00 3.86 9 75 
se 2000 3000 0 Extension. 5 aaa jsapenned.. = * 1.75 2.45 3.15 | PADLOCKS. 

Per 990i + casine $3. 5O °.90 24.50 er ft ‘te | | MICA Standard Wrought 75&5% 
Neinccicseee “60. 59 “64 68 Step. | First Qualit ’ d pes Champion... Be 2X aie Sas F.* 50%, 
Per doz...,...$2.15 2.15 .85 1.45| Common, per ft. Tic’l Second Boosss . 205 Sareme. 40, 10&5% 
Brinkerhoff's. | Common, with aint See eee ee 25% | Yale 0&5%, 
Por gee. 52a dabese ob se wid taal MR mnccone 53-0258. ase|____ MILLS, COPFEE. PAILS. 

Clark's | Triumph, per ft.. 7. Enterprise. .. 950 Cream 
No _ 1 63 200 400| LANTERNS Parker...... 40-124824% 20-at , without gauge, per doz #2 50 
a. 2 AVS. r sea « fi 2U-« 2 ‘ 
Selby. .....$0.40 .75 .75 1.75| Bull’s Eye Police. | Arca | a 40-124&24% | _ 20-qt., with gauge.... : 3 o0 
Per . 200; 4s 3 4| 3-in. Flash sag. -per doz. $6 00 | MITRE BOXES. oo 
Renee $0.85 .50 1.251.25| 2-in. Regular........ 4 90 | See Boxes. 10-qt., Galvanized, per 100... $13 00 
ei a AB F 3 -in. Regular... Pasa ps ss 5 50 MOPS teat he - He 
er don..... $3.00 $4.25 $2.50 | Tubular. ree per doz. $3 15 eat — ts - = 
| B : C : at.IC Ti “ : 

IRON. | uhl. . _ net prices. gy a te otton. oa IC Tin... . 10 25 

See Metals.—First column. | Ni LEADERS, a | Per dozen... $2 00 2 A a, 3 A i ae - = 
| SS Deter 2 a. 54 +++ $2.00 2.35 2.65 3.28) 10-q¢.,1X Tin.. 4 

Curlin IRONS. | Per doz.. $0 5 70 2.75 | MOWERS, LAWN eat, 3 

‘pee LEATHER, LACE Gladiator—B. B. qt 17 
y hae sed doz. $0 40 | Cut..... 6... .eeeee ; 334% | EE ccs) .cukase Se, SE ve. * 
Sieh . MS Shc? eg >i Mack, ........ n~inenm tee, “at 5 4S 
Jewel shee S|, Ex. Cuality........ per sq. ft., 27 | King Universal—B. B. ee 
Impertél. .. «anced aes | . Each : ‘ | *" . 

Plabhgcs oe 100). LEATHERS, PUMP. ip AM oh ale Galvanized... qts. 10 12 14 

70 | Valve and Plunger or ANCNES....---+-.-- 14 «(16 18 Per doz...... $1.95 2.20 2.45 

Plane. L stecesesees se. «10% | Big Giant _ 3.50 3.90 4.25| Wood. . 2.4 

‘ Wood Bench.. 208&5% | Stove Cover IFTERS. | Lite Giant.... 250 265 2 75 Cable, 2-Hoop...... per doz. $1 70 

Sad ~ 7a “over. 7 «49! Cable, 3-Hoop. “ 
Charcoal oi gc Ss. per doz.$11 00 | Coppered... -per gro. 1 75@3 65 | ies Sedien tihinet A & E, 60, 10&10% | Gedar, 3 Hoop. fae ns : ; . 
Common, polished, per 100%. 4 50| ES ee 5 50 | |’ Style A...... , pees Standard, 2-Hoop.... 1 60 
Common, nickel plated, 5 95| ‘Alaska. Coppered = * 400| Style E, High Wheel... .60 fel Standasd, Setenp. ... 1 80 
. — here. _per doz. 7 40 Alaska, Nickeled. “ §00| Drexels. . eee abs — PANS 

aundry, No. 1 eg ae | Transom. Ant eel 0| Drs peunee a ; 
Laundry, No. 2....02. SF papesn's wnat | SG canes 6 Nice Pee | DP Pind on eseeseeeeseeeveees 608&5% 

rs ott’s, a ee fo | wT = C r . 

-s ° I Enterprise, per set 93 | Chalk. LINES. | Cut Steel . NAILS , gy ag! / 

“jot ’ “ “ o- rates, $2 50| Rp sete tert reer eneenes A 

No 2 , a ” 1 * | Twisted in 20-ft. hanks. | Cut Iron....... nem 2 60 eo 

No. 80, Bless 96 | Gross’2.$150 200 255 25 e~ | — Nos... —_ So 

ca ee 93| 7 50 200 225 250 309| Small Lots.......... $2 Per doz.... $4.75 5.75 6.50 7.50 
Tailors’ Sad a9 | Twisted i in 50-ft. —. Ee 2 35 Neverburn.. 4.00 4 50 5.50 6 Ov 
Tailor? Gatcsereee sees per fb, 5} Cans dk ae x69 2 3 4 Cement Coated........ as Savory, No. £90... per doz. $8 

: | 5} | Per doz... abe 30c 35ce «4ic | Horse Shoe . 22 wie et $8.00 
ake ses, | Braided in 20-ft. bonis, A me ; | Building PAPER 

ingle Duck Nest.. -per doz $5 25 ce Spas 0 2 3 once elaaiad S5KST% | Plai xf 
Doub le Duck Nest. é doz a Der dos... "996 oe Bic 85c Capewell tn 15% | nm per 100 ths. $1 25 

COM. .ceneenseees cack, .., 2 23| Mansons’, in 100-ft. hanks...dos.80c| Perens. 7271. 55&5%| Tarred Felt... |. 1 as 

l JACKS Clothes. ame 20&5% No. 20, Red Rosin... per roll, 40 

COMOLIUE.. .cececess 70% 60-ft. Jute - per | doz ” . ssi tinia ache eal 35&5% 0 | No. 30, Red Rosin ns 55 
agon ster eeeees la  v > *eeaneieegt Clover Leaf ....... per Ib., net, 10}c | Sand ~ sg Emery 

Uliver, | @O-ft. Sisal........... Picture. . low list, 50% 

NO8..s<aee Lees : 0 00 YY *“ ae ” : 14 SD BENNB. s cicksi00s v-04 25%, | B. “& A.. . 50% 

ach 50-ft. Cotton. o ars 2o'%0| Wr “ 

Cb..reccccccccvess 90.@9 90.80| 50-ft. Braided Cotto DB] Brads.....00.0seeeeeeereeess 85% | apping. 
Tai Cotton. SP PPR sc ccccccccccosessocce 15% — FUBET.++.0.. per fb + 
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PARERS. Ténners’. : PUMPS. 
Apple. nov cag CO ee — 
Bay State. Tinea per doz. $1300} Solid.............. cach, She as aan . , amas bs one o<ebeUOees... 598 10%, 
eee: < Se eS ee I ee e VOT Yoccccccccesitvoesces., oben 
White Mountain. 5 00 PLUMBS AND LEVELS org 21. cee £6 18. Le SASH WEIGHTS 
Reading....... 709|Common............... 60& 10&10% | Sprav. 
Potato. Cook's... ‘\weyee's CO MIEI ADT EEE aepaven oun per doz.$i4 50| See Weights. 
Goodsell's Saratoga, 10} in., doz. 6 69 | Davis’ RRL RS» 2 25% Cyclone. UR. oss cess 3 40 SAWS. 
Goodsell’s Saratoga, 5 in.. dor. 5§0| D@vis’ Inclinometer.............15 Zo | — copper...... ~ — Bach. 
es POINTS MEET i809 wo oye cee ees Disston’s........ ieee... 
ee PICKS. i Ee ring ‘Tees, | Little Giant......... ah... 93) pete. me 
dhe, i, Oe eee ee 0 i 
Drifting and Poll Picks... 70% POKERS, STOVE. th asec gg ok 
Plumbs, Railroad............... 10% Wr't Steel, str’t or bent, per doz, $0 55 4 Coniuarterd. SSTOM'S.. 00 sercccceees.. 30, 
Sarface......... Wr't Steel, wood hand’ls “ERE ae: rdoz $2 25 | Circular. 
70% | Nickel Plated, coil hand'ls “ a5 | we leston’ 
ackel Fiated, cou han 65 CS Ree per Ib 19| Disston’s....-...0.....0... . 0% 
PINCERS. POKES, ANIMAL. | Saddles’. RRC i eat 508 10% 
Carpenters’, cast steel. | Cracker Jack, wr't steel, per doz. $4 50| Common... ... --per doz 60c@70c | Compass. 
Inches. ... 6 8 10 12 | POLISH. Ba niesiane.* mises 72c@84c | Common....... per doz $1 35@1 
Per doz... - $2.00 2.60 2.95 3.75 | agetai. PUTTY Disston’s ..00..0-.6.205......% 
Blacksmiths evs et Sos Rae Esha 45% wwne Of the War. .:.....62 ses $1 60) ; Cross-Cut 
OIE Bee oS ibesceees .-40%| Putz Cream, | In Bladders. aa 8% 
— Soy gen eepe ~~. £24 | Strictly pure...... per 100 tbs. 2 35) 1 ring. ° 
" ove. Por des. i... $0.80 1.10 ~ 65 | Disston’ 
Clothes RAIL. J per doz. $5 7§ 
—- +++. per box of Sgro $0 52 eo ‘$2. a. 4. p 7. . 12. a | Barn Door. — ton" 
. : Riss 31 White Silk, half pints, per doz, $2 00 | Matchless, I-in............ 3c ye en 25% 
ere 70| White Silk’ 6-oz. cans, per doz. 100| Matchless, It-in............ 3c eystone... Peieeweescceec e+e MM 
rw : ei Wondershine, Ges TEI, iss 68 -6k oes 4 c| Hand and Rip. 
: uted, 15-in.... . . per doz. $0 70 ie! xs, 1-6 ‘ ee Sliding Door. Brown’s.. anaes >. .80%, 
Fluted, 21-in.... .. F 1 60 Per doz. $0.70 1.35 2.25 3.00 Painted steel........... 4tc | Disston’s No. 7.. 30% 
Spiral. . 1 90 George William Hoffman Bronzed wrought iron... Sic Disston’s Nos. 8, D8, 2, 16, 112, 
PIPE. U. S. Metal Polish Paste, 3-oz RAKES D100, and 120 ee list)... . . 25% 
Conductor. boxes, per doz ,50c; pergro 4 55 Puaas Keystone.. . seeeees 20% 
Lad. SO ae perdoz 1 20| Coal or Wood.... .. per doz. $5 20| Enterprize, ‘hand. .. -per dor. $5 0 
per fb. Te| Ltd boxes . “2:28 | Garden Gur Sew, bend....... “ 40 
Otek 3 on ee The U.S. Liquid, ‘8-02 ‘cans, per Steel... .. hee ons ; ..700% | Our Saw, oe = aeons « 450 
Stove doz , $1.2 y -per gro 12 00 OR Tree .+-.«-40% | Keyhole—Disstion's............. .25% 
Acme—Inches.... 5 6 = F riend be = 175 —— iron, heavy...... .60&10% Kitchen. 
Smooth, per jt... 83c 9c preps, : -per gro 18 00 ay EE bai ide te abscess. 254, 
n Planished, “ 32 c- 3c Shoe. L ae se Y . $1 50@82 00 OS Se ee OF ee 50% 
eerless—Smooth, : » 6c awn— 
id... ‘tme ime : = I taste jee nae ese -per dos. $3 00 ewe , 30%, 
Planished..... Be alc 2 aR ; OORUGE.. <a 2 <r naa [S| Seamtint........ 30% 
eee ae Saaiee, 5 6 Imperial... .per gro. 5 00 diy poet ree 5 = Disston’s No. D100. . ‘ ; ; : : as 25% 
ay Tie «8c 9¥c | Stove. sles aaneanme pices 7 
7 te 6 in. Smooth Tapers, pr jt...18¢ Black Eagle, 1-tb. cans, pr gr, $15 00 RASPS—See Files. gene = 
6 in. Smooth T’s..... ; oe Black Silk— ete s 0-6 690806000000 Core ce 25% 
7 to 6 in. Planished Tapers... .45¢ nea $0 70 | RAZORS. TENS « so bencens 35% 
Yale Patent Lock Pipe—Stove Paste, 5-oz. cans... . per doz 75 | Bo-ras-ic.................--.+-.-O% | Wood 
i” 66”) 7” "tog" Paste, }-Ib. cans... “ eR me 50% ee re Sey ee per doz. 4 #8 
—_ Steel: : a Liquid, $-pt.cans...  “ ATE PII oo oink cascacy be cee 50% Clover Leaf.......... sf 6 08 
attle Axe Blue... 7 7% 869% Liquid, 6-0z. cans ” 75 : 
me Ame Se , 6-02. cans... SAW BUCKS—See B 
Can't Slip “ ..7) 8 10 Steel Range Gloss.... “ 1525 REGISTERS. shed: _ 
ao . = 8} 10 Blackene, 1-fb. cans...per gro. 13 00 List December 5, 1904. SAW SETS—See Sets. 
uplex <n ll 8B Blackene, 1-tb. cans...per gro. 13 00 | Black and White Japanned, Rey. ' 
Yale, Rus. Fin....15 16 17 Sub ieck. tthane °  9i5| ond teeter’... Japanaet, Ferien, SAW TOOLS—See Tools 
Duplex Planished. 29 31 37 Dixon’s Card.ofIron. “ eet GPO 3, nncsapeecctares 5&107% | AW FRAMES. 
Galvano, Gal......15 16 = 17 Nickel Plate......... " 4 50 plai 
If wanted made up, add per joint RINGS en ale.. 5 gi “par dos $1 % 
or grooved, Ic; riveted, lic. Crating POPPERS, CORN. | Bull SSS. NEE exe id 
made-up pipe extra. Round or Square, l-qt. per doz. $1 05 : i ron » 
Wrought Iron Gas Pipe. Square, 1}-qt.......... 115} eee Fi ae $1 10 PS SCALES. 
t@t-in., black........diseount, 60% | Square, 2-at........... « St Bee bees Gee ———. . 
#@}-in., black...... . SING sins e caccetesdas “ 3 75 Piercing copper, pr doz 200) .... | ~ %OUZE--- +++ e eee ee ees... M0K10% 
Sin. to Gin, black... “ 10% POTS, FIRE. Steel, per doz..... 95 | Platform 
ion yrery sf sf “aa CR ERI WE each, $3 85 Nickel plated. . wees OS@OOd... see ee ee esse eee 50% 
FO: eee ? | Clayton & Lambert's,each,$4 75@6 25 | and Ringers—Hog. e 
{@}-in., galvanized... 50% | Gate City % pare 25 Blair's Rings. . per doz. $0 58 | SCOOPS 
canes Segue. Saas... 20vececcae each,$6 75@8 50| Blair's Ringers... ’ 75 | Gratm 
Tin. to 12-in., galvan'd 457% | POWDER Brown's Rings....... 50| 4-bu. “‘Hercules”.....per doz. 13 70 
Brown's Ringers..... 80; 1-bu. “Hercules’’..... re 15 00 
PLANES See Ammunition. Champion Ringers... 60 | wi : 
Sargent Iron Bench.............60%| PRESSES, FRUIT AND JELLY. | Hill's Ringers........ 70 | SCRAPERS. 
Stanley Iron Bench ....... 25&5% | Enterprise Manufacturing Co..... 25% Hill’s Ring, boxes... . 47 Box 
MN ict.s ole caveceres per doz. $185 | Major Rings......... 60 | Triangular.......... per doz. $4 00 
PLANTERS. Perfect Ringers...... 95 | Cabinet. 
Corn. | ht ose | Wolverine Rings.. 1 40 Cast Steel per doz , 0c @7k 
Monitor.. — -per doz. $7 aan Wolverine Ringers.... 80 Road. 
Triumph... eae “ 6 $ : . Fruit Jar. Cubic ft. 7 5 3 
ement...... Pie y Disston’s Pole......... per doz. $ 5@| White.............. per ftb..... .30c | Without run’s, ea. $4.00 3.75 3.58 
Potato. Henry’s Improved..... “* 75&10% | Key. | With runners a : 4.25 4.00 3 1b 
Chatcage” sab binges - per dor. $6 Water’s Improved..... “s 80% Split, round....... ‘per doz $0 17) vars 
Pingree. oe oy ghee ; : : : “ 2 PULLERS. Split, square........ 32 | | SCREWS. 
re “ag 6 Cork | Ball, round.... 32 | B 
, n" 
SOT Pee eee each, $3 10 : Phen “ta Eee 1 W 
PLATES, TIN. Phoenix... .2sscccccees “6 1 40 RIVETS $3.50 4.00 475 
See Metals in Column 1. Quick and Easy........ “ 2 70 | and Burrs. | Wood, white pate. .per doz. $3 50 
[Son Nail. gg ee 40% | Hand—Wood.. seae 10% 
PLIERS. Beerebans oc tore9e% per doz. 10 50 Coppered Iron... . . Hand Rail... 2. 6.005+ 4. 80810% 
Button’ s—Ins.. 4 6 8 1 Eyl es 9 00 EE EP Oe Pres tat SP eee ere "1081085 5% 
Per doz... 3.75 3.3 1.8 Giese. =... ********* eo Hame. per tb $0 10 Lag or Coach—all sizes, gimlet 
Tack—Giant . 40 758-5 
Button's Pattern | 2 Slotted Clinch per doz 40c@45c a eee T5&5% 
Inches... re 6 8 PULLEYS. Tubular | Saw—Centennial 
Per doz..... $2.25 2.75 3.25 4.25 Awning—Jap’d............ .60% | Nos 1 and 2 assorted sizes, doz, 45 Nos... 1 2 3 4 5 6 
Cutting Clothes Line.......... , . 508&10% Per doz. 18¢ 20c 26c 30c 23c 2k 
Bernard's. .. en i or dee = _ i aie 
Lodi,..... aeeeet ee aia ‘tis iaktee RIVET SETS | Wood. ; 
End and Diagonal Cutting Wood Wheal.@4n.... Pere 4 7g | Se Sets F. H. Bright.............. 874&5% 
Swedish Side..... 0% | Wood Wheel ong . ROPE atta cise... 85% 
Utica Drop Forge & Tool Co 50% cel, Oin., "per _ 2 18 | Cotton ; oes. . 88% 
WU eS ee ae paaeaes ™ | ae Fe Es MOMMEcs ccoccececevcs: 8 
—. . Choice... ; .per dos. 08 Het House—Jap eseesas - -50&10% | 4,516in. Com on reels. ‘per tb. 11}c . ~ — og 
Russell’s... . . “ Screw—Jap Be scinn ide enee -60% | }, 5-16 in Com. in coils. . Be! C| RH Nickel Plated ee 75 
Flat and Round Nose. a ee - 50810% | | 4, 5-16 Imperial in coils. . 21c¢ | 
Bernard’s...... esr ash. @ | Sisal SCYTHES. 
SR <i diacie voc «> ans von ets oie Common........... “per doz. 0-2 | tet Quality .0..0.0.05 6. cca .12 | Be Ve Be, grass........ per doz s 0 
ea a cacao .. 50 Common-Sense, 2-in. . 20 Hardware Grade, rates, per tb...10 ¢ | yj er, @TasS.......... W 
Paragon 50 . : os : pper, g dew 
iLike. + 8 0 1 Empire Pattern, 2-in.. 2 20 Pure Manila. Clover Leaf Dutchman. ‘i 3 00 
“ade ” $3.00 3.50 4.50 Ideal........+e+ee+e 30] tet quality... . 02.5. 600% per tb.15}c | Honest Dutchman..... ¥¢ 3 00 
er doz.... . . . 5. Mss 62s steed ans 2 2 | Hardware Grade, rates... S550 Be Ve Bakscicisdc0s. se 
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SHAVING SETS. Reliance : Tinned Carpet.............. 908 10% | VISES. 
sot emenway.....+......-60% er doz ... light, $1.25; heavy, $2 50) Gimp...................... 90&10% | Phoenix. . Swe vdnepese 
Smith & H ae ° | Star. 2 Upholsters’ Cut........... . .90820% | Phoenix Oval Slide, - 
. Per doz. .. light, 90c; heavy, $1 35) Upholsters’ Wire.......... ""90810%, Inches. ... 25 } 
7. common..... per doz. $0 33 Torrey’s...... . .per doz. $1 35| Double Pointed...... ee 90% | _ Bach...... $1.25 1.50 1.85 2.75 
Square, COMMON. .... 42| Warner's | RB 11 13-| Copper...............perth. 82c| Parker's Parallel............ .18&20% 
Square, Ceo oa — Bh oy ~ egRRORaIREt 75c $1: 35 | Canvas Nails........... . 16857, | Parker's Victor.................15% 
Octagon, oes =. Clout Nails. . 75&10%, | Parker's Combination. ..... -». 00% 
No 5, peg . 23 75 SQUARES. Hungarian Nails.. 80% | is detdl:ss.46%-6 « < ..- -0&5% 
Cup point, — ” | Steet and Iron 10% TAPES, ME. ASU RING. Adams’ Mechanics’........each 2 50 
Rie = per doz. $1 2 Mier for ty 2. 50 per ge: net.) | Asses’ Skin 40& 10% Williamson's Universal. ... 0% 
Formers’... , ~hhtgliee a uber ppuieemedeeee! f See WARE. 
Tinness’.. .c0sp aach ee gael 50K 10% SE Mics n oc caskcccccee 20% 
én heh ad Beud, Patent Leather.. piwkkde 20% ~~ Hollow Ware. ; 
‘Aiken’s Pattern...... per doz $3 50| Try and Miter RAMEE S WOON. 6 ines cess scvce nde lain or Unground...... 50% 
Common Lever...... = 1 20 eee per doz. $5 75 Lufkin’s Metallic... ve 6% sea JT Ground Ware............. 45% 
Visston’s Monarch....  “* s - Winterbottom’s........ . -10% TEE BEVELS—See Bevels. | Ic sate te A | per 100 tt se 
isston’s X Cut ..... © 2 - ~ 0 ‘ a + 
Dieston's ee eee? SQUEEZERS, LEMON. OS emeyeme a @si 25| White Enameled W ion, : 
Morrill's Old Style.... “ 5 09|Common Wood........ per doz. $0 70) Wood Back. pacts «  ¢2.00@12 00| Maslin Kettles........ + + 608&10% 
Morrill’s Pattern..... “ 3 25 a gpeertearrag Wood. ” 1 25 Glass...... f a ; : “ 12 00! Covered Ware. 
ach’é.x “ go | Boss, malleable iron... . cc 1 20 Tin’d and Turn’d........ . .35&10% 
wir Saaaabtelie “ 3 15| 17on Frame, pore’n bowl “' 1 90 TIES. | Enameled................ 45&:10% 
Nash’s X Gabi ads vax £5 4 20 Iron Frame, glass bow! . " 2 35 | Bale. Glue Pots, 
Stilieda’s Sats. “ 1 39| Little Giant, tin’d iron . 400] Single Loop..... CC oreceoese ae Tinned........  sseeeeeees s+ 25% 
Stillman’s x a: - 2 50 Drum, japanned. . 3 60 AT other Mima... oc... 555 5. TOM) n OMNOE...- ccccccscecccce sos aM 
SHARPENERS, SKATE. Drum, nickel plated . # 89 | Cow—See “Chains.” _ | 
I SS nc ‘soli 
Diamond.......- . per doz $1 60) STAPLES _ _ FOOLS, SAW. | WASH BOARDS-— oe Enidite, 4 
Smith & Hemenway . ; 20% | Blind. a DP WI 00s co 0seee 40% | WASHERS 
Barbed...... or tt 9} @9 tntature. 

SHAVES, SPOKE seeeee perth. ..%@ ic : : : ? | Standard O G. cast iron per fb. 2 
teie:<., a per doz $1 10@1 85 Butter Tub......... 1.8 @8hc Smith & Hemenway.......... 257% | Wrought iron in bulk, per tb ” 
Weed ...cduani “ 2 15@4 75 | Fence—less than carload. TRAPS, (meses 5 1 
Bailey's ae . « -50&5% Polished Mie ae'e3's per 100 ths. $2 Fly. Yo Be Se Abe 4h dl. 3$c 
Goodell’s . sexscnctagawmeseasies 15% Galvanized....... 2 > Ee per doz. $1 25 Wrought steel in 5-th. boxes, per = 

SHEARS Netting. Harper's............ oO as 2S ' | 
Pani Galvanized........ per 1001s. 4 00 | Game. We fe be Bie be bc te 
Buckeye, Me. $:.s<«s- per doz $5 75 Wrought. ee 40& 10% | WASHING MACHINES— 
Buckeye, No. %....... 7 40| Wrought Staples, Hasps and New Victor....... Mi cceeee 70& 10% | See Machines 
California Pat., 9in.. “ 3 20 Grapies, Hasps, H s and Mole. _ WEDGES 
Cailfornia Pat. 10-in i. 400 Staples, Hooks and Reddick’s...........per doz. $6 00| Ax Gif oa per doz. $0 30 
Draw Cut No. 3.. te i “ 13 75 Staples....... . -80-10&10% | Mouse and Rat. | Ge illing. eating a per th it 
rence Cut, acme > - 16 50 Extra heavy. Coerccvrccesese 75&10% Wood Choker . -per doz. holes $0 13} | Se vewsoes : - 8 
Henry's Pat. 0 O1 14 O12 STEELYARD. ota ssgguiaae gh 18) Calf WaARERS 
Per doz.....$1.40 2.10 2.90 2.80 Discount 25% to Fe eel geal ba i 2 . 
SOE. <n sons saa seme per doz $4 00 STONES es Rat I nitation. sae Tyler’ s Wdety, rd a 85 ~ : 0 
Sheep-—-No BBA. pe arty Rat Imitation. 350) Ae is oo = ee 
*. . . . « arroll’'s, per do vis++ $00 to 3 7 
Inches te eeceeees 6 63 7 Hindostan........ per ib 53 @7 c Marty Mouse. . . Ayah 3 00) eta odes Ny nae a . 30 ; - 
Reg. Grip........ $11.25 11.50 12.00| - More Grit......... 9jc | Marty Mouse Imitation 2 00! Hoosier, per doz. . 3 BO to 4 60 
Nar. Grip.doz.... 11.00 11.25 12.25] Washita............ “  17¢| Hold-em.wirerat.... “ = 375 WEIGHTS 
Tinners'—See Snips. i 60% @0&5% 2 TROWELS | Hite hing per tb 2he 
SHEAVES, SLIDING DOOR Oi—Mounted. ee anor | 2 25#—t.0.b. Chicago....prton, 26 50 
Geen. Arkansas Hard.......per doz.$23 00} Clover Leaf........... 307% | WHEE 7S 
: ¢ HEEL BARROWS 
ne ee EES 85. 3 4 5 Arkansas Soft........ “ 15 50 eel : = 
Per 00t: ocean ... 90.34 .42 .70| Hindostan........:. per lb 64@6} ee eee 30° aca Railroad. +o spar gon. UT 
_ Per se J a wre Heavy Railroad 24 00 
Hatheld’s. Oil— Unmounted. POBO'Bercccvcesc secs scccecce DOK Panama Steel Tray.... as 39 00 
Per ott. said tc44 $0.75 1.00 1.00 | Arkansas Hard....... perth $2 05 | Plasterers’. Klondike Steel Tray 7 28 00 
SHELLS—See Ammunition. Arkansas Soft ....... ” 110} Clover Leaf...................40% WHEELS 
SHELLERS, CORN. | Lily White.......... " 45|  Disston’s.....................25% | Corundum Less» »  TO&IORE%, 
Union... «Scanned per doz. $6 75 | Queer Creek......... 15 W. & McP.. , 25% | Emery ve 715& 5% 
SHIELDS. | Quachita............ “ 38 Well. Inches 8 a a 
Expansion PolsnOae 60&10% | Washita.........._. “ 26 |, TRUCKS. | Per doz $2.40 3.25 4.00 6.00 
2S Sythe. SOT TST Tee $2 75) WIRE 
Conductor... . 60&10% | “py Hand 5 5 I lv’ 
/ ack Diamond...... per gio. WOiS e ° 8°: eee 1 85 | Barbed Painted. Galv'd 
SHOE POLISH—See Polish. | Crescent............ “ 4 25 | Warehouse........ . .50&10% | Carloads .. per 100 .bs. $2.65 $2.95 
SHOT—See Ammunition. Gem Corundum...... 759| No.............. _! 2 3 | Less than cat 2.70 3.00 
= _SHOVELS AND SPADES. | Green Mountain...... 4 50 Half Ironed....... $3.00 3.85 5.50 | Brass be 
~ gp SE ne apa 709| Full Ironed....... 3.15 4.50 6.45] In coils... 20% 
No ee eee: + ee gee $5 30! Quinnebog......... 5 00 TUBS, WASH Tccdititer + cael EIST 
Ames’ new list . ....Discount, 124% | ee 3 75 Standard, Wood Ex Cable—Same price a Barbed Wire - 
Per doz. STOPS, BENCH as: an oe ty TEicer 
Neverbreak, hollow bek, blk. $15 75 , — 6.00 7.00 9.50) In coils 20& 107, 334 % 
Netlensl. rm 14 75 Hotchkiss’............ per « doz. $3 50 | Dowell. 1-tb. spools, new list 50& 10% 
Buckesast nee “ 6 1990 as etd nb Gilead k's 475) Per doz...... 5.35 6.35 7.00 9.50] Fence—Smooth. 
Meteoataat * “a 9 00 STOPPERS, FLUE Cedar. ~ Nos. 6 to 9, An'eal’d, pr 100 tbs. $2 30 
ol § Per doz... . 6.10 7.10 7.90 10.80 Nos. 6 to 9, Galv'd 
rain ; NES sito whe = K-00: per doz. $0 40 | Indurated H \ o 
_twan’s Perfection............. ow LS "i 45 Per doz 8.55 9.45 10.80 13.50 Mark ae Pama 50% 
Xatroad, etc. Gem, flat, painted...... m 85 | Galvaniz od. - 3, a ie Be of ha %, 
slack Diamond......per doz $1 50 | Gem, cor'd, decorated “ 70} No a 1 ) 3 | + wd wong ada aes 
nes an Soe wy tee a 2 3 Br right, b roken baies.. : 700%, 
Koenneeiias (°° Olmert = eg Tt cee OT 1.55] Coppeied, fll bing... Ta 
Key s erfect........... 70@85 TWINE. Coppered, broken bales. | 65810 
: Vater! . r a4 tote e eens 7: : 4 Skinner's Common Sense * 80 Per ft sranes _ — i] beget 
erlanc $0 ‘ | > . . , : a i inned, broken bdles 6. y. 
ewes anit, ; 475 mi STOV E PIPE See Pipe 3-ply Cotton Wrapping ...... Ss | Pice im ontin 0% @ 808: 10% 
\anen, aan . mpeg ‘<2 194¢ . STOVE BOARDS—See Boards “3 es 7 ; 25c | In 5-tb. spool per tb 26 
ween st.. iscount, 123° STOVE POLISH—See Polish Extra Wrapping....... 27c | Platn—Smaall lots $2 10 
Low = aeekaien “ «4 © Hyy Wrapping... 28 |. Car lot 2 05 
Box ian oo $1.65@ $9.00 STRAPS 4 * _Hvy. Wrapping a | 4 : : 
Alaska Steel ’ Scoop. . per doz prs., $1 85 4 ** Wrapping on tubes. . . . 27 Small spools 5c per 100 higher 
D Handle..... per doz. $3 50} Skate.. : * 60@ 70c ; vi * ; ase 25e | A St la. RENCHES ” 
ng Handle. ; “ 3 00 | STRETCHERS “ “ “ i 25. cme Standar cane oe . 60° 0 
ELEM : 4 ike | | Allig ator No. 1. so0eesee Socnet 
SINKS | Carpet India Hemp, }-fb. balls .... 19¢ | Alwa y 
oe “ oa ys Read eS hdisidict il 50¢ 
oe of | Bullard’s per | doz. $3 90 . is 4-1 a. eee ee 2s 18 | Coe’ s Standard 40& 10& 5% 
ainted..... ..- -50&10% | Excelsior... .. ; 5 25 4-Ib. +++++.0Z. oC | Agricultural ; erey, oy. 
Ena neled, White. . - -50&10% | Malleable Iron... 6 70 |2-Ply Ju wen iy eee teees I4c F «ge oe 
Y rougnt Steel. | Perfection.. ; 6 30 | 2 Ply Jute, |, Sere 13c | Malleable *'S per Tb. O8c 
ed, new list.. .  40-10&5% a Lae 4 59 | Jute Wrapping, }-tb. balls.........14c | | Mi alleat le : lee 
SLEDGES—See Hammers | Wire. Jute Wool, 1-tb. balls............ 9c | * tillson Pipe ‘ Rec dT tn » 70 ad 
SNAPS, HARNESS. | N.S. Elwood's.......per doz. $6 00 Seins BEMIS & CALL'S W RENCHES - 
hampior 333% | 0. S. Elwood’s ? es errs 9 12 15 | Improved Adjustable § nut......40%; 
rman Pattern....... sabe | LittleGiant......... " ©§%5| Solt....... peri 26} 26 25 | {Lmproved Adjustable S pipe... .40% 
an Pattern...... Eos BEET | sAttic Cyant........ 9 79} , rf - . 7 | Briggs Pattern nut 40% 
Judd’s Pattern....... : eee 10 00 fed.. . 265 26 825 | Combination Bright 40& 10% 
SNATHS | Star Lever.. » 625| Hard....... id 27 = 264 «2 26S | Combination Black 40, 10 & 5% 
Jouble Ring, Bush... .. per doz. $6 00| Canton Tac kle Block. 9 50 Staging. : “a = = ot eer * M ehek "Ps no ~— 30% 
atent Loop, Bush..... 5 75 Warmner’s ..... “ 6 25} ~ 24... 26c errick Pattern n w% 
aa] ‘SNIPS, TINNERS. i SWIVELS 5 OPO pies ad ted eye $3: 
; . Bagging “ eeeeee 23c | No. 22, Guarantee....per doz, $32 50 
lover Leaf.. . 40& 10% saa ~— ae per tb. $0 70 3py “B" in hanks....... 18c | No. 110, Guarantee....  “ 32 50 
National 2cuemer oh oc oes 40&10% | Wrought Steel..:......per gro. 450) 406 «pe eee... Je | No. 110; Brighton. 23 50 
SOLDER—See Metals. TACKS. | on "4" ER ..2%¢ | No. 10, Bicycle.......  * 31 50 
: SPRINGS, DOOR. American Cut.. Hae at Gus ee 90& 15% — Silver Finish, in hanks. ..37c ae _ pore. at ‘ = & 
Perfect American Wire 85&20% | Fodder or Lath. No g www $4 
4 : : Bm Pes ~ ghee =~ | No. 300, Novelty ee 28 00 
Por dee 2 me s = osters rer 908204; ee MONE, ides we sciic civcc esse No. 310, Keystone ee 28 00 
GOScccived ued Carpet......... -90&10% | 200 strand................0066. | No. 100, Rival see ; 23 50 
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Enameled Ware 


ADVERTISERS’ INDEX Standard Horse Nail Co.............. 60 Mothes Dryers 
s Standard Register Co.............+..+ 13| Martcross Co., Chicago | star Enameling & Stamping Co. 
Star Enameling & Stamping Co ...... 68 tteburch. Ps 
——— Star Expansion Bolt Co..... cave @ Coll Springs 
Seovaens, FB... .cccccccccscccvesovcece 50 leas Seen Ge Gecneser, BY Fencing— Wire 
ALPHABETICAL LIST. pons er me Co. of a oreee a. — ’ Denning Wire & Fence Co.. 
dentanns endow ve Rapids. 1 
American Sheet & Tin Plate Co....... §1 | Sullivan-Geiger Co........ .......++0++ 68 Conductor Hangers Baterprice Vountey & — = 8 
Armor Clad Mfg. Co..............+++ G1 POMBEE BOO...) 20. ccccccccce cnveyses 58 Indianapolis, Ind. 
Armstrong-Blum Mfg. Co............. 59| Taylor & Boggis Fdy. Co. ............ 60 | Berger Bros. Co.. Phiiadelphis, P®! pittsburgh Steel Co.. Pittsburgh. Ps 
AUIS Conger Co.............66 sees §7| Toledo Cooker Co. .......+++++ s+s+e0 4 
Avery Stamping Co....... .......-+++ 1| Troy Nickel Works ......-......-+.+++ 50 Conductor Pipe Files 
Baker. McMillen Co.............s000+8 61 | Turner Brass Works ................-. 59 c File Wks Philade! 
Bassett & Presley Co... .... ........- 52| Uno Ventilator Co -| .......--....+0+5 7| Bassett & Presley Co., Cleveland, 0; Carver File ’ elphia, Pa 
Berger Bros. Co....... ......-+- Baton 59| Van, John, Range Co............. «... 4| Berger Mfg. Co.. Canton, 0 | Disston, Henry & Sons, Philadelphia. Ps 
pe a SIRE SaaS 56 | Vedder Pattern Works................ 50| Canton Mfg. Co., Canton, O Formt Rolls 
pee OE ES aR eg Sa 59| Walworth Run Foundry Co........... 8| Cassens Mfg. Co., Edwardsville, Il) o ng 
Bishop Hardware Co.. .......... «+++. 57| Ward-Dickey Steel Co.... ..........-. 68 | Clark. Quien & Morse, Peoria, Il! Bertsch & Co., Cambridge City, Ing 
Black Silk Stove Polish Works. . ... 49| Wateon, James H.Co................:. 54| Eller Mfg. Co., Canton, O Niagara Machine & Tool Works, 
Blick-Williams Co.............-. cess 961 WEEE, TEs G8 .. 6 oc cctcccce sccpecdeses 59 | Friedley & Voshardt, Chicago, Il) Buffalo, X Y 
Bonnot Co.. The........ gore ees ae 6| Weller Pattern Co.... ..........-.+0+. 50 | La Crosse Steel Roof. Co., La Crosse. Wie 
Born Steel RangeCo....:. ... ....... 9| Wheeling Corrugating Co.... ........ 58 | Watson Co., James, Bradley, Ill Foundry Supplies 
Boss Washing Machine Co........... 65| Whitacre, J. E. Mfg. Co. ............ 64 Obermayer, 8. Co.. Cincinnati. 0 
Boynton F» nace Co........-.......+- 7| White Lily Mfg. Co........ ........ . 64 Conductor Pipe Machinery Stevens. F. B., Betvett, Micb 
Brammer, H. F.,Mfg.Co ....... ..... 65 | Wise Furnace Co.......... .-.-seeeeees 5| Armor-Clad Mfg. Co., Canton, O. 
Lapse se on Supely Co.. ge3-re — Weungwows Furness 6 Seggly Ce..." 0 Cookers—Steam Furnace Cement 
urgess ering Furnace Co........ 5 Cc Co.. , Oo 
ly Fs cs OE ce deeded scdvcecsdace 68 Toledo Cooker Co Toledo Connors Paint Mfg. Co., Wm., 
CEE FOG ook 56 is ho dev is sas <csvead 57 CLASSIFIED LIST. Copper, Sheet, Plate and Roll St. Louis, Mo 
Canton Art Metal Co................+. 57 4.0 
IED acs cccescdeoscsereans 57 Bassett & Presley Co., Cleveland, Furnaces—Hot Air 
Carver File Co ..... ..cseereee seeeeee 1 B Co.. Th Cantor.0 
; Copper and Brass cnnot Co., e an hio 
CRSROMS TEs Gis dees cvsccces cvecsete 58 Acetylene Generators Boynton Furnace Cv., Chicago, 1! 
Clark. Quien & Morse....... -.-++» 54) [deal Epworth Acetylene Co. Hungerford, U. T.. Brass & Copper Co.. | Green Fdy. & Furn. Wks.,Des Moines, Ia 
Clayton & Lambert Mfg. Co.......... 59 Waterloo, Iowa New York, N. Y| Haynes-Langenberg Mfg. Co., 
Cleveland Castings Pattern Co....... 50 and Johnstown, Penna St. Louis, Mo 
Cleveland Nickel Works.............. 50 Core Compoand Henry & Schetble Co., Cleveland. 0 
Columbus Bolt Works ............... 1 Augers— Post Hole Chemniar te. 6. Cincinnati. o | He s-Snyder Co., Massillon. Ohio 
Conners, Wm., Paint Mfg. Co.... .,.. i. Iwan Bros., Streator, Il! ae Kelsey Heating Co.. Syracuse, N. Y 
Cove. wre W.. Stove = Wks.. 7 Corn Oribe March-Brownback Stove a . 
ulter roctor St.ve Ce............ ottetown, Pa 
DOMINOS TERR GOs a occ cccsceseccsee ges 62|° Bollers—steam Denning Wire & Fence Co Cedar Raptds. Is | Meyer Furnace Co., Peoria I)) 
Denning Wire & Fence Co............ 60 | Boynton Furnace Co., Chicago, Ill Miller, Wm. Range & Fornace Co., 
Dieckmann. Ferdinand ............... 55| Kellogg-Mackay-Cameron Co.. Gusntess Cincinnati, Oblo 
Diener Mfg. Co., Geo. W.............. 58 Chicago. I) Monroe Fdy. & Furn. Co., Monroe, Mich 
Disston, Henry &Sons _....... 61 Berger Mfg. Co., Cantor ,O| Mueller, L. J. Furn. Co., Milwaukee, Wis 
Dixon, Jos., Crucible Co.............. 49 Boller Handles Canton Mfg. Co,. Canton, O| Schwab, R. J. & Sons Co., Milwaukee. Wis 
EER Rare 1| Berger Bros. Co.. Philadelphia. Pa | Eller Mfg. Co.. Canton, O| Smith, Chas. & Co., Chicago, [1) 
Electra Lightning Rod Co............. 59 Watson Co., James, Bradley, Il]| standard Register Co., Cleveland, 0. 
eee av00: Oe Bolts Stove & Range Co of Pittebu h, 
Enterprise Foundry ‘& Fence Co...... 60 Giatiies Deis Cie ennai Cornice Brakes . wae? ae i. a Pa 
énterprise Mfg. Co........... ......+- 67 0 2 olumbus, Youngstown Furn. u . 
oenant eben 4 & Plating Co.. .... 50| Star Expansian Bolt Co., New York.N.Y Berea 2. pam City, Ind Youngstown. 0 
rr: Niagara Machine & Tool Wks Wise Furnace Co. Akron, 0 
Follansbee Bros. Co..............06005 68 Beass—Sardw Buffalo. N. Y. re 
Friedley-Voshardt Co...... .......... 56 ase Robinson, Mfg. Cd., J. M., Cincinnati, O Furnaces—Soldering 
Globe Ventilator Co. ... .. sooo Ge Green Co., A. H New York 
Green Co., A. H.. . 62 ah “Pita Couplings—Solderless Clayton & Lambert Mfg. o>. Sieh Seteb 
Green Found rnace Works. 6 otrolt, Mic! 
Griffin Mis. iy & Fu mee Se! sag 61 Brakes—Cornice Modern Improvements Mfg. Co Diener Mfg. Co.,Geo. W., Chicago, 1)! 
Hall, Geo. NW. Mfg. Co........20-.00... 68 Brooklyn, N. Y.| Turner Brass Works, Sycamore, |! 
Harrington & King Perforating. . 57| Bertech & Co., Cambridge City, Ind dese 
Haynes-Langenberg Mtg. UR > cacateod 10| Niagara Machine & Tool Works, ae Crimping Machines Furnaces—L . ~ 
SE Madieseccre«-ccee —— uffalo. N. Burgess - oldering Furnace Co., 
Heary & ScheibieCo ......... " g| Robinson, Mfg. Co., J.M., Cincinnes.o | Robinson, Mfg. Co.. J. M.. Cincinnati, ¢ Uvlumbus, Obic 
rr er 12 Diener. Geo. W.. Mfg. Co., Chicago, |! 
Hooper, ©. N 51 B a0 scorned 
ER a a rase an opper 
Hungerford, U.T.,Brass & Copper vo. 51 co, |Droescher.8.R.. ° New York, N. ¥ Furnace Pipe and Fittings 
Ideal Epworth Acetylene Co.......... 62| Hungerford. U. T.. Brass & Copper Co. | simmons Hdw. Co.. St. Louis. Mo| Bassett & Presley Co.. Cleveland, 0 


Iowa Hdw. Mutual Ins. Assn.......... 63 
Interstate Manufacturing Co......... 11 
Iron & Hardwa e Mercantile Agency. 58 
Bet OG 0s dsccesses P 58 
Keighley, Metal Ceiling Co., Binet owe 54 
Kellogg-Ma: kay-Cameron Cc» iutito sen 9 
Kelsey Heating Co................ se 
PENS TINUE, CDi 6 esncccicsocccvevecsce 62 
La Crosse Steel Roofing Co... ....... 56 
ND Bs DD in cinvds Lccccevcsvese 1 
ES eee 61 
Sine noearccsconaccesece 61 
Manufacturers’ Btove Repair OF inci 50 
March-Brownback Stove Co.......... 7 
ST ve cescescevdscvcctce.+ sss 64 
Merchant & Evans Co................. 56 
Meyer, & Bro. F. Co...... .......25+ - 12 
Meyer Furmace Co..................+. x 
Michigan Safety Furnace Pipe Co.... 12 
Michigan 3now C:se Co........ ...... 62 
Miller, Wm., Range & Furnace Co... 5 
Milwaukee Corrugating Co........... 56 
Modern Improvements Mfg. Co.. .... 64 
Monitor Stove & Range Co.......... os 
Monroe Foundry & Furnace Co....... 11 
Mueller, L. J., Furnace Co... ..... 11-18 


National Machine & Stamping Co..... 61 
National Sheet Metal Roofing Co..... 57 


Niagara Machine & Too] Wks....... 58-59 
ee ee 62 
er ere 50 
I RE aR 51 
Paxton & Gallagher Co....... ...... 64 
SEG Dacbd da chnckier .cdasectovnawe 48 
Pittsburgh Steel Co.. ................ 60 
Plume & Atword Mfg. C>........ .... 59 
i a 1 
Quincy Pattern Co... ............0:008 50 
Rebinson Mfg.Cv.,J.M.._........ 63 
Rotary Washing Machine Co....... 64 
a «see 62 
Safety Door Hanger Co................ 1 
Schneider & Trentamp Co .......... 14 
Ss Ils Da dccesdeceserccctcies 54 
Schollhorn & Co., Wm..............- 60 
Schwab, R. J. & Sons Co...... ..: Reon B 
Simmons Hardware Co............... 63 
Smith & Hemenway Co.... ......... 62 
Smith Stove Co., Chas................. 10 
Solderene Co.. 00 Seebusnemele ae 


Sperry, D. R. Co. beeeseneseg .s: vupeeutats 5 


Cans 
Stuber & Kuck. 

Cani —O 
Delphos Mfg. Co. 


Griffin Mfg. Co., 

Lawson Mfg. Co., 
North Bros. Mfg. Co., P 
Pullman Mfg. Co., 


Columbus Bolt Works, 


Cellings 


Berger Mfg. Co., 
Burton. W. J. Co., 
Canton Art Metal Ce., 
Canton Mfg. Co., 

Eller Mfg. Co., 
Friedley-Voshardt Co., 


Watson Co., James H., 


Obermayer Co., 8., 


Auld & Conger Co., 
Conners, Wm. Paint Mfg. 


Plume & Atwood Mfg. Co., 


Iwan Bros., 





New York, N. Y 
Plume & Atwood Mfg. Uo., Chicago, I)) 


Oarpenters’ Tvols 


Rochester, N. Y. 


Carriage Forgings 


Keighley Met. Ceiling Co., Pittsburg,Pa 
Milwaukee Corrugatiog Co, 
Milwaukee, Wis 


Wheeling Corrugating Co., Wheeling, 
Ww. Va 


Cement— Plumbers 


Cement— Roofing 


OChains—Jack and Safety 
Hungerford, U. T. Beane @ Gogperse 
ow York 


Chimney Tops 


Peorta, I) 


il 
Del, hos. Ohio 


Erie, Pa 
Chicago, Ill. 
hiladelphia, Pa 


Columbus, O 


Canton,O 
Detroit, Mich 
Canton, O 
Canton, O 
Canton, 0 
Chicago, Il) 


Bradiey, Ill. 


Cincinnati, O 


Cleveland, O 
Co., Troy, N.Y 


Chicago, I)). 


Streator, Ill 





Smith & Hemingway Co.,New York,N.Y 
Cut Offs—Rain Water 


LaCrosse Stee! Roof. Co., La Crosse. Wis. 
Milwaukee Corrugating Co.. 
Milwaukee: Wis 


Sullivan-Geiger Co., The 
Indianapolis, Ind. 
Dampers 


Ta’ lov & Boggis Foundry Co. 
Cleveland, Ohio 


Dies—-Stam ping, Cutting and 
Forming 

Armor-Clad Mfg. Co., Canton, Ohio 

Door Closers 

Hall, Geo. N., Mfg. Co., Pewaukee, Wis 

Eaves Trough 


Bassett & Presley Co., Cleveland, O 


Canton «fg. Co.. Canton, O 
Cassens Mfg. Co., Edwardevil.e, Ill 
Eller Mfg. Co.. Canton, O 


La Crosse Steel Roof Co., La Crosse. Wis 
Milwaukee Corrugating Co., 


Milwaukee, Wis 
Schoedinger, F. O.,. Columbus, O 
Watson Co., James, Bradley, Il 
Whitacre. J. E. Mtg. Co., Rockford, Il) 


Wheeling Corrugating Co., 
Wheeling, W. V> 


Elbows 
Diener Mfg. Co.,Geo.W. Ch‘cago, Il) 


Elbows—Conductor Pipe 


Canton Mfg. Co., Canton, O 
Dieckmann, Ferdinand. Cincinnati, O. 
Diener. Geo. W. Mfg. Co., Chicagc, Il) 
Eller Mfg. Co., Canton. O 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Wheeling Corrugat’g Co.,Wheeling. W.Va 
Elevators 

Kimball Bros. Co., Council Bluffs, Ia. 
Enamel—Iron 


Nickel Plate Stove Polish Co..Chicago,Il) 


| 





Green Fdy. & Furn.Wks., Des Moines,la 
Meyer & Bros. Co., F.. Peoria, Il} 
Mueller, L. J. Furn. Co., Milwaukee, Wis 


Furnace Rings 
Walworth Run Fdy.Co., Cleveland, 


Gas Stoves 


Stove & Range Co. of Pie. 
Pittsburgh, P» 


Generators—Acetylene 


[deal Epworth Acetylene Co., 
Waterloo, lowa, & Johnstown, Pen» 


Grain Grader 
Paxton & Gallagher Co.. Omaha, Ne! 
Grinders 
Royal Mfg. Co., Lancaster. P» 
Hangers— Dour 
Safety Door Hanger Co., Asbian “ 


tHangers—Garment 
Puioan Mfg Co., Rochesier.* ¥ 


SBardware Jubvere 
Clark, Quien & Morse, Peoris, | 
Paxton & Gallagher Co., Omaha, Neb 


Hardware Speciaitics 
National Machine @ Stamping Co. 


etroit. Mi t 
Paxton & Gallagher Co., Om»ha, Ne) 
Pallman Mfg. Co, Rochester, N. Y 


Schollhorn Co.,Wm., New Haven, Coup 
Simmons Hardware Co.. St. Louie. Mo 
Smith & Hemenwey Co.. New York. N.Y 
Taylor & Boggis Fdy. Co., Cleveland, © 


Hinges 


Griffin Mfg. Co., Erie. Pa 

Lawson Mfg. Co., Chicago. | 
Hollow Ware 

Avery Stamping Co., Cleveland, © 

‘perry, D. R. & Co., Batavia, | 
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proescher, 8. R., New York, N. Y 


Horse Nalis 
standard Horse Ben Oo 


Hotels 
Lenox Hotel 


(ce Oream Freezers 


North Bros. Mfg. Co., Philadelphia, Pa 


Insurance 
iowa Haw. Mutual Ins. Asen., 


Mason City, lowa 


Kitchen Utensils 
Avery Stampiug Co. 
National Machine & seem, 4 sone 
Ladders—Shelf 
Calander, John St. Paul, Minn 
Lanterns 
Ber.er Mfg. Co., 
Latches—Door 


Hal Mfg.Co. Geo.N. Pewaukee, Wis 


Canton. O 


Lawn Fence 


Denning Wire & Fence Co., 
— Cedar Rapids, la 

Enterprise Foundry & Fence Co. 

Tadtanepette, Ind 


Levels 
Baker-McMilien Co., 


Lighting 


(deal Epworth Acetylene Co. 
Waterloo, 'owa 
and Johnstown, Penna 


Akron, O 


Lightning Rod 


Electra Lightning Rod Co. Cresco, Ia 


Mail Boxes 
Blick- Williams Co.. Indianapolis, Ind 


Meat Choppers 


Enterprise Mfg. Co. of Pa 
Philadelphia, Pa 


Metal— Perforated 


Harrington & King wussenntag S. im 
cago, 


Metal Shingles 


Burton, W. J. Co., — Mich 
Mat'l Sheet Metal Roofing Co 
Jersey City. N.J 


Miters 
Whitacre, J.B. Mfg.Co., Rockford. Il) 


Nails and Tacks—Oopper 
ti ingerford, U. T., Brass & Copper Co., 
New York 


ork, N.Y 
Nuts 
‘0! umbus Bolt Works, Columbus. O 
Oil Cans 
Delphos Wfg. Co. De'phos, Oh!o 


Paints and Paint Specialties 


Connors, Wm., Paint Mfg. Co. 
Troy, N.Y 
Dixon, Jos. Crucible Co..Jersey City,N.J 


Pencils 
‘zon. Jos. Cracfble Co., Jersey City N.J 


Perforated Metal 


Harrtaxton & King Pertisattes Se.. 
icago, Ill 


Pipe—Furnace 


Meyer & Bro. Co, F. Feoria, Il) 


Pipe—Wall 


Michizan Safety Furnace Pipe Co., The 
Detroit, Mich 


Pliers 
€chollhorn Co., Wm., New Haven, Conn 
Plangers 
Serger Bros. Co., Philadelphia, Pa 
Polish—stove 


Black Silk Stove Polish Works 
Sterling, Il. 
Pumpe 


Hess-Snyder Co., Massillon, O 


New Brighton, Penna | Robinson. Mfg. Co.,J.M., Cincinnati, O 


Buffalo, N. Y. 


Cleveland, O| Carver File Wks., 


Punches 


Armstrong-Bium Mfg. Co., Chicago, Ill 
. Cambridge City, Ind 


orks., 
Buffalo, N.Y 


Schollhorn Co.,Wm., New Haven, Conn 


Putty—Stove 
Connors, Wm. Paint Mfg. Co., Troy, N.Y 


Radiators 


Kellogg-Mackay-Cameron Cv. 
Chicago. Il. 


Dieston. Henry & Sons., Philadelphia, Pa 
Philadelphia, Pa 
Razors 

Droescher, 8. R., New York, N. Y 
Smith & Hemenway Co., New York, N.Y 
Registers 

Henry & Scheible Co., Cleveiand, 0 


Meyer Bros. Co., F. Peoria, Ill 
Mueller, L. J., Furn.Co., Milwaukee, Wis 


Schwab & Sons Co., Milwaukee, Wis 
Standard Register Co., Cleveland, O 
Rivets 
Columbus Bolt Works, Columbus, O 


Hungerford, U.T., Brass & oe Co., 
New York,N, Y 


Roasters 


Wheeling Corrugating Co., 
Wheeling, W. Va 


Roofers’ Supplies 


Auld & Conger Co., Cleveland, O 


Roofing and Siding 


Bassett & Pressley Co., Cleveland, O 
Roofing—lIron and Steel 
American Sheet & Tin Plate Co. 
Pittsburgh, Pa 
Berger Mfg. Co., Canton, O 
Burton, W. J. Co., Detroit, Mich 
Canton Art Metal Co., Canton, O 
Canton Mfg. Co.. Canton, O 
Eller Mfg. Co.., Canton, O 
Follansbee Bros. Co., Pittsburgh, Pa 
Friedley & Voshardt, Chicago, Il) 


La Crosse Steel Roof. Co., La Crosse, Wis 
Nat’l Sheet Metal Roof. ‘Co. 


Jersey City, N. J 
Wheeling Corrugating Co. 
Wheeling, W. Va 


Boofing Cement 


Auld & Conger Co., Cleveland, O 
Connors Paint Co., The Wm., Troy, N.Y 


Roof Paint 
Dixon, Jos. Crucible Co., Jersey City,N.J 


Lufkin Rule Co., Saginaw, Mich 


Safety Thimbles 


Paul, Richard, Cleveland, Ohio 


Sash Balances 
Pullman Mfg. Co., Rochester, N.Y 


Saw Sets and Saws 


Disston, Henry & Sons, Philadelphia, Pa 
Smith & Hemenway Co., New York, N.Y 


Screens—Perforated Metal 


Hungerford, U. T., Brass & Coppe: 





r Co., 
New ok. N. ¥| Brauer, A. G., Supply Co., 8t. Louis. Mo| Pittsburgh Steel Co,, 


Seed Cleaners Stove Trimmings 
Paxton & Gallagher, Omaha, Neb | Cleveland Nickel Works, Cleveland, 0 
Sha 
eo — ; Sugar Ketties 
yal Mfg. Co., ancaster, Pa Sperry, D. R. Co., Batavia. 


Supplies— Foundry 


Obermayer Co,, 8., Cinctunati, O 
Stevens, F. B., Detroit, Miob 


Sheet Metal Specialties 
Armor-Clad Mfg. Co., Canton, Ohio} 





Shears 
Bertach & Co., Cambridge City, Ind , 
Niagara Machine & Tool Works, Cee ~anere Suntess 


Buffalo, N. ¥ 
Robinson, Mfg. Co.. 3. M.. Cincinnati. 0} °****: 4- ©- Sappiy Co., St. Louts, Me 


| 


Simmons Hdw. Co., 8t. Louis, Mo Tacks 

st te—Black and Gal ized Hungerford, U.T., » Bean S Oy a4 ™ 
American Sheet & Tin Plate > 
Berger Mfg. Co., a Lufkin Rule Co., Saginaw, Mick 
Wheeling Corrugat’g Co.,Wheeling, W.Va Technologist 


Hooper, C. N. Dubuque. lows 


Sheets—Planished 
Amsrican Sheet & Tin Plate Co., Thermometers—Oven 


Pittsburgh, Pa. 1 
Follansbee Bros., Pittsburg, Pa prs Cuma orw £Ce.. 
Ward-Dickey Steel Co., 


Indiana Harbor. Ind 


unten, Mase 
Tin—Perforated 


Sheets—Stee! Harrington & King ee _— 
American Sheet & Tin Plate Co., 
Pitteburgh, Pa. Tinners’ Tools 
Foilansbee Bros. Co. Pittsburgh, Pa| Auld & Conger Co., Cleveland, O 
Tanner & Co. Indianapolis, ind| Berger Bros. Co., Philadelphia, Ps 
Lufkin Rule Co., Saginaw, Mieb 
Shelf Boxes Niagara Machine & Too! Works, -— 
uffalo, 
Green & Co., A. H., New York. N. ¥ Smith & Hemenway Co., New York KF.Y 
Shovels Tinpiate 
Avery Stamping Co., Cleveland, O| 4 merican Sheet & Tin Plate Co.. 
Show Cases . Pit waters, Pe 
Michigan Show Case Co., Detroit. Mich| Bassett @Pressiey | = Cleveuae' 0 
Eller Mfg. Co. Canton. O 
Siding Follansbee Bros. Co., Pittsburgh, Pa 


Rr ae Merchant & Evans Co., Philedelphia, Pa 
Milwaukee, Wis Senner 6 Od. Sadionape'ts, 1nd 
Sifters Wheeling Corrugating Co., 
Peoria, Ll Wheeling, W. Vs 
Tinware Trimmings 
Canton, 0 | Berger Bros. Co., Philadelphia, Ps 


Elier Mfg. Co. Canton, O| ° Tools, Ete. 7 


Skylight Gearing North Bros. Mfg. Co., Philadelphia, Ps 
Weiss, H. o., New York, N.Y | Schoilhorn Co.. Wm., New Haven, Conn 


Stuber & Kuck, 
Skylights 
Berger Mfg. Co., 





Slate Roofing | Teols—See Carpenters’ Tools 
| 
Auld & Conger Co., Cleveland, O | Tools—Linemen’s 


Seldevene | Smith & Hemenway, New York, N.Y 
Solderene Co., The Boston, Mass | 
Squares, Machinists’ 

Disston, Henry & Sons, Philadelphia. pa| Simmons wSw. Ce. 
Tool Sharpeners 


Tools—Mechanics 
8t. Lo is, Mo 


| 


Stampings—Sheet Metal 


Royal Mfg. Co.. Lancaster, Ps 
Avery Stamping Co., Cleveland. O — 
Stoves and Ranges Avery Stamping Co., Cieveland, O 
Disston, H. & Sons, Inc., Philadelphia, Pr 
Culver & Proctor Stove Co.. Peoria. 1!) Griffin Mfg. Co., Erie. Ps 


Miller, Wm. Range & Furnace Co.. 

Cincinnati, Ohio 
Monitor Stove & Range Co., Cincinnati, O 
Schneider & Trent amp Co., Cleve a:d O 


Btove & Range Co. of Pittsburgh, &. 'y 
Pittsburgh, Pa. 
Cincinnat!.O | Plume & Atwood Mfg. Co.. Chicago, 11! 


Tubing—Heavy Tin 


Tubing— Brass and Copper 
Hungerford, U. T., Beane & Copper 
ork, 





Van John Range Co., 


Stove Cement 
Dixon, Jos. Cracible Co., Jersey City.N.J | Dieckmann, Ferdinand, 
Ventilators 


Ciacianati, O 


Steves—See Berger Mfg. Co., Cantor, Ohio 

Stove & Range Co. of Pittsburgh Canton Mfg. Co.. Canton, O 
Pittsburgh, Fa! Eller Mfg. Co., Canton, O 

Friedley & Voshardt, Chicago Il) 

Stove Mats Globe Ventilator Co., Troy, N.Y 


Peorta, I1]| Merchant & Evans Co., Philadelphia, Ps 
Pullman Mfg. Co.. Rochester, N.Y 
|} Uno Ventilatr Co., Lynn, Mass 


Stuber & Kuck, 


Stove Patterns 


Cleveland Castings Pattern Co., Wall Register—Fittings 








Cleveland. O | ver @ Bro., Co., F Peoria, Il 
Harrington & King Perforating Co., _. | Cope Pattern, Geo.W. Wks.,Detroit,Mich | *°°" FO., UO. 2. oom 
Chi , Ill | Quincy Pattern Co., Quincy Il) — 
Vedder Pattern Works, Troy, as 
Screen Door Ohecks Weller Pattern Co. Quiney.I!! | Columbus Bolt Works.,  Solumbus. « 
Pullman Mfg. Co.. Rochester, N. Y mess Se | Washing tous 
Screws Hemp & Co., 8t. Louis, Mo| Boss Washing Ma h ne Co., 
Cinc'nnati, Oho 
Columbus Bolt Works. Columbus, 0 Stove Pipe Thimbles Brammer, H. F.,Mfg.Co., Davenport, i 
5 _ Stuber & Kuck, Peoria, 111] Rotary Washing Machine Ce. |. ue 
Stove Putty White Lily Mfg. Co., Davenport, la 
North Bros. Mfg. Co., Philadelphia, Pa | & Toledo, O 
Connors Paint Mfg. Co., Wm., 
3 , bi St. Louts, Mo Wire Goods 
1.5 — a « | Denning Wire & Fence Co. 
Stove Repairs Cedar Rapids, 


Pittsburgh, Pe 
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Wants and Sales 


For Paid Yearly subscribers THE 
AMERICAN ARTISAN will insert 
under this head advertisements of six 
lines WITHOUT CHARGE for employ- 
ers wishing to secure employes, persons 
seeking situations, parties desiring to 
purchase a business, businesses for sale, 
partners wanted, to exchange, etc. 
Those who respond to these announce= 
ments will please mention that they 
“READ THE ADVERTISEMENT IN 
THE AMERICAN ARTISAN.” 











BUSINESS CHANCES. 
PATENTS itt. tea, 


Westingten, »P. Ss, Consulting Expert in Patent 
Causes. d Foreign Patents. Send for 
leaflet on Canes Patent Application.” 

















For Sale—Hardware business in good 
growing county town in Michigan Is lo- 
cated in a rapidly improving and good 
consuming territory. Stock inventories 
about $6,000 and is well selected and de- 
sirable. New two-story brick store 36 by 
114. Prefer to sell both building and 
stock, but would rent for a term of years. 
Best of reasons for selling. 

32, care of THE AMERICAN ARTISAN, 
69 Dearborn St., Chicago. 13-3 


For Sale or Exchange—A first- -class and 
good paying sheet metal shop. Work for 
as many men as you wish to employ. 
Good trade established in furnaces. Will 
sell right if taken soon. Other interests. 
Address N. H. Pool, Coldwater, Michi- 
gan. 13-3t 


For Sale—One ‘well drilling machine 
with horse power and necessary tools. If 
taken immediately $100 cash will buy it. 
In good condition. For further particu- 
lars address Marvin Hardware Co., Ore- 
gon,« Wisconsin. 12-ufn 

For Sale—$3,500 stock of hardware, tin- 
ware and stoves; a good clean stock in 
good town in northwest Iowa; doing a 
good business; best of reasons for sell- 
ing. Address M 15, eare of THE 
AMERICAN ARTISAN, 69 Dearborn St., 
Chicago. 11-3t_ 


For Sale— Second- -hand Moline wagon 
elevator, platform 6 by 12; will raise 
from basement to second floor; in good 
condition and slightly used; cost $110; 
price $55 f. o. b. cars Roanoke, Ill. Ad- 
dress Altorfer & Co., Roanoke, IIl. 11-2t 


WANTED—A line of small and cheap 
furnaces for this climate Address George 
W. Schmitt Heating & Ventilating Co., 
Oakland, California. 


For Sale (Cash)—A well assorted stock 
of hardware and steam fittings. Will in- 
voice about $6,000. Also two story brick 
store, built for hardware, with dwelling 
rooms on second story. This is a strict- 
ly cash business and will bear investi- 
gation. Address A. W. L. Hardware, Mt. 
ae Virginia. 5-30 


TINNERS’ TOOLS. 


be 


Wanted—Eight-foot cornice brake in 
good condition. State price and make. 
Address Huyck & Brodt, Washington, 
Kansas. 13-3 


For Sale—One set of tinner’s tools. All 
in good condition. For particulars ad- 
dress John H.. Weckerly, South Wayne, 
Wisconsin. 13-3t 


For Sale—Tinner’s tools; one pair 30- 
inch square shears, pair 30-inch rolls, 20- 
inch groover, swedging machine, large 
burring machine, pipe crimper, _ solid 
mandril, double seaming stake, all in 
good condition. Will sell as a whole or 



































separately. Address M-33, care of THE 
AMERICAN ARTISAN, 69 Dearborn St., 
Chicago. 13-1t 
Wanted—To buy one set of forming 
rolls 36 inches long to form 10-gauge steel 
and lighter. Address Henry Mergens, 
Shakopee, Minnesota. 12-3t 





For Sale—aA set of tinner’ s tools, in- 
cluding a Keene 6-foot cornice brake. 
Price $125. Address E. Ey Philpott, War- 
saw, Indiana. 12-3t 


For Sale—A set of tinner’s bw agg pee 
Ing 30” square shears ee a 
Address M16, care 
ARTISAN, 69 Saiteecs Br St., a. 





For Sale—The following tinner’s tools. 
These tools are all brand new, were 
bought at a sheriff’s sale and ao be sold 
at once at a discount: One 8-foot O. K. 
steel cornice brake, one large size Stow’s 
burring machine, on@ square stake, one 
mandrel, one lever shear and punch, one 
P. S. & W. circle shears, cut 20 inches, 
one P. S. & W. 36-inch forming rolls, one 
Niagara No. 300 improved square shears, 
32 inches. Address A. M. Lanyon, Wau- 
kegan, Illinois. 12-2t 


$300 buys a set of tinner’s tools and 
stock, benches, racks, etc. Located in 
a good room on a main street in the 
business part of city, that rents for $12 
per month or can be moved. Address Joe 
Lauth, Pontiac, Illinois. 12-2t 


$125 cash takes complete set of tinner’s 
machine tools, most of them brand new; 
all in good condition; will pay buyer’s 
car fare from Chicago. Address, for list 
_— etc., Emil Blatz, Chesterton, 
nd. 











For Sale—Set of tinner’s tools and ma- 
chines; one 8-foot D. T brake, plumb- 
ing and slater’s tools, and a lot of shop 
stock; all in first- class condition; detailed 
list and prices furnished on request. Ad- 
dress M19, care THE AMERICAN 
ARTISAN, 69 Dearborn St., Chicago. 


For Sale—One set tinner’s tools; will 
sell cheap; tools not new, but in good 
condition; write for list of tools and 
prices. Address J. H. Weckerly, South 
Wayne, Wis. 11-3t 


For Sale Cheap—One §8-foot Eclipse 
gutter beader, one Miller and — id 
30-inch cross iock seamer, one No. 2 Ni- 
oguse lever punch. Address Wolff, Kub- 

y & Hirsig, Madison, Wis. 11-3t 


Wanted—A good all around tinner who 
understands furnace and hot water 
heating; one of good sober habits: ;, 
booze fighter; a steady job to the righ; 
man. Address George . Bruns, Lake 
Mills, Wis. 11-3t 





Position Wanted—In a clean, up-to- 
date town by a first-class plumber, tin- 
ner and furnace man; references, ha)hjits 
etc., all A No. 1; wages must correspong 
with above; would like an interest jp 
business later if desirable. Address P. 9 
Box 178, Harlan, Towa. 11-3t 


Wanted—A position with some good 
furnace house, by an _ up-to-date and 
thorough furnace salesman; western ter- 
ritory preferred; have been at the head 
of a good furnace business for many, 
years and combine business experience 
with pation) 3 knowledge. Address M 17 
care THE AMERIC ARTISAN, 65 
Dearborn St. Chicago. 11-3t 


Wanted at Once—In a small town in 
northern [Illinois a young man to do or- 
dinary tinwork and plumbing and clerk 
in store at odd times; a steady job to the 
right party; Lads | giving references and 


stating wa Address M21, care of 
THE AME TCAN ARTISAN, 69 Dear- 
born St., Chicago. -3t 





Wanted—A good all around tinner and 
lumber with some knowledge of heat- 
ng; steady work the year round for a 
good man; state wages wanted in first 
letter. Address A. Kuhn, South Mil- 
waukee, Wis. 11-3t 


SITUATIONS WANTED. 














HELP WANTED. 


Wanted—A good, steady, industrious, 
all around tinner for both inside and out- 
side work. To the right man we will give 
steady employment all year around. 
Wages $3.00 per day. Address M 30, care 
of THE "AME RICAN ARTISAN, 69 Dear- 
born St., Chicago. _13-3t_ 


Wanted—A good all around young man 
to learn the tinner’s and as trade. 
Address M-29, care of THE AMERICAN 
ARTISAN, 69 Dearborn St., Chicago. 

18-2t 


Where is the first- class tinner who 
wants a steady job? No lost time, no 
plumbing, steam fitting, windmills nor 
farm machinery. Give age and experi- 
ence. No boozer wanted. Address Henry 
Sauer, Morrison, Illinois. 13-3t 


Wanted at Once — First-class tinner 
who has some knowledge of heating and 
plumbing. Give references and wages in 
first letter. Address Lock Box 405, Min- 
eral Point, Wisconsin. 13-2t 














Salesman Wanted—To sell a household 
specialty. Has an established trade and 
is a ready seller’at an exceptional good 
profit. Easily sold.. Address M- 27, care 
of THE AMERICAN ARTISAN, 69 Dear- 
born St., Chicago. 13-2t 


Wanted at Once—First-class tinner to 
take charge of shop. Must be able to do 
furnace and general job work. Steady 
job to the right man. Address O’Neill’s 
Hardware, Fargo, N. D. 13-3t 


Wanted—A good plumber and heating 
man. One with some knowledge of tin- 
ner’s trade and willing to assist in store 
when required. Send references and 
state wages wanted. Steady work the 
year around. Address Hunter Bros., Can- 
do, North Dakota. 13-3t 


Wanted—A good all around tinner and 
furnace man with some experience at 
plumbing. The more the better. Steady 
position by the year. Write what wages 
expected in first letter. Address M-28, 
eare of THE AMERICAN ARTISAN, 69 











Dearborn St., Chicago. 13-1t 
Wanted—A good steady tinner to do 
both inside and outside work. Steady 
position. Address D. Curtis, Hooker, Ok- 
lahoma. me 
Wanted—A reliable cornice man, one 
who can lay out and estimate from. plans. 
Steady work to a sober man who is not 


afraid of work. Address M 24. care of 
THE AMERICAN ARTISAN, 69 Dearborn 


St., Chicago. 12-3t 
Wanted—A hardware clerk and tin- 
ner’s helper. One with some experience 
preferred. State experience, salary want- 
ed and references in first letter. Address 
M 23, care of THE AMERICAN 


ARTISAN, 69 Dearborn St.. Chicago. 12-3t 


Wanted—First-class tinner, capable of 
doing a good job of roofing, tinning, fur- 
nace and general shop work; must be 
sober and reliable; booze fighters need 
not apply; man with some knowledge of 
plumbing preferred; state wages, single 
or married, age, and last place of em- 
ployment. Address G. T. Mueller & Son, 





Columbus, Wis. 11-3t 


Situation Wanted—As manager or clerk 
in some good retail hardware store. Have 
been in the hardware business for th: 
past twenty years. Have had experience 
from the tinshop to manager of a $10,000 
stock. Address W. R. Jones, Gibson City 
Illinois. 13-2t 

Position Wanted—By an Al furnace 
man and tinner. Am able to take charge 
of shop. No less than $3.00 per day will 
be considered. Address M-31, care of 
THE AMERICAN ARTISAN, 69 Dearborn 
St., Chicago. 13-3 


Situation Wanted—By tinner of seven 
years’ experience. Would like position as 
clerk in retail hardware store. Am 28 
years old and ey & sober. Address M- 
25, care of THE AMERICAN ARTISAN 
69 Dearborn St., Chicago. . 18-3t 


Situation Wanted—A young tinner of 
three years’ experience would like a po- 
sition where I can finish learning the 
trade. Can do hot air heating and som 
plumbing. Am no boozer and a willing 
worker. Address M 22, care of THE 
AMERICAN ARTISAN, 69 Dearborn St 
Chicago. 12-3t 











Wanted—A steady job in a good tin 
shop by competent sheet metal worke! 
Prefer inside work. Can draft patterns 
and lay out work. Strictly sober and 
trustworthy. 43 years of age. Address 
- oe Bohtdetrens Betting, ene 

2-3t 


Situation Wanted—By a practical] tin- 
ner and furnace man. Also have had 
some experience at plumbing and hot 
water heating. Ama young man 28 years 
and no boozer. Only a_ steady position 
considered. Address C. F. Bemis, 122 W 
32d St., Minneapolis, Minnesota. 12-3t 


Wanted—Steady job as tinner, helpe! 
or general man in hardware store or co! 
nice shop. State wages with full infor 
mation. Best of references. Address 
Jack the Tinner, Gage, Oklahoma. 12-3t 

Situation Wanted—By a first-class tin- 
ner. Can give the best of references 
Can make good anywhere. Oklahom 
preferred. Address 503 Second Av« 
Ardmore, Oklohoma. 12-3t 





Wanted — A first-class tinner and 
plumber; one that understands farm ma 
chine work; young German married ma! 
preferred; state age, etc., in letter, and 
the right man can have a good job fo 

years to come. Address Schilling Bros 
State Center, _Towa. 11-3t 

Wanted—A good all around tinner; on 
who has some knowledge of heating and 
plumbing; must be a steady, sober me 
chanic; a steady job and good wages t 
the right party. Address Joseph cet 2S 
Odebolt, Iowa. 11-3t 


SITUATION WANTED — Experience 

tinner desires good permanent positio: 
where good services and full knowledg 
of general job and furnace work will b¢ 
appreciated. No plumbing or steamfittine 

Address stating wages and full details 
Address M-14, care THE AMERICAN 
ARTISAN, 69 Dearborn St., Chicago. 





10-ufn 
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SOLDERENE mends leaky pans, broken 
handles, Porcelain ware, etc., 

. » erene and a candle are all you need to 
make a permanent repair. Don’t overlook this splendid opportunity to add another ready 
seller to your stock. Write usa postal to-day for terms to the trade. It retails for 10 cents. 


SOLDERENE COMPANY, Dept. M, 53 State St., BOSTON, MASS. 


etc. Sold- 




















Do You Want a 
a * 
Chicago Office? 
MANUFACTURER - OF HEATING 
APPARATUS HAVING AMPLE OF- 
FICE AND STORAGE ROOM SITU- 
ATED ON RAILROAD SIDING IN 
DOWNTOWN DISTRICT; WOULD 
SUBLET PART OR REPRESENT 
REPUTABLE MANUFACTURERS. 








= 


Black SILK Stove Polish 


IS MADE FOR YOU 
AT 


Sterling, Ill, U. S. A. 









FOR SALE 


A fine set of Oak Stove Patterns, wood 
and iron. Almost new. Complete with 
fallow boards, 14, 16, 18 and 20 inches 


Price low for quick sale. Address, 
BARSTOW STOVE CO., Providence, 
Rhode Island. 13-4t 





VERY REASONABLE TERMS FOR 
IMMEDIATE ARRANGEMENT. | 
ADDRESS “MANUFACTURER, "| 
CARE OF THE AMERICAN | 
ARTISAN, 69 DEARBORN ST., 


CHICAGO. 13-2t 





TWO STOVE OR HARDWARE | 
SALESMEN WANTED. 


to sell Mica to the retail trade. Very easy | 
to sell. Samples carried in pocket. Com- 
mission 10%. Mica delivered free. Ad- | 
dress S. F., care of THE AMERICAN 
ARTISAN, 69 Dearborn stteet., Chi- 
cago, 13-3t 


WANTED 


A good stock of hardware or hardware and imple- 
ents in exchange for an improved farm. Give 
amount of stock with price and description of 





real estate with first letter. Address K-40, care of 
THE AMERICAN ARTISAN, 69 Dearborn St., 


Cc 


cago 13-2t 





WANTED 


tical business ‘partner to help place on the | 

arket a Sectional Air Heater. Patent was granted | 
mber 10th last, covering all points and sweep- 
nits scope. The principle has been tried out 
ested thoroughly and will do the work of 
furnaces, or so called Warm Air Generat- 


Fire pot has 8-inch corrugated sections, and 


ng in shape. Grate surface 60% and heating | 
ice 0% greater than any known heater of to- | 


Burns hard or soft coal or wood. Unlimited 
s and large profits. Address “Patented”, care | 
‘HE AMERICAN ARTISAN, 69 Dearborn 
Chicago. 13-1t 





WANTED 


Tinners accustomed to making fur- 
nace pipe and fittings. Good open- 
| ing for a few first-class men. Ad- 
dress, LENNOX FURNACE CO., 
| Marshalltown, Iowa. 13-2t 


FOR SALE 


Leading Stove, Hardware, Crockery, 
Housefurnishing Goods, Tin and Plumb- 
ing Shop, located in Southwest Missouri, 
County seat, population exceeding 7,000; 
three railroads, and splendid farm- 
ing country; established 1870. Invoice 
$18,000; can be reduced. Two story 
brick building, 37x130. Willsell or rent. 
Cash and part time. No trade. Reason 
for selling to engage in manufacturing. 
A snap. Write at once. Address, K-29, 
care THE AMERICAN ARTISAN, 69 
Dearborn St., Chicago. 9-3t 





Situation Wanted 


As traveling salesman. Would prefer 
Southern Iowa or Northern Missouri. 
Extensive acquaintance with trade. 
Address K-31, care THE AMERICAN 


ARTISAN, 69 Dearborn St., Chicago. 


9-2t - 





SALESMAN WANTED 


To carry a good line of Stove 
Polish as 


commission 


a side line. Cash 
Address 


for full particulars, K-25, care 


basis. 


ARTISAN, 
69 Dearborn St., Chicago. 


THE AMERICAN 


6-6t 





FOR SALE 


Tin and furnace shop, first-class tools as 
good as new, | horse, 2 wagons, 1 O. K 
Steel Brake (new). Will invoice $1,200. 
Reasons for selling, going out of city 
Will sell for cash only. Address Lake 
View Tin & Furnace Co., 1871 E. 119th 
St. S. E., Cleveland, Ohio 9-ufn 





WANTED. 


Manufacturers or jobbers agency 
line for Oklahoma territory. Ad- 
dress ‘‘Jobber,’’ care of THE 
AMERICAN ARTISAN, 69 Dear- 
born street, Chicago. 12-3t 


Lewis Liedel, Delta, Ohio, writes: 


“Please discontinue my want ad- 
vertisement in your veluable paper. 
Your paper is worth having as it 
did more than I could expect.” 











end for free copy 18-C. 





Graphite as a Lubricant—Tenth Edition 


The very latest and freshest information, both scientific und 
ractical, on the modern practice of graphite lubrication. 


Joseph Dixon Crucible Co. 


Jersey City, N. J. 
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“BRAUER’S” 


is the best place to buy Stove 
Dealers’ Supplies, Castings and 


Stove Repairs? 
Prices Arc Lowest. Prompt Shipment. 
ADDRESS 


A. @. BRAUER SUPPLY CO., 316-318 Kt. Third St., ST. LOUIS, MO. 





STOVE Repairs 


Manufacturers’ 
Stove Repair Co. 


617-539 Diversey Boul., CHICAge 








Prompt Shipments. Give Ue a Trig 





Cleveland Nickel Works, Cleveland, Ohio 


MANUFACTURERS OF 
“SUPERIOR” Improved Exhaust Tumbling Mills, Dust Arresters, 
Hard Iron Stars, Wrought Iron Chaplets, Plain and Tinned, Stove 
Rods, Furnace Rods, Chair Rods, Stove Scrapers and all kinds of 
NICKEL PLATED STOVE TRIMMINGS. Send for catalogue. 





STOVE PLATE FACINGS 


that have been thoroughly tried, never denied and 

always proven a success and given absolute satisfac- 

tion are the kind I make—the kind I want to sell you. 
I manufacture ‘‘Everything for the Foundry.”’ 


FREDERIC B. STEVENS 


Cor. Larned and 3rd Sts. DETROIT, MICH. 



























THE RIGHT KIND 


of Oven Thermometer is 














mave BY EVANS STAMPING AND PLATING CO, taumton, mass. 


Western Agent, C. H. MATTHEWS, Detroit, Mich. 

















It’s Second Nature— 


when thinking of foundry supplies to think of OBERMAYER. Qual- 
ity, price, reliability—all the attributes of perfect foundry supplies are 
expressed by one word—OBERMAYER. 


The name OBERMAYER stands for the best that can be had for the 
price, and every article, no matter what it is, is guaranteed to satisfy 
you—or your money back. 


The largest foundries in this country buy all their foundry facings and 
supplies from OBERMAYER. There’s 4 reason for it. 


THE S. OBERMAYER Co. 


CINCINNATI CHICAGO PITTSBURG 








WELLER PATTERN (0 


DESIGNS and ESTIMATES FURNISHED 
FOR ALL KINDS OF STOVE PATTERNS 


QUINCY, ILL. 








PATTERNS 


For Stoves and Heaters 


The Cleveland Castings Pattern Co. 


SST OV ESES 
PATTERN 
WORK Suze 


PATTERNS 


For Stoves and Heaters 
First-Class in Wood and Iron 


Vedder PatternWorks, pent N.Y, 
Established 1855 











| UINCY P09 


IRON&WOOD 


| @STOVE PATTERNS 








Russia finish, pat. oct 
STOVE PIPE 


It is made of a vers 
Nigh orpsoct uniforn 


Steel, and is coated 
to prevent rusting 
Made in all sizes. 

Packed twenty-five 
and fifty joints . 
crate. or sale by 
thejobbingHardware 
Trade throughout the 
United States. 

MFD. BY 


ott EOoutean ® Ave 


In b ayy yeu 
jobber does not »as 




















ee 


ile this pipe send your inquiries te us. 








ALASKA TRIMMINGS & ‘c 
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SHEET COPPER 


ae | 


497-505 


PEARL SF. 


STAR BRAND SOFT COPPER 


: . — Cold ro led, leve led cornice 
sh copper 
Cold roiled polished copper 


Cold rolled copper, not 


polished 
All stock sizes of above. either 
TINNED OR PLAIN, on 


HUNGERFORD BRASS & COPPER COMPANY 


hand in New York ready 
for immediate shipment 


NEW YORK 37-43 PARK ST. 


STOCK SHEET SHOWING FULL ASSORTMENT ON HAND. SENT ON REQUEST. 





6% LENOX HOTEL 


BUFFALO 


Modern. High Grade. Fireproof. 


OUR OWN RAPID ELECTRIC CARRIAGES, 
EXCLUSIVELY FOR PATRONS, operate 
continuously every few minutes from Hotel 
through Business District and to all Depots 
for principal trains. 


EUROPEAN PLAN. 
Rates $1.50 per day and upward. 





GEORGE DUCHSCHERER, Proprietor 





AMERICAN 
SHEET AND TIN PLATE 
COMPANY 
FRICK BUILDING PITTSBURGH, PA. 


Manufacturers of Sheets and Plates for following 
SPECIALTIES 


For Sinks For Tacks 

Chutes Shovels 

Roofing Dashers 

Scrapers Ice Cans 

Show Cards Music Cans 

Gas Holders Light Tanks 

Powder Kegs Alkali Drums 

Metal Wheels Range Boilers 

Metal Ceilings Umbrella Rods 

Bicycle Tubing Soda Fountains 

Automobile Bodies Buggy Bow Sockets 

Shippers’ Milk Cans Sheet Metal Statuary 

Gas and Gasoline Stoves Agricultural Implements 

Painted Locomotive Jackets Stamped and Enamel Ware 
Eave Trough and Conductor Pipe 











C. N. HOOPER, Dubuque, Ia. 


Vitreous Enameling 
TECHNOLOGIST 


Designs, builds and starts new plants, 


improves quality and reduces the costs | 


in those already established. 


: IMIG, 





Jak 


5 “The sun never sets on 
America’s possessions”’ 
x —neither should it be 
(4 necessary to light a can- 
s dle to see your trade 

x mark, 
“THE AMERICAN 

ARTISAN” 

= is, as its name implies, 
ms cosmopolitan. It 
4 touches Maine. It 
= reaches Alaska. Let it 
carry your name along 

with it. 


CNet Ne Ve ese Ne Ne ie te Nee 





Sperry’s Steam 
Kettles 


Made from very thick metal, with- 
out Stay Bolts, joint packed in such 
a manner as to never need repack-, 
ing. A little higher priced than 
some, but they are safe and tight. oe J ' 


ee 


D.R.SPERRY & CO. ®°SS9%5"4"" BATAVIA, ILL. 














Adjustable 
Safety Thimble 


The heads are extra heavy cast iron, 
connected by spiral steel springs whose 
tension adjusts them to any thickness of 
floor or partition. 

The tin cylinders are attached to the 
japanned iron heads with rivets. 

The Thimble is a perfect safeguard against 
fire from overheated stove or furnace pipes 
which pass through floors or partitions. 

I make all sizes and extensions. 


| AM NOT IN ANY TRUST 
WRITE FOR PRICES 
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D0 YOU WANT THE BEST ROOFING TIN? 


WE CAN SUPPLY YOUR DEMANDS 
| IN THIS MATERIAL 
MADE FROM EITHER CHARCOAL IRON 
STEEL 


“THE ROOFING OF QUALITY” 





PROMPT SHIPMENTS 


7 





OR 





EAVES TROUGH and CONDUCTOR PIPE 


BLACK and GALVANIZED SHEETS 
COPPER in SHEETS and ROLLS 
SOLDER 


Write for our monthly stock list 


THE BASSETT - PRESLEY 


OFFICES 402-415 WESTERN RESERVE BLDC. 


CLEVELAND, OHIO 


Co. 





—— 





A MAIC IDT 
NOOR 


J) 
Oi 


We carry almost 106 
different gauges and 
sizes inColgé Rolled 
Sfee/N0./4 (0 N0.28 
— 477C/USIVEe 
Wood's Refined /ron No/4F 
to N0.27 inclusive 
APol/o Galvanized Stee/ N 
46 to NO.3077 Cc/us 
Griffiths Gelvanize 


4 


; ‘ " 
ron Janet 
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“Quality” Metal Ceilings 





We aim to make the best Metal Ceilings on the market, and our goods themselves 


show how well we are succeeding. Send for our new Catalogue. 


F. 0. SCHOEDINGER, 16b—Nocte thn Bereet-148. Columbus, Ohio 








Plecker’s Corrugated Expanding Conductors 


Have no Cross 
Seams. 





CLARK, QUIEN & MORSE, 


Will not burst 


Made of 
Soa tect ionatin when full of ice. 


PEORIA, ILL. 























WE WANT 
YOUR ORDERS 


Fo 


“Sheet Metal 


Products” 


And ask your 
1 . - ~ 
especial and careful consideration of our 


Lerffeol Cy Vil finish 


The James H. Watson Company, tn. 
BRADLEY, ILLINOIS 

















Some time—some day, 
long after you’ve forgot- 
ten the slight additional 
cost, you'll be glad you 
had the good judgment 
to select a Keighley Lock- 
Joint Metal Ceiling. For 
your ceiling then will still 
be ‘‘absolutely dust-proof 
and air-tight.’’ The joints 
will never start open — 
they can’t. 

Why not decide to-day 
to get the dust- proof 
ceiling ? At least write 
for a copy of Catalog ‘‘D.”’ 
S. Keighley Metal Ceiling & Mfg. Co. 


PITTSBURGH, PA. 
Baltimore, Md. Washington, D.C. 
New York,N.Y. Boston, Mass. 
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Let’s get right down to business, Mr. Sheet Metal Man. 


We know we can serve you right, but do YOU know it? 
And how’re you going to find out unless you try 
us and see for yourself. 


We have the goods. 

We know how to make them. 
We have the workmen. 

We have the facilities. 

We have the output. 

We can ship quick. 


WE CAN MAKE THE PRICE. 


Before placing another order, be it large or small, get our price and let us show you. 
Write us TODAY and get{prices on anything you need. 


poctlilk Siding, Ceilings, Cornices, Eave 
Trough, Pipe, Tin Plate, Sheets, Etc., Etc. 


If you haven’t our Catalog, 
ask for A8. 
THE 


BERGER MFG. CO. 


CANTON, O 
Largest Sheet Metal Workers “ the World 
BRANCHES: New York, Philadelphia, 


Boston, Chicago, St. Louis, Atlanta San 
Francisco, Minneapolis 













































When 


ordering Charcoal lron Conductor Elbows 


Specify With 


é e 
GUARANTEE Stam ne te the 


CHARCOAL IRON 


Makers of the Elbows which can be erected without Refitting and 
Solder, save Labor and Material. 


THE FERDINAND DIECKMANN CO. 


Station B, CINCINNATI, OHIO 














PATENTED _ 

















CUT THIS OUT 








To the Publishers 


The American Artisan and Hardware Record 
69 Dearborn Street, CHICAGO 


$2.60 


100 Feet of 3 Inch 


Conductor Pipe, Water Spouting, 
Tubing, etc., in 10-ft. lengths 
without cross seam. Plain Round 


Please send us THE AMERICAN ARTI- 
SAN each weekforthree months. At the 
end of that time we will remit Two Dol- 
lars for one year’s subscription, or 50 
cents in case we decide to discontinue. 








NAME 
or Round Corrugated. Write at 
ADDRESS once for particulars, it is to your 
TOWN interest. 





ARMOR CLAD MFG. COMPANY 














CANTON, OHIO 
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Perfection In Metal Ceilings 


THE GOODS MANUFACTURED BY 


FRIEDLEY-VOSHARDT CO. 


ARE IN A CLASS BY THEMSELVES 
WRITE TO-DAY FOR CATALOGUE AND PRICES 


194-204 Mather Street me Chicago, III. 


La Crosse Steet Roofing and Corrugating Co. 


LA CROSSE, WISCONSIN 
MANUFACTURERS OF 
EAVES TROUGH ROOFINGS AND SIDINGS 


CONDUCTOR PIPE STEEL CEILINGS 
CUT OFFS CORNICES 
MITRES, ENDS AND DROPS SKYLIGHTS 


Send for Catalog || 




















HIGH GRADE GALVANIZED 


nt ge EMBOSSED CORNICES @ [i oneext 


UTOFFS 


MOST ORNAMENTAL AND LOWEST PRICED MADE 


SEND FOR PRICES AND “NEVERBREAK” 
ILLUSTRATED CIRCULAR. STEEL HOOKS 


Eaves Trough, Conductor Pipe, 
CEILINGS Roofing, Siding, Sheets, Etc. 
ARCHITECTURAL SHEET METAL WORK. “MILWAUKEE” 
P ELBOWS 


MILWAUKEE, KANSAS CITY, 
wis. MO. 








€ 


Pat. Off.’’ 


“Merchant's Old Method” ig 


This brand carries with it the reputation of the manufacturer. No tin 
has been subjected to greater test of quality. This same quality is 
retained by us, and is made now the same as when the reputation of the brand 
was established years ago. 


Palm oil coated. Sheets resquared and rigidly assorted. 
SEND FOR “ROOFING RULES.” 


MERCHANT & EVANS CO. 


New York SUCCESSOR TO Chicago 
Brooklyn MERCHANT & CoO., Inc. Kansas City 
Baltimore PHILADELPHIA Denver 














ad & 
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ROOFING 
SLATE 


All Grades Manufactured and Sold by 
THE AULD & CONGER CO. 
999 Prospect St., CLEVELAND, OHIO 


Roofers’ Supplies, Tools, 
Lightning Slate Dresser 


WE MIRE OUR OWN SLATE 





oul ie 


bal 
ees 


Storm, Rust and Fire Proof 
Do you want to increase your business? Tam 
Is YOUR OPPORTUNITY. Write for catalogue 
samples and p 


National Sheet Metal Roofing Co, 


JERSEY CITY, N. J. 





Uno Revolving 
Ventilators 


A sure cure for 
smoky chimneys, 
the best for venti- 
lation. 

4’ to 30’ 
Send for catalogue 


Uno Veatilater Co. 


P.0, Box 209 LYNN, MASS, 





It Is Acknowledged 


PRICE By the best 
workmen to be 
the only way to 
close the end of 
onceue an eave trough 
teense as corrugations 
ARE PROOF 
against frost. 


Order a Set ot 
FiTools TODAY 
from any Job- 
ber or Tinners’ 
Supply House. 


Bishop Hardware Co. 
Dowagiac, Mich. 


Milbradt’s Rolling 
Shelf Ladders 


Are made to fit all 
kinds of high shelv- 
ings, and are guar- 
anteed to be satis- 
factory in every re 
spect. 

HIGHEST AWARD 
St. Leuls World’s Fair 
Send for Catalog 
and Prices 


JOHN CALANDER 
6x0-681-688 Jackson St. 
(Cor, 13th 8t.) 
ST.PAUL, Minn. 

























_ MEHARRINGTON* KING PERFORATING CO: 
PERFORAT. 3) METALS 


ae) SCREENS ¢ 


we 





New York Office: 114 Liberty Street. 


a 
N SS ANI 
Al 


oF ALL KIND 


No. 212 NORTH UNION a CHICAGO. ILL. 

















IME required 


in erection of 


netal ceilings tells what 
profit is made on the job. If the con- 
struction of the plate is poor, they won’t fit 


and will require more time 


and care and will produce 


a badly appearing job, as a result. 


Buy CANTON METAL CEILINGS 


the profit sharing kind, Let us tell you more about 
them. Our Art Metal Ceiling book “H” is yours 


for a postal. 


THE CANTON ART METAL CO. 
CANTON, OHIO. 
New York Agency, 525 W. 23rd St. 
Minneapolis Agency, 
253 Second Ave. S. 

















" 


MaKErs: oF OF HIGH GRAD 


"SHEET METAL GOODS 























P. E. D. UNDERWOOD, Sullivan, Ill., writes: 


‘I value your paper very highly 
as authority on the subjects it treats.” 
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Cassens’ Ideal Eaves Trough 


The market has long been in need of an Eaves 
Trough in which the faults of the old style gut- 
ter would be entirely overcome. 
It can now be procured. 
Cassens’ IDEAL isan eaves trough of modern 
and practical construction without a defect and 
the operation of which is perfect. So con- 
structed that liquid only can enter the trough, 
trash of every description being excluded. 
Write to-day for descriptive matter. Traveling sales- 
men wanted to carry the IDEAL as a side line. 


turaucurersmact CASSENS MFG. CO., Edwardsville, Ill. 












































Iwans Volcano Revolving 
Chimney Top 


Sizes 6 to 12 inches. Sold by jobbers of 
Hardware and Tinners’ Supplies. 


‘ Notice one of its Strong Features. The 
upward sloping opening in back of hood 
creates a constant upward draft, no matter 
how depressing the atmosphere. 





You need it for some of your customers’ 
chimneys. 





Send postal for catalogue. 


IWAN BROTHERS 


Mire. of Hardware Specialtics 
STREATOR, ILL. 











Tools for Sheet Metals 


INCLUDING 
Tinners’ andj{Roofers’ Tools, 
Shears, Punches, Presses and 
Dies, Can-Making Machinery. 





Double Cutting Shears. 


MADE BY 








HELL Cannot be hotter 


than our No. io 





Noiseless, No Odor, No Smoke. 
‘More Heat with Less Fuel. 
Greatest Range of Heating. 

3 to 12 Ib. 
Coppers Indoors or on a Roof. 


Order of your Jobber, or we will 6 direct 
for $6.50, on 30 days approval, 


GEO. W. DIENER MFG. Co. 
77-83 West Lake St., Chicago 











Niagara Machine & Tool,Works, Buffalo, N. Y. 





Ask Your Dealer For The 
Sim 
Soldering 
Furnace | 








Always Ready— No Smoke — No Odor — No 
Noise —Unexcelled —Unequaled —Unrivaled 
—Safe—Sure—Durable. 


Galvanized Iron, Brass or Copper Reservoir 
Equipped with Cylindrical Slotted Burner 
MADE ONLY BY 


BURGESS SOLDERING FURNACE CO. 


COLUMBUS, OHIO, U. &. A. 




















—OF THE— 


lron, Steel, 





«6 $9 This Agency issues as complete and reliable book of credit ratings fe 
this special branch of trade as has ever been published, containing about 


400,000 rated names of wholesalers,Oretailers and manufacturers, covering 


the trade thoroughly. The ratings are conservative and very reliable. The 
paying record is based upon ledger experience of credit men every 
where. 


You buy credit information. Isn't it the part of a good buyer to post 
himself thoroughly on the merits of a book of ratings, gotten up especially 
for his trade by men with ample capital and who are thoroughly trained i= 
this class of work and who make a specialty of it? 








Hardware, 






Stoves, Tinware, 
Plumbing, Etc., 
Trades. 








157 Federal Street. 











Terms of subscription can be had by addressing Executive Office 


Iron and Hardware Mercantile 
Agency. 


BOSTON, MAS& 
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1A “Mighty Good eae 


The superiorit 
the Clayton & 
bert N 


isshown by its more 
than twenty pg 
use by thegreat ma- 
Jority of skilled ar- 
tisans the 


quality, 
strength and dura- 
= bility in material 
= construction 

possesses points 
| advantage that 
make it invaluable 
to the user. The 
remarkable gener- 
ating power of the 
burner enables the 
No. 1 to run at the 
highest point of 
heat efficiency us- 
ing half the g¢aso- 
line required by 
other makes. Every point that improves and 


No. 1 Fire Pot $6.00 Net, 


ms ikes it more serviceable is found in this fire pot. 
That's why its use makes and saves you money. 
Bow »klet free. 
Jobbers supply at factory price, or we will ship 
direct if cash accompanies the order. 


CLAYTON & LAMBERT MFG, CO., Detroit, Mich. 











HOTTEST ON EARTH 


No. 6 EUREKA. Price each, $6.00 Net 
No. 14 EUREKA Price each, $4.50 Net 


Jobbers sell at factory price. 


THE TURNER BRASS WORKS 


26 Park Avenue Sycamore, Wil., US. A 

















LEVER PUNCH 


This Lever Punch is 
made any required size. 
It is aconvenient tool 
for punching plates, 
bars or angles. We 
| build a complete line of 
¥ Shears, Punches and 
Bending Rolls, all sizes, 
hand or power. 


Write for Catalog “‘F. 


BERTSCH &CO. 


CAMBPFIDGE CITY. IND. 














SKYLIGHT heaton. euttien 
CHAIN LIFTS 


Tinsmiths, 
Plumbers, 
Cornice 








Pipe 
Threading 
Machines 


Second 
Hand 
Gc ods 
Bought 


and Sold ag Sines 


H. WEISS & COMPANY 





| 20 Cliff Street, N-W YORK 








| NOTHING BETTER 


; 


| 














DISCRIMINATING DEALERS ENDORSE “ELLER” 


ART METAL CEILINGS 


TIN AND TERNE PL STEEL ROOFING 

EAVES TROUGH, CONDUCTOR PIPE BRIC K and STONE SIDING 

ELBOWS and SHOES CORNICE and SKYLIGHTS 
“The ELLER trade-mark stands for the best in steel.”’ 

for Catalog. 


ELLER MFG. CO. : : 










Write to-Day 


CANTON, OHIO 











EARL’S IMPROVED 
REVOLVING VENTILATOR 


Runs in a self-lubricating bearing 
that is not affected by heat or cold, 
and never requires any oil or grease. 
The Fan revolves without any noise, 
producing a current of air upward, 
which positively prevents any down 
draft. Write for circular. 


BERGER BROS. CO, 
TIN PLATE, SHEET IRON, ETC 





TOOLS FOR SHEET METALS 


Punches, Presses and Dies, Can-Making 


Machinery 
MADE BY 


Niagara Machine & Tool Works 


BUFFALO, N. Y. 


PORTABLE PUNCH No. 26 


Made entirely of STEEL 


Capacity 4 inch hole in 3¢ inch. 

Length 38 inches, weight 16 lbs. 

Write for circular an Sass of this and 
other Marvel "Too 

ARMSTRONG-BLUM MFG. CO., 


106 N. Francisco Ave., Chicago, Fil. 





No. 2 Beader. 















| MARVEL 





Patent applied for 


SHEET BRASS, All Tempers. BRASS and BRONZE DRILL RODS, 
BRASS and COPPER WIRE. GERMAN SILVER SHEET and ROD, 
BRAZED and SEEMLESS TUBING. 


Eagle Brand Copper Rivets and Burrs 


Brass Escutcheon Pins 
Desk Narrow, Broad Middle 
Brass Butts, Ball Tipped and Water Closet 
Brass and Iron Jack Chain, Brass Safety Chain, Etc. 
General Office: 


new vork THE PLUME & ATWOOD MFG. CO. 








Chicago Office: 
508 Heyworth 
Building 


Catalogues on Application. 








ehESTRA reeeiinhe ve CABLE AND FIXTURES 





| PRICES LOWEST 
‘ ELECTRA LIGHTNING ROD CO., 220-240 Market Street, CRESCO, IA, 


WRITE TODAY 


a apna ahem 
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— 2) 
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“Pittsburgh Perfect” F ences 


For Field, Farm and Hog Fencing 


are made to meet all the demands they are subject to. They are spaced to keep the fowl 
within their limits and are calculated to stand the steengeh of the fiercest ox. The 
wires and rods are of the best steel the market affords, electrically welded, 

and are galvanized so that they can resist the elements as well as the attacks Sa 
ef the curbed inanimals. They are just as meritorious as all the other 


“Pittsburgh Perfect” Brands 
ef Wire Rods, Annealed, Bright and Galvanized 
Smooth Wire, Barb Wire, Twisted Cable Wire, 
Fence Staples, Wire Nails, Steel Hoops, Bande and 
Cotton Ties. Dealers save money on goods, 


MANUFACTURED BY. 


The Pittsburgh Steel Co., Pittsburgh, Pa. 


THE DENNING FENCE 
pe For yard and pasture has 


no equal. Our Peerless 
Cabled Fence with barb 
wire in the bottom turns 
hogs,absolutely. We beat 
‘the world on Poultry 
Fence. We make F page 
Barb Wire. We ship 
mixed carsWoven Fence, 

Barb Wire and Nails. 


THE DENNING WIRE & FENCE CO., Cedar Rapids, lowa.| | AF ull hineof florreNails 
























IRON FENCES 
Also ORNAMENTAL Finest at lowest 


WIRE FENCES 





Write for catalog 









ENTERPRISE 
FOUNDRY & FENCE CO. 299 $. Senate Ave., Indianapolis, ind. 


Horse NAIL Ot 
































THE TAYLOR & BOGGIS FOUNDRY Co. 


CLEVELAND, OHIO 


Light Gray Iron ae 


BUILDERS’ HARDWARE, DAMPERS AND 
DAMPER CLIPS, OIL. AND GAS STOVES, FUR- 
NACE LAMPS, MOLASSES GATES, LETTER BOXES, 
HARDWARE SPECIALTIES. 




















THE WM. SCHOLLHORN CO. 


NEW HAVEN, CONN. VU. S. A. 





Manufacturers of 


BERNARD’S PATENT TOOLS 


Pliers, Nippers, Spring Belt and Ticket Punches, Bolt Clippers, Dividers and Hardware Specialties, 
under the ‘‘Bernard,’’ *‘Paragon,”’ ‘‘Elm City,”’ ‘‘Lodi,’’ and ‘‘Excelsior’’ Brands. 


Write for Catalogue 
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MR. DEALER: Size ’Em Up! 


= Sanitary Flour Sanitary Ecli The Easy Lawn Acme Vege- 
Rare = Bin Sifter Dishwasher Batter Mixer Mower Sharpener table Strainer 


we. 


All the articles shown above are fast sellers; our methods of assisting the dealer in selling our goods are new and attractive. 
Let us quote you on our entire line. Our abridged catalogue for 1908 is yours for the asking. Write today 
NATIONAL MACHINE & STAMPING COMPANY DETROIT, MICH., U. S. A. 


CrHAINM Measuring Tapes __ 


every purse and purpose, but all of the same 
superior quality. 
Please { Our extensive advertising creates a demand, that every 
Mention progressive dealer should be able to satisfy. 
4] It takes but a minute and a postal to ask for our catalog— 
The American Artisan it’s more than worth while. 


a THE {0 LL FAIN POULE (0. Saginaw, Mich., U, 6. A. 


New York London, Eng. Windsor, Ont. 






























































Disston Hand Book on Saws. 


This new edition contains 208 pages of useful, 
practical information—articles on The Making of the 


DISSTON SAWS, TOOLS AND FILES, 


giving the progressive steps in their manufacture, 
large number of ‘lustrations of the works, together 
with TREATISES on the CARE and USE of Saws, etc. 


HENRY DISSTON @ SONS, Inc. 


KEYSTONE SAW, TOOL®STEEL AND FILE WORKS 
PHILADELPHIA, PA. 

















A NEW PATTERN STANDARD LEVEL —Iwo Level Glasses, One Plumb Glass 


Side glasses may be revers- 
ed at any time; all easily ad- 
justable; all glasses in — 
view from both sides; 
trimmings on both sides. 


No. 31—Solid Cherry. 
No. 32—Three-piece Cherry. 
No. 33—Solid Mahogany. 





THE BAKER -Mc MILLEN COMPANY, Akron, Ohio. 





STRAP & T HINGES BUTT HINGES 






Pressed Barn Door 
Steel Shelf Hangers 
Brackets and Track 


Our Planished Steel STRAP and T HINGES are now all made on Automatic Machinery—Every one is as true as a Die. 
Our BUTTS are unequalled in Workmanship and Finish, All our Goods Guaranteed—BEST IN THE WORLD. 
(And they cost no more.) 


THE GRIFFIN MFG. CO., . Erie, Pa. 
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“WAY AHEAD” 


Of the 
grindstone 
or any 
other 
apparatus 
for 
sharpening 
table or 

:. kitchen 
cutlery or 
edge tools 





of every kind are our 
Hand and Foot Power 


Grinders & Tool 
Sharpeners 


Four sizes. Needed in every home—every day 
in the year. Every grinder ‘guaranteed. Be 
sure; Get our catalogue with Discounts to the 


trade—to-day. 
ROYAL MANUFACTURING CO. 
108 E. Walnut Street, Lancaster, Pa., U.S.A 


few York, 176 Fulton Street, Herbert Porzer & Co,, Hanagere 
Bhieago, 118-115 Michigan St., E. G. Curtis & Son, Manageer 


The Delphos 


NON-OVERFLOW 


Pump Can 


The little “Gurgie” 
tells when the lam 



















is full. 


Nothing Like it 
On the Market 









We are the sole 
manufacturers 
and have the ex- 
clusive right to 
market a non- 
overflow Pump 
Can in the United States. 


















Should the pump give out within 
four years, we will give another 
free. 

















Write for Catalog. 


DELPHOS MFG. CO. 


DELPHCS, OHIO 

















INTERCHANGEABLE 
LOCK-CORNER 


SHELF BOXES 
For the Hardware Trade. _ 


THE A. H. GREEN GCO., 
97-10] Warren 9t., NEW YORK. 


gs ELEVATORS 


lar we 
1k K Improved Qyick and Easy, 
| Rising Steam, Electric 





















4 
‘ 






and Hand Power. 








SEND FOR CIRCULAR. 


7T7T| KIMBALL BROS. CO. 
1031 Ninth St., COUNCIL BLUFFS, IOWA 
Kimball Elevator C0., 139 Vincent St.,Cleveland,0. 





























Write 
for 
enue 4 Circular, 
and 
a CETYLENE FIXTURES. ETC Terms 





aA-1FG LON 


dea Epworth Acetylene Generators 


Are Ideal in construction, Ideal in light producing power, 
Ideal in giving out steady light, Ideal in selling qualities. 
Ideal in lighting Dwellings, Stores, Hotels, Churches and Towns, 
Acetylene light is the safest, best, cheapest, brightest, finest 
light in the world, when produced in the Ideal Epworth Genera. 
Satisfaction guaranteed. Agents wanted. 


tors. 
‘DEAL EPWORTH ACETYLENE CO., (successors to Epworth Gas, Light & Heating Co., Waterloo, lows.) 
JOHNSTON, PA. WATERLOO, Iowa 


Our No. 030 Glass Cutters 





















SQUARE END FOR DRIVING POINTS # 


This is a Glazier’s Tool and a point driver. Read about 


it in the Green Book. 


Smith& Hemenway Company 
108-110 Duane St., New York, N. Y., U. S. A. 


Publishers of the 
Green Book of Hardware. 


FREEZERS 


THAT EXCEL IN 
Easy Running 
Quick Freezing 
Economy 
Convenience 
Practical Results 

















THAT ARE 
Well Advertised 
In Demand 
SS ae. Easily Sold 








Satisfactory in Use 


6“ IGHTNING” Of Known Reputation “BLIZZARD” 


THE “BEST MADE”’ because in practical use, they are conven- 
ient, compact in size, use smallest amount of ice and salt, run easily, 
freeze quickly, produce smoothly frozen creams or desserts with little 
bother and less work. We make also 


MACHINE FREEZERS AND ICE BREAKERS 


Sold by Leading Jobbers Catalog Sent Free 


NORTH BROS. MEG. CO. Philadelphia 








Do You Want a Beautiful 
Show Case At a Fair Price? 


You can get such a show case—mad: 
with a beveled plate glass top—and hand 
somely finished, if you buy 


The Wolverine Knockdown Show Case 


Can be set up in five minutes without 
a tool of any kind—not even a screw 
driver—ships at 4 the usual freight rate. 

It’s a case we guarantee to be all right 
in every respect. 

The Wolverine is the only case on thi 
market which offers such high quality at 4 
popular price. 

Write for quotations today 


Michigan Show Case Co. 
51-53 Fort St. W., Detroit, Mich., U. S. A 
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Keep the Business at Home gaa 
KUTTER 





















The 











4200 Pages. r 
Most Complete |Gamn Weight, about 20 Ibs. 2 it 
HARDWARE 21,535 Illustrations. 


CATALOG 


79,137 Items. ii 
| 
Ever Made. 


Approximate 
Price List. 


Keep this Encyclopedia on your counter where customers, coming 
into your store, CAN SEE IT. 
















KEEP THE BUSINESS AT HOME. 


3 
ra 

¢.c SIMMON< With the Net Price List you can take ec: SIMMON, 7 
“KEEN orders for goods, AT A PROFIT, you KEEN Bo 
cannot afford to carry in stock. .... UTTER ay 


Keep the Business at Home — 


Hall’s Door Closer The Only Latch Made Best Automatic Latch 


that attaches to either 
side of the door. 


The Screen Door Season will 
soon be here and you will need 
these self-acting latches. 


THEY DO THE WORK. 


Descriptive matter and sample 
, furnished on request. Also other . 
Finished in Old Copper or , <i specialties. This Style Latch Made in Two Sizes 


If Your Jobber Does Not Handle Them Send His Name to 


GEO. N. HALL MEG. CO., Pewaukee, Wis. 
CSR EAE RE SE SESE AL SESE RE RE RE RE SESE SESEAE 


: FOR SALE 


To Hardware Merchants only—purchases limited to $3,000 in any one 
year—Fire Insurance policies worth one hundred cents on the dollar every day 
in the year, and at 40% less cost than you have been paying your Stock Com- 
panies. Isn’t that a saving worth while? Think it over. If you have any doubt 
as to the quality of the Insurance we furnish, we can give you satisfactory refer- 


ences. Write for full particulars to-day. 


Iowa Hardware Mutual Insurance Association 
MASON CITY, IOWA 
S. R. MILES, President A. R. SALE, Secretary 


WS BRS AIS WIS BIE NS BS WS DNS ANS DNS BS DNS BS BNE TBS BE SE DS 
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THE 
““MOTOR” 
HIGH SPEED 
WASHING MACHINE 


now has 


CUT GEARS 


Which means that 
they run like a watch. 


—— , 


We are also exclusive 
Distributors 
of 


““KNOXWEED” 
the 
DANDELION 
EXTERMINATOR 


PAXTON & GALLAGHER CO. 
OMAHA, NEB. 














lick No.3 The Best Box 




















Customers 


Sell them Blick No. 3 boxes. They 
are big ones, 6} x 8} x 19 inches. 
Made of heavy vanized steel. 
! Painted green, the new govern- 
ment color. Same shape and color 
as city boxes. Have Pasitive- 
Locking Fiag Signal, - Automatic 
Latch, Watertight Quality. Every 
box testei, every box right, every 
box warranted. They will get the 
business. You better get them. 
Order now. 


$5.88 per Doz. 
Blick -Williame Co. 
Indianapolis, Ind. 

















NO SOLDER (PATENTED) NO SOLDER 










Do away entirely with wiping joints. A practical 
article and BIG SELLER. ” 
. nd for Descriptive Circular and Price-List. 


MODERN IMPROVEMENTS MFG. CO. 
466-470 17th Street + BROOKLYN, N. Y. 


UMBRELLA 
‘| 32 peer CLOTHES BAR 


t] DRYING Handy in Laundry, Kitchen 
SPACE and ner Handy Every- 
where. arm one piece, 
kiln dried hardwood, works 
independently, 
MARTCROSS CO., Mfrs. 
40 Dearborn St., CHICAGO 























“ROTARY” 


The washer that is 
making a hit 








UNEQUALED IN 


STYLE, FINISH, 


DURABILITY or 
EASE ot OPERATION 














SOLD ON EXCLUSIVE 
AGENCY PLAN 


Write us and let us 
tell you more about it 





The White Washer B | 


DOUBLE BALL BEARING. FLY WHEEL UNDER 
THE TUB. HIGHEST SPEED. EASIEST RUN. 
NING. QUICKER REVERSE. FOOT POWER 
ATTACHMENT. TUB OPENS WHEN MACHINE IS 
IN FULL MOTION. FIVE YEARS’ GUARANTEE. 
SOLD TO ONLY ONE DEALER IN EACH TOWN. 


Ask for Exclusive Agency 
and Get Acquainted With 


The White Way 


White Lily Manufacturing Co. 
1500 Rockingham Road, - Davenport, Iowa 





5 Ba oeeotei at Chet 

















Steam and 
Hot Water 


Heating... 


An Encyclopedia of Practical Plumb- 
ing and Heating Work. By James 
Me-aieaaae 94 J. LAWLER. 400 pages large octavo. 
Mins, lq of” Size 6x9 inches. Price $5.00. 








































She ee Pe we Ot hae This book is practical throughout. 

ia: an 6its aim is to impart information 
meme that practical men can utilize in 
earning their daily bread and but- 
ter. It is the ready key to prob- 
lems arising in sanitary and heat- 
ing work, and has already taken 
its place as a leading practical au- 
thority in this field. 


FOR SALE BY 
DANIEL STERN, - 69 Dearborn Street, - CHICAGO. 
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TRO SS” wasnce| | 


Is PositivelyThe Only Satisfactory Washer On The Market 


















There is a reason why MORE ‘BOSS’ WASHERS are sold each year Te ; 
than all the other ‘‘just as good kind”’ put together : 


2 IT SELLS ITSELF ON ITS OWN MERITS AND EVERY ONE SOLD 
NOT ONLY STAYS SOLD AND MAKES A PLEASED CUSTOMER BUT 4 
WILL CAUSE THE SALE OF OTHERS 


THE BOSS IS ENTIRELY DIFFERENT FROM THE MANY : 
WORTHLESS DEVICES ON THE MARKET, THAT ARE WASHING / 
MACHINES IN NAME ONLY. 


The “BOSS” is the only washer constructed on the principle of cleansing 
clothes by RUBBING and SQUEEZING—by the latter forcing the water 
through every fibre and removing the dirt as cannot be done by any other de- 
vice. This has been acknowledged the only true and satisfactory principle 
for washing clothes since the early ages. ; : 

The ‘‘BOSS” washes quicker and with better results, anything from 
large heavy pieces to the finest fabrics, including laces and silks and is 
GUARANTEED to do so without least injury to such. 

The ‘‘BOSS”’ is the only washer having a special chamber where dirt 
and lint accumulate when separated from clothes, preventing this matter 
from becoming continually stirred up and coming in contact with clothes, 
as is the case with other types of-washers. The value of this feature can 
hardly be estimated. It means not only cleaner and more sanitary clothes, 
but less time and labor required to obtain this-result. Made in three sizes 
for large and small families and hotels and laundries. 


ORDER SAMPLES FOR YOUR STOCK AND BE PREPARED 
TO MEET THE DEMANDS OF YOUR CUSTOMERS. 


Write for circular of our full line of 


UP-TO-DATE WASHERS 


THE BOSS WASHING MACHINE CO. 


CINCINNATI, OHIO 


IT’S SO EASY 


The Established Superiority 
of the 


= SNOW}WHITE 


=? a Rotary washer above all others, makes it 

a ready and profitable seller. Vo hicks 

or complaints come from a user of a 

“SNOWEWHITE’ washer, and the sellingof it isan easy matter. 
Made from the best material, easy running and hand- 

somely finished. 

Write your jobber or us for further particulars. 


H. F. BRAMMER MANFG. CO. 


DAVENPORT, IOWA. 

































MAR 80 1908 
66 _—, THE AMERICAN ARTISAN 


































































































AND HARDWARE RECORD 








PER, NOI ENT OD. 


BOOKS BY: MAIL. 





(The publisher of THE AMERICAN ARTISAN will take pleasure in supplying Books, of whatever character, at catalogue 
prices, prepaid by mail, to any address, on receipt of price. The following are in lines especially represented by this journa), 
NO BOOKS EXCHANGE DP 


SHEET METAL WORKING. 
GRAY’S PERFECT ELBOW PATTERNS. 


On heavy blue print paper. From one inch totwenty inches; price $1.50, 
prepaid. From twenty inches to forty inches, price $1.50, prepaid. From 
ene inch to forty inches, made in 2,3,4,5,6 7 and 8 pieces with 160 patterns 
and angle chart showing all angles and degrees of same gotten from 160 
patteraos, price $3.00, prepaid. 


GRAY’S PERFECT SKYLIGHT PATTERNS. 


For single pitch, gable and hip skylights. Contains 6 to 8 and 10-inch 
ventilator patterns and skylight chart, giving the length to cut hip and 
rafter bars for any size skylight up to 24 feet wide, for % pitch skylights. 
Full set of patterns and charts. Price, $3.50, prepaid. 
cided 


TIN, SHEET IRON AND COPPER PLATE WORK. 


This is a work of the greatest value to all who work in sheet metal. 
It describes the method of laying out ey! everyt which the metal 
worker will be called upon tomake. Joints,elbows,and all kinds of kitchen 
utensils are fully described. The work is supplcmented by rules for men- 
suration and hundreds of valuable receipts. L. J. Blinn. This book 
contains 296 pages with 169 illustrations, bound in cloth. Price, $2.50. 


THE CORNICE WORK MANUAL 


Is a 240- book, illustrated with 184 engravings. It is thoroughly 
indexed and attractively gotten up, vith substantial red cloth covers. 
embossed in gold. Chapters treat of Tho Cutters’ Bench, Drawing Toois 
and Angles, Cutters’ Tools, The Entabulcture, The Reading of Drawings, 
The Measuring of Cornices, Estimcting, Right Anr’e Mitre Patterns, 
Bracket Patterns for Panel Sections, Right Angle Return Mitre Pat- 
terns, Patterns for a Pediment and Thoir Dcvclopment, Patterns fora 

tal Section of a Pediment. Detsxils and Patterns for a Finial, 
Bracings and Fastenings of Cornices to Buildings, Staging and Scaffolding 
for Cornice Work, Ornament Stamping Machine, The Management of 
Ropes and Hoisting Tackle, Plan and Details of a Gable and Horizontal 
Cornice, Detail of Slating and Slaters’ Tools, Details for Horizontal ana 
Raking Mitre Patterns, and the development of Details and Patterns of 
the Turrets. Price, $3.50. 


THE TINSMITHS’ PATTERN MANUAL. 

A 250-page book, containing over 2U0 illustrations. By Joe K. Little. 
This book gives several methods for developing some of the most difficult 
and comppmentes patterns. It also devotes corsiderable attention to pat- 
terns of irregular shape and unequal taper. The laying off of patterns by 
triangulation is shown at length. This book is eminently practical and is 
recognized as the paramount practical authority in its chosen field. 
Price. 83.50 per copy. 


TINNERS’ HELPER AND PATTERN BOOK. 
By H. K. Vosburgh. Rules, diagrams, tables, 123 pp, 53 figures, 
Price, $1.00. 


SHEET METAL WORKERS’ GUIDE. 

A collection of rules and diagrams, for describing the most useful 
tterns ordinarily required, preceded by chapters on Sheet Metal Work, 
ldering, Geometry as applied to Sheet Metal Working. By W. J. E. 

Crane. Price, postpaid, 60 cents. 


100 TINNERS’ PATTERNS. 
THE AMERICAN ARTISAN Full Size Patterns printed on manilla 
paper, from which they are readily transferred to oe | sheets and cut 
out ready for use. Price, sent postpaid, for the full set of 100 patterns, $1. 


PATTERN-MAKERS HANDYBOOK. 


A valuable work for the beginner. It is thoroughly practical and has 
a deservedly large sale. By P. N. Hasluck. Price 50c; 50c edition is paper. 


THE WORKSHOP 
MANUAL OF RECEIPTS 


By Sidney P. Johnston. Contains 241 pages, giving 1,718 receipts for sol- 

dering, polishing, painting, hardening, writing on, nickeling, whitening, 

ungi , varnishing, turning, testing, cleaning, mending, marbling, lac- 

quering, japanning, cementing, coating, decorating, graining, annealing 

=~ — the various metals. It occupies a fleld of its own. 
rice, 


HINTS FOR PAINTERS, DECORATORS AND 


PAPER HANGERS. 
How to Miz Paints. Price, 25c. 


HEATING AND VENTILATION 
HOT WATER MANUAL. 


With Information and Suggestions on the best methods of Heating 
Public, Private and Horticultural Buildings. Treatise on the High and 
Low Pressure Systems, Bath Apparatus, Hot Water Supply for Publis 
Institutions. Duplicate Boilers, Radiators) Laundry Drying Stoves, 
Swimming Baths, Turkish Baths. Causes of and Hints to prevent Fail- 
ure. #37 Walter Jones. Price, $3.60 












































HEATING APPARATUS AND DRAFTS. 


By N.G. Neere. Contains full and comprehensive instructions about 
Making stoves and furnaces work satisfactorily even with defective 


STEAM AND HOT WATER FITTERS’ TEXT BOOk 
Prepared for the Steam and Hot Water Heating Course at th 

York Trade School, with Supplementary Chapters on House Rta 

Specifications and Surface Estimating. By Thos. BE. McNeil. 140 pages 

numerous illustrations and diagrams. 5x7in,,cloth Price, $1.00. 


FURNACE HEATING. . 


A practical and comprehensive treatise on warming buildings 
hot ~~} aD an ap on furnace fittings. By Wm.G. Snow; Fring 


HOT- WATER HEATING, STEAM AND GAs 
FITTING; ACETYLENE GAS—HOW 
GENERATED AND HOW USED. 


For Plumbers, Steam Fitters, Architects, Builders, Apprentices and 
Householders. Containing Practical Information of all the Principles 
Involved in the Construction of Steam, Hot Water, Acetylene Gas Plants 
and how to properly do Gas Fitting. By Jas. J. Lawler. Revised by Geo, 
C. Hanchett. rge 12mo., cloth, elegantly illustrated. Price, $2.00. 


HEATING BY STEAM AND WATER. - _ 


A practical treatise on House Heating, describing improved methods 
of installing heating apparatus in the home, and giving short and avcur. 
ate rules for computing radiation, heat losses, etc.; with graphic charts, 
showing boiler power and coal consumption, and accurate data, consist- 
ing of charts, illustrations and descriptions of how best to heat water for 
baths, swimsning pools, etc., etc. ¢ Two hundred and sixty-eight original 
drawings. By Chas. B. Thompson. Handsomely boundincloth Price #3.0 














ADVERTISING 
' TOWNLEY’S ADS NO. I. 


Comprising 100 Steel Range Advertisements which have been success- 
fully used by one of the leading retail firms in the West. Catch the eye of 
the reader; drive home the thought and reach the pocketbook. Price, $1.0. 


TOWNLEY’S ADS NO. 2. 


50 brightpulling hardware ads prepared by a practical hardware 
dealer for_use in local papers. They have brought trade. Price, 50c. 


’ 
TOWNLEY’S ADS NO. 3. 

Sf you advertise or intend to advertise bicycles you will be interested 
in the reproduction of the best advertisements of a leading retail firm as 
they appeared in thé papers. Selections from a great number of ads used 
in a practical way in our retail business are given. 56 ads for 50c. 


’ 
TOWNLEY’S ADS NO. 4. 

50 Warm Air Furnace ads 50c. These ads have “CATCHY HEAD 
LINES,” attractive wording and fresh appearance. They increased our 
sales\and will yours. Printed on one side. Copy ready for printer. Sve 
time and worry, and are worth ten times what they cost. 


TOWNLEY’S ADS NO. 5. 


Townley’s 50 Farm Implement and Vehicle Ads. Bright and breest 
Have been used in local papers and have won trade. Price, 50c. 





TT 





PLUMBING AND DRAINACE 


PRACTICAL HINTS ON JOINT WIPING. 
For beginners in plumbing. Price, 25c. 











LAWLER’S AMERICAN SANITARY PLUMBING. 


For Plumbers, Steam Fitters, Architects, Builders, Apprentices and 
Householders. By Jas. J. Lawler. Containing practical information op 
all the principles involved in the Mechanics and Sciences of Plumbing. 
Everything explained in the most simple language, so that it will be im- 
ene y le to misunderstand anything. The best illustrated work of the 

ind ever or showing many new appliances and devices not 
rong yA any other work. Containing 320 pages, large 12mo, cloth. 
Price, L 


MODERN PLUMBING, STEAM AND HOT 
WATER HEATING. 


Containing the most modern methods of Plumbing as constructed at 
the present date. Over 300 illustrations and diagrams, showing the various 
systems of construction in the heating and ventilating by Steam and Hot 
Watersystems. Six folding inserts, showing waste pipe system in plum! 
ing, one pipe system of both Steam and Hot Water Heating. Overhead 
system. n system of heating and ventilation, and Steam and Hot Water 
circuits. By Jas. J. Lawler. 400 pages, large octavo. Cloth. Price. %.°~ 








COMMERCIAL 7 
THE MANUAL OF BUSINESS. - 


By S. P. Johnston. Contains 263 pages, and is well indexed. By perusing 
its pages one can tell at a glance correct business forms for business an¢ 
legal instruments of all character, and secure authoritative advice 00 
discounts, property laws, contracts, penmanship, postal regulation 
debts and collections, bookkeeping, transportation, parliamentary law: 
etc. If you strike an unknown business term this book will define }' 
for you. If you want the meaning of a business abreviation refer | 








raimneys. Highly recommended by stove manufacturers. Price 25c. 


DANIEL STERN, ‘sooksericr. 69 “Strecr. CHIC 


this book which also helps in many other ways around your store. 
price is $3.50. 
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The above cut shows the general design of our Cornice Brake. These Machines are 
guaranteed for No 20 Gauge material and lighter, and with Heavy Bending Attachment 
for No. 18 Gauge. With each brake is furnished 24-inch, 2-inch, 14-inch and 1}-inch wood 
formers, and 1-inch, f-inch and #-inch iron forms, also friction clamps for holding same. 
All machines are fitted with foot treadles, quadrant gauge and three quadrant stops. 


WRITE FOR CIRCULAR. 


The J. M. Robinson Mfg. Co. 


SHEET METAL WORKING MACHINERY 
Spring Grove Avenue Cincinnati. Ohio 
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The great secret of successful enterprise is to prepare 
in time to push the right thing at the right time. Just now 
get ready for selling the famous Sausage Stuffer and 
Lard Press marked :— 


“ENTERPRISE” 


You know its good points. So do your customers. The 
whole story is on page 45 in our catalogue. Have you a 
copy handy? If not, write 


The Enterprise Mfg. Go. of Pa., Philadelphia, U. S. A. 
New York, 21 Murray St. San Francisco, 438 Market St. 
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IMPROVED ONE-PIECE MITER 


This miter is made absolutely cor- 
rect, true to shape, size, and bead, 
and the easiest con- 
necting . slip joint 
Will save your time 
and temper. In case 
your ."supply house 
cannot: furnish them, 
send your order direct 

to the 


J. E. WHITACRE MFG, CO, 
ROCKFORD, ILL 
‘wevafacturers of Sheet Metal Specialties 
+ bailf o@ boner 


aie A The “GLOBE” Ventilator 


i’ J in COPPER, GALVANIZED IRON 
and with Glass Tops for Sky- 
light purposes. 
ABSOLUTELY STORM PROOF 


For Perfectly Ventilating Schools, Churches, Ha''s 
Mills, Factory and Audience Rooms 
of Every Character 


SMOKY CHIMNEYS CURED 


“GLOBE VENTILATED RIDGING™ 
Send for Pamphi 4. 
MANUFACTURED BY 


GLOBE VENTILATOR CO., Troy, N. Y. 


STAY-IN Flue Stoppers 


are guaranteed to be absolutely 
geot proof. Cannot be jarred or 


tiown from flue hole. 


Finished In Brase and Niccly 
Decorated 


MANUFACTURED BY 


STUBER & KUCH, Peoria, Il. 


We Also Manufacture PIECED TINWARE and All Styles 
of FLOUR SIFTERS 





be ‘GLOBE 


Patented and 
Trade-Mark 
Rog: U.S. Pet. Off, 











N¢° 27 
DICKEY 


— eS 


“THE DEST 
EVER USED” 


writés one 


trons. 


OF Our Pas 


Others endorse ourh 


SHEET STEEL 
goods With the folloyel 


MAN DFACTURED < 
RY aS ing declaratio:;: 
a 
*~DICKEY SS 
INDIANA HARBOR IND 


' 

“My” customers give 
your make the Prefers 
ence over all others.” } 


“On a difficult shape} 
we tried 80 pieces of al 
other make, and all but 
* : two broke. We made 
290 3 2 2 57 300 of same shape from 
your goods and not one 
THIS SIDE UP broke.” 


Booklet sent on rm 
quest. 











SOMETHING ALWAYS SALABLE 


WE MAKE A SPLENDID LINE OF 


Pails 


In various capaci- 


Dinner 
In designs to suit all 


requirements, and in ties and in round, 


various arrange- square and oblong 
ments. ss shapes, 
ALSO OVER 500 OTHER FAST SELLING ITEM8 


Star ye Enameling @ Stamping Co., PITTSBURGH, PA. 











FOLLANSBEE BROS. CO0.’* 


HAMMERED OPEN HEARTH 
ROOFING TIN 


Made in exact accordance with the methods advised in 
the article on ‘‘Tin Plate’’ now running in the Master 
Sheet Metal Worker’s Journal. 


HAMMERED OPEN HEARTH Base Ex- 
clusively, any Weight of Coating Desired 


FOLLANSBEE BROTHERS CO. 


PITTSBURGH 


Makers oj 
AND ROOFING TINPLATE 
and SHEET STEEL 


BRIGHT 


This Space for Sale. 


Inquire of Daniel Stern, 
69 Dearborn &t., Chieago 











STAR EXPANSION BOLTS 
WE MAKE eer: Sea anrTniae 
EXPANSION Te fa 

PARTS FROM THE 
TO FIT THE : Tres ee SMALLEST 
BOLTS cence old wooo scum 
so ep Samples and Catalog on Request we 
ur STAR EXPANSION BOLT Co. “iu 
BAYONNE, N. J, 


Oe ne oe Ging 
TAR EXPANSION 


| THE “CENTENNIAL 














RAIN-WATER CUT.-OF 


| The strongest, “4 = 
most durable_and | 
cheapest CUT- J 
OFF on the mar ’ 
ket. : , 
The only single 


CEILINGS and SIDE WALLS 


Our designs are. very artistic, 
composed of the latest pat- 

: oom snl = |! cut off made to fit 
terns. Easily and quickly ap eeasiaiiend oes 
plied. pipe and which can 

e used 


| without 


Write fo» prices and illustrated cat- extra pipeor 
alogue, or send us measurements 


for estimate. 


elbows. For 
gale by all 
leading job- 
be 


She W. J. Burton Co. | | 22, 


| TheSullivan- 
Detroit, Mich. Geiger Co. 


19 and 21 East South Street, Ip 

















